OUTHERN PASS IT ON! 


OWNER 
GEN. MGR. 


UTOMOTIVE Ez 
. PARTS MGR. 


FOREMAN 


w OURNAL |S 


~ Customer 


When you can promise your customers’ And, in addition, two expander springs 
double life for their cylinders, pistons —NORMAL PRESSURE and HiPRESSURE 
and rings ... when you can assure them are packed with every Chrome Oil Ring, 
sustained power and new oil economy for allowing the installing mechanic to choose 
thousands of extra miles...then you can _ the spring pressure best suited to each 
count on complete customer satisfaction! engine after he looks at the cylinders 


Perfect Circle’s new 2-in-1 Set, with its Mechanics and motorists both like the 
solid chrome plating on both top com-_ instantly responsive feel of an engine 
pression ring and oil ring rails, resists equipped with 2-in-1. Get the whole 
wear under the severest operating condi- story from your Perfect Circle Repre- 
tions—protects pistons and cylinder sentative, or write Perfect Circle Corpo- 
walls from scuffing and scoring. ration, Hagerstown, Indiana 


SOLID CHROME PROTECTS THESE WEARING SURFACES. 
CHOICE OF EXPANDER SPRINGS WITH EVERY OIL RING. 


erfect Circle: 


lhe Standard of Comparison 











Safidy Scavo, Sandy's Texaco Service, 600 E. Hennepin Avenue, Same day, same station, but what a difference with this colorful 
display—part of the Durkee-Atwood Factory Fresh Program! 


Mifineapolis, decided to change over to Factoty Fresh V-Belts.. 


From sidleliner to HIEADLINER/ 


No wonder thousands of dealers have changed For your convenience, each Factory Fresh 
V-Belts package carries a cross-reference listing of num- 
bers of all popular belts replaced by the belt 
inside. It also specifies the belt’s inside circum- 
ference, outside circumference, and top width, 


est, freshest stock in town! and catalogs the makes and models of cars serv- 


Durkee-Atwood V-Belts are Factory Fresh iced together with the car manufacturers’ own 
when you buy ’em and Factory Fresh when you belt numbers. 
sell ’em. The exclusive plastic-sealed package You can make the change to Factoty Fresh 
keeps out dust, dirt, sunlight, oil and grease, 
retards oxidation. As a result, Durkee-Atwood 
V-Belts are GUARANTEED NEW and 
as long as the sealed package is unbroken. 
No other V-belt gives you this assurance of quality. 


over to Durkee-Atwood 
within the past year. The sensational 
Fresh package lifts V-belts from a sideliner to a 


headliner—puts you in business with the clean- 





whenever you say the word. There’s a special 
change-over package for old stocks, to give you 
a uniform, sparkling belt display and a fresh 
start in the belt business. Fill in the coupon on 


the left for full details! 


DURKEE-ATWOOD CO., Dept. SA 6 
215 N.E. 7th St., Minneapolis, Minn 


I'd like further information on Factoty Fresh V-Belts 


Gentlemen 
and address 


Withou? obligation, send 


of your nearest jobber 


complete details and name 


Name 
Firm 
Address 


City 





TO MAKE LEAK-PROOF 
PRESSURE-TIGHT ASSEMBLIES... 


FORM-A-GASKET No. 1 


A fast drying paste that is hard-setting. It makes 
the ideal bedding composition wherever permanent 
assemblies are required. Invaluable for emergency 
repairs and for use in place of gaskets that are not 
available. 


FORM-A-GASKET No. 2 


A non-hardening paste that stays pliable. It satisfies 
every requirement of a gasket composition for sealing 
the top-sides of crankcase and cover gaskets and any 
other place where disassembly is probable. 


AVIATION 
FORM-A-GASKET No. 3 


A medium dense liquid applied by brush. Remains 
tacky permanently. The handiest sealing composi- 
tion you can use for pipe connections, carburetor 
assemblies, cylinder head gaskets and a host of 
other purposes. Prevents corrosion and seizure of 
cast iron and aluminum cylinder heads. 


PERMATEX 


FORM-A-GASKET 


PERMATEX COMPANY, INC., Brooklyn 35, N. Y. 
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WASCORD PRODWOTS 


Original Type for Replacements 





SKETS « MUFFLERS ¢ PIPES 
RADIATORS © oll SEALS 


You Can Depend on MCCORD PRODUCTS ... Most Service Men Do! 


SOUTHERN AU a a ao RNAL is =— monthly at 56th & Chostnut Sts., Philadelphia 39, Ps., R. C. Smith Publishing Co. Execut 
806 Peachtree St., N. EB 5. Ga 1 as second-class matter at the Post OmMce, Philadelphia, he jk BA Rates: United States and Pc 
Canada and Foreign Cour sis = aio 00 per ye “3 


Volume 32 Number 6 





ture ofthe 
pertect break-in | 


DEALERS EVERYWHERE 
RECOMMEND CASITE FOR NEW CAR BREAK-IN 


HERE’S HOW CASITE 
EASES NEW CAR BREAK-IN 


It’s easy to use—economical, too! All you do is 
pour a pint in the crankcase with the first 
crankcase oil. See directions on the Casite can 
for further applications. 


3 
an 


It carries a film of ofl to all moving parts! A new 
or reconditioned engine is stiff and tight. Many 
moving parts do not get enough oil. There is 
danger that excessive friction may cause these 
Darts to scuff or score, or even sieze. Casite 
makes oil penetrate to all parts, assures safe, 
proper break-in. 


Casite speeds ofl during ‘‘warm-up"*! Even finest 
oil is still “cold” at 100°F, must warm up to 
about 210°F before the oil starts flowing freely. 
Casite makes that slow oil move fast, speeds 
the flow of No. 10 oil 24°, at 100°F, more when 


the engine is colder. Yet as the engine warms 
up, oil returns to normal-range viscosity. 


® Here’s extra protection for those first few 
hundred critical miles—extra assurance that 
the “tight” 
all the oil they need to prevent excessive fric- 


spots in the new engine will get 


tion. Thousands of dealers recommend Casite 
for any new car that comes in or goes out 
of the shop. 

Casite is low-cost insurance, too, on any 
rebuilding, reconditioning or repair job. Top 
off every service with a Casite tune-up— your 
customer will be glad you did! 

Push Casite today and every day —for easy 
extra profits! 


CASITE DIVISION + HASTINGS MFG. CO., HASTINGS, MICH. 
Casite, Drout, Hastings Piston Rings, Spark Plugs, Oil Filters 


NATION'S NO. 1 ADDITIVE OUTSELLS 


~~ 


. 
L 


HERE’S HOW CASITE HELPS 
THROUGHOUT THE CAR’S UFE 


i 


Casite aids hydraulic valve lifters! Casite s 
oil into hydraulic valve lifters quicker, helps 
lifters function smoothly. Casite also cariies 
away deposits of sludge and gum which calise 
lifters to stick and clatter 


It's a quick, easy tune-up! A pint of Casite 
through the air-intake, or in the gasoline, gets 
rid of engine gum and goo, frees sticky valves 
and rings, lets the power zoom through. A 
second pint in the crankcase oil, keeps the en- 
gine clean and free-running 


oy 
; , | sa . R. 


It retards formation of sludge and gum! Casite 
loosens sludge and gum, lets it sink to the bot- 
tom of the oil pan where it can do no harm— 
the sludge is not left in suspension. In most 
cases, sludge and gum and the resulting carbon 
are the cause of engine roughness, jerks and 
sputters. So Casite can safely guarantee Better 
and Smoother Performance or Double-Y our- 
Money-Back. 


ALL THE REST 





Bonpinc BRAKE SHOES is 
mighty particular business, and 
it’s another job that LASCO does 
in a superlative manner. The suc- 
cess of bonding is dependent 
upon applying the RIGHT MA- 
TERIALS by men with years of 
“know how” under the critical su- 
pervision of engineers who know 
why. 
To LASCO SEGMENTS — AMER- 
ICA’s Finest, we apply a bonding 
agent made by one of America’s leading automobile manu- 
facturers—QUALITY of both brake material and bonding agent 
are the best. They are applied to immaculately clean, carefully 
inspected shoes of correct radius by production machines of 
special design, in which the human element is practically 
eliminated. Automatic electronic devices control both timing 
and temperature. Nothing is left to chance. 
_That’s the way LASCO produces “shoe exchanges” on a mass 
‘production basis, and the traditional LASCO QUALITY AND 
WORKMANSHIP have made them popular with brake shops 
and garages everywhere for the last twelve years. Complete 
stocks are carried by prominent jobbers. 


Tasco 


BONDED SETS 


LASCO BONDED SETS, the identical brake 
linings with the same bonding agent applied 
and dried, the very same materials we use in 
our own volume operations, are available 
to brake shops and garages in ali popular 
sizes through established LASCO jobbers. 
Brake reliners wishing to make their own ap- 
plications should consult their automotive job- 
ber. For lasting satisfaction, accept no substi- 
tutes for LASCO BONDED SETS—they’re the 
best you can buy. 


LASCO BRAKE PRODUCTS CORP., LTD. 


EASTERN HEADQUARTERS - 2131 LOCUST STREET + ST. LOUIS, MISSOURI 
SOUTHERN HEADQUARTERS + 300 MADISON AVE. + MEMPHIS, TENNESSEE 10. ance! ‘ 
WESTERN HEADQUARTERS + 2615 MAGNOLIA ST. * OAKLAND, CALIFORNIA" A"8*/** = — San Francisco — Sacramento 
KANSAS CITY, 1630 McGEE STREET - FORT WORTH, 910 FLORENCE STREET Portlond Seottle Spokane Salt Loke City 


LAHER INDUSTRIES 
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HERE’S HOW TO GET THE BRAKES! 
GET YOUR SHOP EQUIPPED NOW WITH 


TO HANDLE THE MUSHROOMING MARKET 
FOR HEAVY-DUTY BRAKE WORK! 


- + -*DO 2 JOBS 
AT THE SAME 
TIME... 


aia 
- - » HANDLE MORE JOBS PER DAY! 


This husky machine* turns and grinds at the 
same time... steps up your job-capacity and 
profit-level. Independent grinder attachment is 
always set up, ready to use. So every job rolls 
out fast—and right. Every drum is mirror-fin- 
ished to assure safe, silent brakes. 


No. 303 Brake Drum Lathe takes all drums up 
to 10” width, with duals mounted. And for 


WHAT'S AHEAD 


for shops equipped to handle 
HEAVY-DUTY BRAKE WORK? 


i U. S. trav- 
ight moved in the 
75% of all freig ' 
Ti forall rps fee, 1960 
: 12 ’ 
TOMORROW: ’ 


iler builder. 
prediction 


GE MAR- 
j UR 
ET REATTRUCK BRAKE WORK... BUY Yo 


OW. 
VAN NORMAN HEAVY-DUTY LATHE NO 


even heavier work, there’s the No. 310 “Big 
Brute.” Also two smaller models, No. 300 and 
No. 300-H for drums up to 5”. BUY NOW 
so you can start cashing in on this tremendous 
market. See your jobber today, or write Van 
Norman Co., Springfield 7, Mass. 


IT Fre 
‘hi R a 


s 
20m jo88 


The Best-Equipped Shop 
Gets the Business! 


Tt Pays to Van Notmanize “® 
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this new Golden “Bear” Service 


makes a highly profitable business EWEN 
MORE 
PROFITABLE! 


"197-84 SUPER FRAME-ALINEMENT SERVICE 


handles the TOUGHEST JOBS WITH EASE! 


AN ic 


IN EVERY § RESPECT! 
FAST 


@ Adjustable runways for all tread widths. @ New Low-High Step Beams save time— 
@ Available in flush or floor models speed up operation 
@ Does frame straightening, front and rear @ Straightens the four major bends in a single 
axle straightening, 5-point alinement operation 
checking and correcting @ Pulls frame horns, knee actions, rolled front 
members in minutes 
@ Cuts set up time to a minimum 
SAFE @ Famous 115-S Alinement Heads speed up 


Super alinement checks 


@ All hook-up assemblies are 


locked solid S. 
@ No chains used for stretching uper 


@ Operator works outside of 
machine 





@ You safely guarantee all jobs to 
manufacturer's specifications 
@ Quickly and accurately checks caster, 
camber, toe-in, kingpin angle and 
turning radius 
pOWERFUL @ Includes axle and rear housing tool set, 
Super and Flex-O-Power Correction Unit 
@ Has 96,000 pounds of hydraulic power 
@ Super Strong—an extra measure of 
strength is built into the machine 


See your ‘Bear’ Jobber for full details or write TODAY for the new 197-84 Super 
Frame-Alinement Service Data Sheet! BEAR MFG. CO., Dept. 5-1, Rock Island, Ilinois 


" SHEL, (SERVICE 
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Chelle 


“OIL MERCHANDISER” 


CHECKS 
CHANGES 
FLUSHES 


~, 


VISUAL 


Makes Dollars 


Filters Tremendously 


Oil Change by 


A 
1 out of every 3 cars 


Greate] ] out of 4 cars needs 


] out of 5 Fare Mm atl ict am @t ale latel: 


The Only t that permits a Quick and Thorough 


FI without running Car Engine 


anywhere 


altel atl a” 


fel*Tololbl a) -felel tien a CHOLDUN Manufacturing Corp. 
331 East Street, New Haven, Conn. 


(C Please send complete details on the “OIL MERCHAN- 
DISER.” 


() Please arrange a FREE Demonstration. 
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"Cleaning Bugs Oft 


Gave Us Fits 
Until We Found 


ADVANCE 353 


INSECT REMOVER!” 


—says station owner, Jim Clayton 
Meridian, Miss 


“Along about this time of the year the bugs are enough to drive 
us crazy on the wash rack. For years I’ve been looking for a 
cleaner that would do the job right. 


“Then I found ADVANCE 353 INSECT REMOVER, and 
when I saw a real test of its effectiveness I was sold on the spot. 
I wouldn’t be without it now! This ADVANCE 353 INSECT 
REMOVER really gets the bugs off in a hurry—and leaves 
the surface looking perfect.” 


Take a tip from Jim Clayton and discover for yourself how 
easy it is to lick the bug problem. Call your jobber today and 
ask for ADVANCE 353 INSECT REMOVER! It’s quick, 
safe and economical. 


Put a small amount of Advance 353 
Insect Remover on a moist cloth. 


It's As Easy Wet the area you are going to clean. 


As This 
To Use 


bugs are loosened. 


Rub lightly over entire area until 
Wash off with Car Foam. 


ADVANCE CENTURY MFG. CO. 


P. O. BOX 781 GREENVILLE, SOUTH CAROLINA 





ASK YOUR JOBBER 
FOR THESE OTHER 
ADVANCE PRODUCTS, TOO: 


No. 141 Tire Sheen 
. 400 Rubber Renewer 
. 761 Car Foam 
. 664 Rubber Wax 
. 777 White Tire Paint 


No. 555 White Sidewall 
Cleaner 


No. 444 Dual Cleaner 
No. 353 Insect Remover 
No. 666 Neutral Wax 











YOU GET A MONEY-BACK 
GUARANTEE ON EVERY 
ADVANCE CENTURY PRODUCT 
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If you've tried Moog rings and still prefer some 
other brand—fine—‘‘Everyone to his own taste" 20hny = 
as the old lady said when she kissed the cow. & >9 

But if you haven't tried Moog rings, then you 
owe it to yourself as an automotive mechanic to install 
just one set and make your own comparisons. Compare 
price, oil control, wall tension, break-in, performance 
—anyway you like. We welcome comparisons because 
we don’t believe there’s any finer ring made. 

Moog Piston Rings may be just what you're 
looking for and if they are— More Power To You and 
Full Power for your ring jobs. Will be glad to send 
you the name of your closest Moog jobber—just write 


© 1952 M.1.! 


MOOG INDUSTRIES INC., 6650 Easton Ave., St. Louis 14, 
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QUALITY 
PRODUCTS 


are in use on 9 out of 10 
cars on the road today 





P, 
ES ey he 
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Make the Most of This 


MULTI-MILLION DOLLAR 
REPLACEMENT MARKET 


You’re off to a flying start when you stock Make the most of this multimillion dollar 
and sell AC Quality Products, because replacement market, with its established 
they give you an equipment advantage that public acceptance that makes selling easy 
no other brand can offer. for AC dealers from Coast to Coast. 





OIL 
FILTERS 


The Industry's Fastest-Grow- With Patented CORALOX In- The Only Complete Line — 
ing Line—Original or ap- sulator — Factory equipment More than 100,000,000 have 
proved equipment on Buick, on more new cars than any been built— more than 40,- 
Chevrolet, Cadillac and Olds. other make of spark plug. 000,000 are in daily use. 


SPEEDOMETER CABLES + AIR CLEANERS «+ FLEXIBLE LINES + GAS STRAINERS 


AC SPARK PLUG DIVISION fu GENERAL MOTORS CORPORATION 


SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1952 





Keep ahead with 


2+ ee 
SE as 


©) peri... 4 © pepuace.. 


oe 
with Wagner Lockheed j,, with Wagner Lockheed 
Brake Fluid © Hydraulic Brake Parts 


This high quality all-season fluid functions “3 There’s nothing finer. Genuine parts by 
fF Wagner—pioneer manufacturer of original 
Wagner Lockheed Hydraulic Brakes—assure 
perfect fit and dependable performance. Line 
is complete. It covers all makes of cars and 


#3 


perfectly under all climatic conditions. It is 
chemically balanced so that it is not injurious 
to any part of the brake system. It maintains 
its chemical stability even under long, severe 
service. It surpasses S. A. E. specifications. : trucks. 


SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1952 





\) RELINE...& 
with Wagner CoMaX | 


Brake Lining 


It is unsurpassed for quick, safe, smooth 
stops. This long-lived lining of uniform, 
non-abrasive texture grips silently. It doesn’t 
swell or compress. Available in bonded, 
riveted or drilled sets. Also in rolls, blocks, 
slabs, and cut segments. 


.. the best known 
LULL CEL ALLE 


Bn, ee 


iy 


es ee 
“aR. 
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You're sure you're right when you use 
Wagner brake service products. 

Wagner, the pioneer in the production of 
hydraulic brakes for automotive vehicles knows 
brakes and the importance of high quality replace- 
ment parts. You can always depend on Wagner 
products for good braking performance. 

You can save time and money by looking to 
your Wagner jobber for a// your requirements. 
You'll find that the Wagner Lockheed line of 
brake parts is the most complete on the market. 
For example, Wagner catalogs 696 different brake 
cylinders. No other line offers this kind of coverage 
all from one source. 

For details, consult your Wagner jobber, or 
write us. 


Wadsner Electric @rporation 


6362 Plymouth Avenue, St. Lovis 14, Mo., U.S. A. 
(Branches in principal cities in U. S. A. and in Canada) 

in depend upon WAGNER QUALITY 

Waener Products are used as original 


nt hy automobile , truck, and traile rT rank 


dravlic 
Jatest Bulletins on Hy 
e 


Please send MS Oy 17H, HU-197- 


Brake Oe 
a 
nN ame - as 
mM 
Firm NA nama 


city 








? 
Uj 
customers’ book ' 


nt out the trade-mark 
g that car owners 


1 r 
be No.1 in you - 
i tomers, roller bearing, - an 
ae re- “Timken”. It’s t 
SS ee know and respect. 


\Nant to 


If you want to 
make sure they 
placement parts. 


be No. 
know you use t 
When you insta 











ae 


IMKEN*” bearings are the number one choice of 

most leading automobile manufacturers for original 
equipment. That’s because Timken bearings are first 
in: 1) advanced design; 2) special analysis steels; 3) pre- 
cision manufacture; and 4) complete quality control. 
Make sure the tapered roller bearings you use bear the 
trade-mark ‘“‘Timken’’. And point it out to your custom- 
ers. FREE BOOKLET! Send today for “‘Timken Tapered 
Roller Bearings, Their Care and Maintenance”’ to Dept. 
JAS-6, The Timken Roller Bearing Company, Canton 
6, Ohio. Cable address: ‘*‘TIMROSCO”’. 


TAPERED 
ROLLER 
BEARINGS 


TRADE-MARK REG. U. 6. PAT. OFF. 











WOT JUST A BALL (> NOT JUST A ROLLER C—) THE TIMKEN TAPERED ROLLER C—> BEARING TAKES RADIAL duo Turust ~~ LOADS OR ANY COMBINATION > I 


Se ee 
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IS YOUR NO.I BUSINESS 





GETTER! 





ERE’S your opportunity to go into business with Delco—the battery 

that is first choice with automotive engineers and with car owners— 
the battery that is tops in performance, tops in popularity, tops in sales! 
Built to meet the demands of modern driving, Delco is the nation’s 
No. 1 Battery! 


NATIONALLY ACCEPTED! Delco Batteries are the choice of millions 
of car owners. For reliable starting power—for long life—America 
knows that Delco is the buy! 


ORIGINAL EQUIPMENT MARKET! Delco Batteries are original 
equipment on more cars and trucks than any other make . . . there, 
alone, is a vast, pre-sold market that daily passes your door! 


YOU'LL HAVE HELP! Merchandising plans and programs, tailor- 
made to your needs, are always available. This sort of cooperation, 
plus a constant stream of battery service information and technical 
data, keeps you “out front” in the battery business! 


THE TIME IS—NOW! Right now is the right time to decide to 
make the nation’s Number One Battery your number one business- 
getter. The opportunity is here . . . it’s easy to start in this profitable 
business. See your local Delco battery wholesaler now. 


DELCO BATTERIES 


A GENERAL MOTORS PRODUCT cesta A UNITED MOTORS LINE 





THESE FEATURES ARE 
1M EVERY DELCO BATTERY 


Maximum Starting Power! 

In life performance tests, Delco Batteries 
showed maximum starting power, after 
months of operation. 

New Super-Quick Starts in Cold Weather! 
Exclusive, patented “expander” formula used 
in making negative plates for batteries pro- 
duces greatly improved action in cold 
weather. 


New Battery Ruggedness! 

Exclusive high temperature vapor treatment 
of plates creates stronger, longer-lasting 
bond . . . insures greater resistance to shock 
and distortion. 


New “Balanced” Gravity Rating 

for Finest Performance! 

The new “balanced” gravity rating of Delco 
batteries assures users of longer battery life. 
Extra battery life means extra miles per 
battery—more value for your money. 


“Tailored” Cases! 

Delco has “tailored” cases for each battery 
model. Special sealing compound to prevent 
cracking and leaking. Visual filling device 
for instant servicing. 


DISTRIBUTED BY WHOLESALERS EVERYWHERE 
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You can be 
completely 
confident .. 


| FITZGERALD “2:3” GASKETS 


says P. J. Fitzgerald 





{SECTION A—A a 
New no longer, but performance-proven, Fitz- -— ge 9 A a 
gerald Metallic Aluminum-Fused-Oxide Steel Asbestos qecmmeney 

Gaskets have won world-wide acceptance for their ——— 

ability to withstand the extreme pressures and heat of enemies 

modern high compression engines under all sorts of 

conditions for several years now. FUSED ALUMINUM OXIDE 











They're readily available everywhere . . . from 
leading jobbers throughout the United States and 
Canada and are exported to the rest of the world exclu- 
sively by the nation’s largest automobile manufacturer. 


When you install Fitzgeralds . . . as replacements 
or as original equipment . . . you can be sure of a lasting, 
perfect seal. 

GREASE RETAINERS — CORK GASKETS — FITZ-RITE 


TREATED FIBER GASKETS FOR OjL, GASOLINE 
AND WATER CONNECTIONS 


COMPLETE SETS FOR MOTOR REBUILDERS 


THE FITZGERALD MANUFACTURING COMPANY FIT fe D 


Torrington, Connecticut 





SINCE 1906 
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THESE 2 NEW 


SEALED BEAM Goauittos 


are the hottest money makers 


in the emergency light field! 


Att - 


PORTAcLit = 


puts the ‘SEE’ in emergency! 


As necessary as a spare tire, this handy portable unit gives 
instant, powerful illumination whenever and wherever needed. 
Ideal utility light for motorists, truckers and fleet operators— 
throws light up to 500 feet. Flexible 10 or 25-foot cord reaches 
inside or outside of car. Comfortable hand grip doubles as 
adjustable rest, directs light at any angle, leaves hands free. 
Plugs into Cigar Lighter. Extra “convenience” socket furnished 
for vehicles without Lighter. Complete with hanging bracket. 


FLA SH-A-SI(ENRE 
portable RED FLASHER emergency light 


Its extra protection prevents tragic accidents in street or 
highway emergencies. Wide 5-inch red lens flashes warn- 
ing. I xtra long, 25-foot cord swings around trailer-trucks, 
permits ample safety-zone placement. Same hand-grip fea- 
tures as PORTA-LITE. Bracket permits hanging in trunk 
or under dash of car, in tool compartment or cab of truck. 
Complete with “convenience” socket. 


ORDER FROM YOUR JOBBER TODAY! AUTO LAMP MEG. 


2909 INDIANA AVENUE e CHICAGO 16 
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LEADING OIL AND MOTOR ENGINEERS AGREE: 


90 


“MR. AVERAGE” is a starting, stopping, short-trip, 
slow-speed driver. He drives to work, to the store, to 
the theater. “Mr. Average” —not the fast, open-highway 
driver—is hardest of all on his engine. 


a Oe ee 
Summer and winter alike his crankcase seldom 


really warms up. His oil is subject to excessive 





contamination. From the outside, dust and dirt 
enter through the air-intake. But more important 
—low speed, stop-and-start driving increases 
“crankcase condensation” from combustion 


“blow-by,” creating soot, lead compounds and 


water ... the most dangerous of all oil con- 
taminants—resulting in more engine-choking 


sludge and more wear-producing acids. 


“COLD-ENGINE” DRIVING chokes 
up the engine with sludge! “Cold 
Engine” water-in-the-oil creates a 
mayonnaise-like condition which is 
the starting point of sludge, source 


“COLD-ENGINE” DRIVING causes 
excessive acid wear! “Cold-engine 

combustion “blow-by” contains 
highly acidic fumes which condense 
inthe presence of moisture and create 


of most engine operating difficulties acids— major cause of engine wear 


OIL 
FILTERS 
WITH PATENTED Sabunar CONSTRUCTION 
Wy 
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"COLD-ENGINE” DRIVERS 


..- Victims of 


Excessive Oil Contamination! 


More than any other type of driver, they need Walker Oil Filters 
—the oil filter designed to best protect the oil ana the engine 





under the most severe of all operating conditions. 





@ Contrary to popular opinion, it is not high- 
speed, long-trip driving that is hardest on 
engines and oil. It is the slow speed. ..stop-and- 
start driving pattern of the average motorist. 
Slow, intermittent operation leads to excessive 
oil contamination from combustion “‘blow-by”’ 
... excessive contamination from soot and lead 
compounds. But even more dangerous, this kind 
of driving results in excessive crankcase mois- 
ture, the basic source of sludge formations and 
the source of corrosive wear-producing acids. 

More than any other type of operator, the 
““Cold-Engine” driver needs the total oil pro- 
tection of a Walker Oil Filter . . . for Walker 
Oil Filters are designed to remove not only 


WALKER MANUFACTURING CO. OF WISCONSIN + RACINE, WISCONSIN 
Oil Filters, Exhaust Silencers, Jacks and Electric Lifts 


-_ 
a a 
——— oe 


- 
ae 
ne 


WALKER NATIONAL ADVERTISING regularly 


reaches millions of “Cold-Engine” Drivers. 


dust, dirt and solid abrasives, through famous 
3-way filtration—but in addition, Walker Oil 
Filters selectively remove water from. the oil, to 
prevent the formation of sludge by helping keep 
the moisture content of the oil below the ‘‘sludge 
danger zone.”” And by absorbing acids con- 
tained in the water it removes from the oil, the 

Jalker Oil Filter minimizes corrosive acid wear. 

Walker Oil Filters work hand-in-hand with 
modern lubricating oils, modern engines and 
today’s driving conditions to offer the finest 
possible engine protection. Regardless of tae 
amount of driving your customers do, give 
them total oil protection by installing Walker 
Oil Filters or Walker Replacement Cartridges. 
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check sludge damage ond acid wear caused by “crankcase moisture” 
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VENUS CAR FINISH 


Easy to use...easy to sell 


Now with a bonus thats 
The NEW IMPROVED 


ENUS easy to take! 
ul ENUS CAR FINISH gives you more to sell and more 


Re : Vorost —it gives your customers more results. 
That’s because the new VENUS formula cleans, pol- 
ishes, waxes and protects—all in one easy applica- 
tion. VENUS is the easiest-to-use of all car waxing 
products! VENUS wax beauty lasts, too—because of 
FOR-SIL, the exclusive VENUS ingredient! 
Take advantage of the new wH1z Combination Offer 
You'll get extra profits, plus wonderful bonus gifts! 
See your WHiz jobber today! 





Combination Otfer No. 52-P 


@ You buy 1 case (24 pts.) VENUS 
“@ . $21.60 


@ You get free of extra charge, your choice 
of Palm-Grip Ratchet Screwdriver Set or 
$10.00 Lady Ellen Pearls N/C 


® Special Dealer Price, only.... $21.60 


Palm-Grip Ratchet Screwdriver Set 
Contains ‘ Ratchet fits palm, has 3 positions for for- 
FOR-SIL, the ward, reverse and stationary twists. 

. sta ¢ ¢ hill = ¢ > . > 
greatest develop- Standard and Phillips blades included in 
" offer—many other types available to fit. 

ment in waxes Lifetime guarantee. 
since Silicones! 
“Lady Ellen’’ Matched Pearls 
Synthetic pearls—nationally 
advertised at $10.00. Necklace 
and earrings with sterling sil- 
ver clasps. A beautiful gift, 
handsomely boxed! 


R. M. HOLLINGSHEAD CORPORATION 
LEADER IN MAINTENANCE CHEMICALS 
Camden 2, N. J. 

Warehouses: Chicago, Dallas, San Francisco 
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1. Regular BOWERS LINE 


For over:30 years, dealers and motorists 
alike have found the popular Bowers 
brand batteries DEPENDABLE. They're 
better-built than ever before, for better 
performance—extra miles of trouble-free 
service. No other battery, under any other 
name, offers the motorist greater 
“VALUE” FOR THE MONEY. No other 
battery offers YOU a fairer margin of 
profit and extra dollars in customer good- 
will, repeat sales, and the sale of other 
accessories, thanks to the “good name” 
established by BOWERS for “good 


batteries.’ 


2. Cadmidyne “Add Water ONLY ONCE A Year!” 


for Bowers, First to 
of water first to reduce 


America’s most talked about battery—another “first” 
practically eliminate battery failure due to lack 
valuable “time” lost in unnecessary checking for need of water. And it carries 
a written guarantee for 27,000 miles or 27 months under normal car use 
Here's a sales-clincher, a friend-winner, a big money-maker for YOU. Get 
the facts on these 2 popular 

' 


Bowers lines today! 
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Packard Electric Division, General Motors Corporation 
Warren, Ohio 
FOREMOST BUILDER OF 
AUTOMOTIVE AND AVIATION WIRING 
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PACKARD LOW-TENSION CABLE 


As with Packard's other products, Packard low- 
tension cable is used as original equipment on 
more cars, trucks, buses and tractors than 
cable of any other make. Packard's “249 
Compound” insulation, by every laboratory 
test and by the test of long, hard usage, has 
exceptional resistance to heat, oil, chemicals 
and abrasion. 


7, ates 
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PACKARD IGNITION CABLE 


Long considered the “standard of the automo- 
tive industry,” Packard high-tension cable is 
used as original equipment on more cars, 
trucks, buses and tractors than cable of any 
other make. Packard FOUR-FORTY and Packard 
LAC-KARD ignition cable are designed to 
deliver balanced performance in every make 
and model car, truck, bus and tractor in 
operation today. 
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PACKARD BATTERY CABLE 


Packard battery cables are used as original 
equipment on more cars, trucks, buses and 
tractors than cables of any other make. Packard 
battery cables are full size, full weight .. . are 
available with LEADALLOY terminals or leaded 
brass terminals. Both types are packaged in 
individual cartons—both deliver top perform- 
ance—both have acceptance, everywhere. 
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McQUAY - NORRIS 


i ‘aie 


a PISTON RINGS 
eal cS 


Brake Horsepower using 
Leak-Proof Rings 









Brake Horsepower using 
Conventional Rings 


Look at these Leak-Proof features included 
at no extra cost to you! 


ENGINE HORSEPOWER 


Unique design of the Torsion Tight 
Fire Ring guarantees a superior seal a 


and less blow-by. That means 
more power! 


Made of Phosalloy for high heat 
resistance and self-lubrication. 


ENGINE SPEED — R.P.M. 


Fire Ring Altinized for quick seating 
and extra protection against acid 
action and scuffing. 


- PROOF 
Ger Lee P . ower TO you! 
AN 





McQUAY - NORRIS 


In many, many places mechanics prefer 
iron-expander piston rings without a steel 
oil ring —usually where the motor is being 
rebored or completely rebuilt. For these 
jobs McQuay-Norris offers a complete 
range of Rebore-Rebuild Piston Rings, all 
made of Electalloy and Altinized. For some 
applications, McQuay-Norris Rebore- 
Rebuild sets have a chrome top ring. 


They are the finest iron-expander piston 
rings available and are reasonably priced. 


MeQuay-Norris bear- 
ings are precision- 


\ engineered at the fac- 


tory to save valuable 
installation time in 


I'm new in the 


i Nw rz repair business but 
knew this for sure.«- 


the best way to make money 
on a bearing job is to 
CUT DOWN INSTALLATION TIME... 


and the best way to 
do that is to put in 


McQUAY - NORRIS 


BEARINGS 














Ti KING 


DOOR VisOoRs 
3 MODELS EQUIP ALL 1949 to 1952 CARS 


Hou you're assured of a perfect fit for all doors with 3 sizes of this new, 
adjustable design. Lifetime stainless steel with mirror-finish. Installs quickly, easily on any front or rear door. 
Exclusive contoured “Rigid-Center™ construction—guaranteed not to buckle, rattle or sag like other door visors 
on the market. Quick, profitable turnover. Out-sells all others combined! 














Uuivewal wean DOOR VISORS 


Two models fit all 1935 to 1952 cars, front and rear doors. Sparkling, 
lifetime stainless steel. Install in only seconds! Year ‘round profit makers! 


FREE 
MERCHANDISING 
DISPLAY 


it sets vp © o couple 
ent sclesman 
_ lithographed in 


Visor, 

tyol Door 
~~ igo as an effective, # 
$ 


les every do 


Demon: 
of seconds, 9° 
helps make 3° 


paY! 
3 colors. see your jJOBBER TO 


Illinors 
Chicago 36 
h Ashland Avenve 
6055 Sout 


SEE US AT BOOTH NOS. S$154-156 AT NAVY PIER, CHICAGO 
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Announcing the Good News 
About a Service Created for 
Authorized Automobile Dealers! 


w a we 


Chniversatl Clinderwriters 


The Authorized Automobile Dealer’s Preferred Insurance Source 


Kansas City, Missouri 
J. J. Lynn, President 


Theee Thirty 


Years of Experience! 
Universal Underwriters’ wealth of know-how pays dividends in 
correctly written insurance. Policies and procedures designed 
to protect automobile dealers .. . insurance for you—by men 
who talk your language. 


Consecutive Annual Dividends ! 
Universal Underwriters has returned a dividend to fire policy- 
holders every year for thirty consecutive years! Here is a re- 
markable record of sound management—substantial proof that 
Universal Underwriters serves you well. 


P] 
Wever le Per Cent Saving! 
Yes... never less than Thirty Per Cent Savings on fire cover- 
ages every year—for Thirty consecutive years. The dealers pro- 
tected by Universal Underwriters are a new class of risk ... 
selected to share the tremendous saving possible through your 
Own insurance source. 


Rere 1 
ar 
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Heres what Throe's Thirty means to you! 
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Clniversat Clinderwriters 


J. J. Lynn, President 
Kansas City, Missouri 


AN On.-THE-RECORD Report For DEALERS WHO ASK: 


CORMTY 19 


- wna ey 


There’s only one answer to: “What’s in it for me?” 
The answer is... PROTECTION... the 
surest, most economical protection for 
the authorized automobile dealer. 


What és the Universal Underwriters ? 

The Universal Underwriters is the name ap- 
plied collectively to thousands of authorized 
dealers who insure together. Their insurance is 
managed and administrated by the Lynn Under- 
writing Company, J. J. Lynn, President, Kansas 
City, Missouri. The Universal Underwriters is 
the authorized automobile dealer's insurance 
source . . . founded in 1922 for dealers . . . by 
dealers. Thirty years ago these dealers got to- 
gether to reduce their insurance costs and to 
have their own insurance source to provide cor- 
rectly written insurance for dealer properties. 


How can ! be sure Universal Under- 
writers does a good job for dealers? 
You are sure because if we didn’t do a good 
job of protecting our dealers you would know. 
You would have gotten the bad word long be- 
fore now . .. you would have heard about it in 
dealer circles. 

Look at it this way . . . Dealers are a close-knit 
family group. Dealers know each other well, 
they are closely allied cogether. Hundreds . . . 
or thousands represent the same manufacturer. 
They attend sales meetings together and know 
their competitors. Dealers are members of their 
local, state, or national organizations — they 
work together. 

If we didn’t do a good job of protecting our 
dealers—you would know. 


What about losses ? 

We pay losses. That's our business. That's all 
PROTECTION means—the payment of losses 
under the terms of the policy. And we pay 
losses promptly and sympathetically. If we 
didn’t you would be among the first to know 
There are other ways to be sure about Univer- 
sal Underwriters payment of losses. One way 
is to find out what's what from a dealer who 
has suffered a loss. He'll cell you . . . at least 
he'll give you the facts in relation to his own 
loss. If you like, write us and we'll send you 
the names and addresses of dealer-policyhold- 
ers who have had losses. Learn from them. Deal- 
ers who have suffered losses are our best sales- 
men. 

There's still another way to determine why 
dealers are sure with Universal Underwriters. 
Get a copy of -Best’s Insurance Guide with Key 
Ratings . . . or write the Alfred M. Best Com- 
pany, New York City, the world’s leading in- 
surance Company rating authority. They have 
the unbiased facts. Universal Underwriters has 
earned the highest possible rating: A-Plus 
(Excellent). 


Am | eligible to join Universal 


Underwriters ? 

If you are an authorized automobile dealer you 
may be eligible. However, Universal Under- 
writers insures only the better fire risks of the 
entire franchised dealer class. We select our 
dealers. This is done for the protection of all 


Remember ... thousands of dealers like 
Universal Underwriters’ PROTECTION. 
So will you. 


Thich years Experience! Thithy consecutive Annual Dividends !' STREET ADDRESS 


Wever less than Pith Per cent Saving on Fice Coverages! 
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the other dealers insured by Universal Under- 
writers. The principle is much the same as the 
one involved in keeping bad apples out of the 
barrel of good apples. By selecting the better 
fire risks of the authorized automobile dealer 
class, losses are kept low and greater savings 
are returned to policyholders. 

We can't tell whether your property is eligible 
until we look it over. There are many unusual 
fire hazards in dealership operations—dangers 
not present in most businesses. Gasoline . . . 
welding . . . paint spraying—all these contrib- 
ute heavily to the possibility of fire. How you 
handle gasoline . . . your paint spraying opera- 
tion... your welding or rebuilding section 

all these must be considered in relation to the 
known fire risk . construction of the build- 
ing, its location, and nearby buildings. 

Now there's no question that you want the 
best PROTECTION you can buy. Sound. . . 
dollar-for-dollar value . . . economy . . . good 
service . correctly written insurance . . . So 
why not do this? Drop us a letter or post card. 


Or... Clip Fill in and Mail 
this handy coupon NOW! 


‘ Clip this—Mail Today! 


YOUR NAME 


YOUR DEALERSHIP 


8 cry STATE 
' 
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You’re asking for trouble when you compromise 
with quality in brake fluid! You’re risking your 
customers’ lives and your reputation and business. 
Play it smart... play it safe... with 

Thermoid Hydraulic Brake Fluid! 

Thermoid Brake Fluid meets or exceeds SAE 
specifications. It is fortified with corrosion 
inhibitors to protect metal parts. Will not swell 





rubber cups. Mixes with all recognized quality 
fluids. Two types available: Type “A”’ for 
passenger cars and light trucks. Type “HD” for 
heavy duty vehicles. Operates dependably from 
60° below zero to 230° above—300° for ““HD”’. 


You can’t afford to use anything less than Thermoid! 


dal -mee-Be-Dalel-lae Mie) Mel d-Tol ticle] 
processing in brake lining, 


* 
brake blocks, hydraulic fluid, 
cylinder assemblies, hydraulic 
brake parts. 


Thermoid Company e Trenton, New Jersey 
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sel! Soundmaster 





MUFFLERS THAT 
FIT ALL &3 ways 


Mechanical 
Fit 
Exact and uncompromising 
—for fast installations on 
@ For each make and model you service, your each make and model 
NAPA Jobber can supply a Soundmaster Muf- 
fler engineered to fit that car—all three ways. For 


Acoustical 


fast, high-profit installations, precision MECHAN- 
ICAL fit! For long-lasting, full-range noise con- Fit 


trol, Soundmaster ACOUSTICAL fit! For low back 
For full-range noise control 


—"'comfort-level”’ quiet at 
all speeds and loads 


pressure and high engine output, engineered 
HORSEPOWER fit! Next muffler job you have, in- 
stall the muffler that really fits the car and all its 


requirements. Install a Soundmaster! 


DE KOVEN MANUFACTURING COMPANY -~ RACINE, WISCONSIN Horsepower 


SOUMMMASTES rye, Sr eo 





pressure limits—for all the 


/ ,; 
MUFFLERS, PIPES, ACCESSORIES Sy power the car can deliver 
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Every Man, Woman and Child in the U.S.A. 


Can Go Riding at the Same Time 


N the U.S. A., competition is basically responsible 
for better cars at lower comparative cost. We 
enjoy the use of three times as many cars—and 
annually produce four times as many cars—as the 
rest of the world put together. There are approxi- 
mately 43 million autos—and 9 million trucks and 


buses—in use in the U.S. A. today. That’s more 


than enough to take everyone riding at the same time. 
By stimulating the sale of the new and the resale 
of the old, our competitive system achieves wide- 


spread ownership of automobiles, as with almost 


everything else. In most foreign countries, out of 


necessity people make things last as long as possible. 


In the L. 


provement, refinement and continuous progress. 


S. A., Vigorous competition prompts im- 


Buyers of new cars get maximum value, because 
each manufacturer competes actively for the new- 
ear dollar. Lowest-income groups benefit by the 


lowered prices of used, yet essentially useful, prod- 


ucts. Overall result: Steady jobs, good wages and 
the world’s highest standard of living. In most of 
the rest of the world, luxuries come within reach of 
only the rich. In the United States, the irresistible 
drive of competition invents, mass-produces, adver- 
tises, distributes and sells—so that most of the mi- 


raculous products of modern living are within the 
reach of all. 


Free competition—like freedom of speech, press 


and religion—is a dynamic part of Uncle Sam's 
character. Let’s keep it free, so that the U.S. A. 


continues to be the greatest country in the world. 
Sd 


This report on PROGRESS-FOR-PEOPLE is published by 
this magazine in cooperation with National Business Publica- 
tions, Inc., as a public service. This material, including illus- 
tration, may be used, with or without credit, in plant city adver- 
tisemetits, emplovee public ations, house organs, spect hes, or in 


any other mariner, 


THE COMPETITIVE SYSTEM DELIVERS THE MOST TO THE GREATEST NUMBER OF PEOPLE 
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Full Power Steering... Power Braking tea 


and America’s finest No-Shift Driving. 


Now go and try it for yourself! 





AMERICA'S FINEST No-Shitt Driving 
n De Soto Fire Dome ar 
t ; t 


White sidewall tires, when avai 
able, are optional equipment 


DE SOTO-PLYMOUTH Dealers present GROUCHO MARX in “You Bet Your Life’ every week on both RADIO and TV...NBC networks 
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CASCO’s SENSATIONAL 


EXCITING (ev with your order for 

Of- Olli roo EP vo. vac viso-ure numinaTen uewTers £2.85 

ay AA No. L336 CASCO POP-OUT UNITS $1.55 
e. . Created to e- 


t f 
reated for you - 


pT Se ceanarnies as A vo. 2c casco wearer euements §=— $1.05 


asco lighter item is 

now individually carded for 
self-display so your customers 

can see the complete sales story 

in the twinkling of an eye — wher- 


Mew Sel Seruice 


4 
i 


Your total cost  *10.73 





















NEW DISPLAY OFFER’ 


2 
we REPLACE you she heating 


.. \® Old burnb-out heating element... 


ie 2 Sortwmel: 
arith the AY) FAST-ACT/OW 
HEATING ELEME Al Ee 


Lor» gem et ane ot light 


only 6 
inches 
of counter 
space 


Stable! 
Sturdy! 
And packed 
with sales 
appeal 









READY FOR 
IMMEDIATE DISPLAY 


You 


Make eee 
ORDER OFFER ‘L520 NOW! 


ja YEARS AGO, when I founded ComMeErciaAc 
Crepit Company, a small group of people joined 
with me in providing our original capital of 

300 THOUSAND DOLLARS. 


The original ComMerciat Crepit stock 
prospectus contained the words ‘‘THE FIELD OF 
OPERATIONS IS PRACTICALLY UNLIMITED.”’ 

Yes, we started with confidence in our ability to 
succeed, but I know that none of us in our original 
group foresaw ComMerciAL Crepit CoMPANY 4s it is 
today, for none of us could foresee the miracle of 
America’s industrial growth in the last 40 years. 


ALEXANDER E. DUNCAN 
Chobens tite thd ent Demnder None of us could foresee, for example, how the 
Commercial Credit Company pioneers in the automobile business and their successors 
would develop it into a giant industry that would 
change the living pattern of Americans, open new 
horizons for American business. 


On the occasion of our 40th Anniversary, I 
want to say, ‘THANK YOU” to the men in Detroit 
and elsewhere who build automobiles and the things 


lelping America 


“h 














buy what 


at wants 





that go in them, and to automobile dealers and their 
staffs in every city and town in America. Your 
cooperation and your confidence have helped write 
the CommMerciaAL Crepit story of success. We cherish 
most highly the hundreds of thousands of past and 
present customers and friends ComMerciat CrepitT 
Company has had among you. 


I also want to pay tribute to the men and 
women of CommerciAL Crepit—our original group 
of five, three of whom are still with the Company, 
and to the thousands who with their hands and 
hearts and minds have and are still carrying on for 
ComMERCIAL CrepIT today. 


Ours is a service business and as such is largely 
dependent for success on the intelligence of our 
employes and the enthusiasm they show in serving 
CoMMERCIAL CrepIT customers. That we have grown 
substantially and soundly is ample proof that 
ComMMERCIAL Crepit men and wo-.nen have done and 
are doing their jobs well. 


In 1951 gross receivables acquired by the 
Finance Companies of ComMerciaL CreDIT were 
$2,783,942,471; earned premiums of its Insurance 
Companies were $39,464,036; and net sales of its 
Manufacturing Companies were $99,115, 875. These 
Operations were carried on through some 12,890. 
employes located in more than 350 offices throughtm 
the United States and Canada. 


Because our experience has shown the Atmeri¢at 
consumer to be an honest, dependable business risk, 
we pledge the continuing use of Commercial CREDIT 
funds and facilities to HELPING AMERICA BUY 
WHAT IT WANTS. 


FORTIETH 





STROMBERG 


For Performance that Builds Your Reputation as Well as Ours! 


When you install a Stromberg* 
Carburetor, you are assuring your 
customer of carburetor performance 
second to none—performance that is 
bound to mean a smoother running 
a car and important savings in gaso- 
line dollars. These are results you 
can count on, because Stromberg 
quality is built in right from the 
start—with exclusive engineering 
features, scientific design and 
mechanical simplicity that make it 
easy to do a good job every time. 
And remember, Stromberg Carbu- 
retors last longer, too. REG. U.S. PAT. OFF. 


These Bendix signs stand for good busi- 
ness and for good business relations 
between factory, dealer and customer. 


: 
: 
f 
' 


Original Equipment on 


most cars 


Hydrovac* Power Brake Cold Immersion Parts 


Bendix south BEND engeirias | Scaaetm 


PRODUCTS DIVISION INDIANA 
Standard Equipment Sales: Elmira, N. Y. 


CARBURETO 


Canadien Sales: Bendix-Eclipse of Canada, Lid., Windsor, Ontario, Canada @ Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N.Y. 
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FLASH! 


Thousands of dealers have switched to Exide 


since the introduction of the 
ULTRA START battery! | [7 


Swi ch to |) < : 
— ae me = aa 


New, Practically 

indestructible 

— plastic separa- 

BETTER YOUR BATTERY BUSINESS! Exide means sales. tors—resist heat 
Exide gives you more to sell—a bigger battery value and acid, are 
for your customers’ dollar. And Exide offers you ag ead 
what it takes to build a sound, growing battery business. cole. ieeethae 


A COMPLETE LINE with wide price range—ULTRA Serting ability. 
START...HYCAP...SURE-START...STARTEX. 











135,179,740 Exide National Advertising messages in 1952... 
will help you do a real selling job right in your own neighborhood. 


EXIDE SURE-START PROGRAM with time-saving tools and equipment. 
SELLING AIDS that assure quick, profitable battery sales. 
ATTENTION-WINNING DISPLAY MATERIAL. 


ULTRA START— New leader 
of the famous Exide line 


#7 4 \| 
a eo ACT ropay... Cijtch to 
se fude 


if THE ELECTRIC STORAGE BATTERY COMPANY 
Philadelphia 2 « Exide Batteries of Canada, Limited, Toronto 


WHEN IT’S AN EXIDE...YOU START 
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Via \\ YOU CAN SELL 


ETLOID finest professional quality 
t compet srices! 
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EACH KIT A 
oo DISPLAY IN ITSELF! 


Mercaw 
20x WRENCHES Handy, Durable Metal Edge 


BOX END =i a naa mas Boxes 
WRENCHES rossaen ce 
ad Duplication of Sizes 


s * Priced for Fast Volume Sale 


che © Excellent Profits 


* Fully Guaranteed 


AMAZINGLY SMALL INVESTMENT 
BRINGS YOU THIS COMPLETE 
ASSORTMENT FOR IMMEDIATE RESALE! 
These popular tools sell on sight to motor- 
COMBINATION oo. ists, farmers, shops and homes. Display ‘em 
WRENCHES : . and you'll sell ‘em. Start now and get your 
s share of this fast-moving, profitable business. 


Guaranteed Hot-Forged or ”, OPEN END 
eSOCKET KITS —. 

Rugged, Handy, Compact : 
*WRENCH KITS 


Popular, Fast-Selling 


e UTILITY KIT 


SOLD ONLY THROUGH AUTHORIZED JOBBERS 
.-INCH SQUARE TM INVESTIGATE TODAY—CONTACT YOUR JOBBER 
DRIVE SOCKETS " NOW! OR WRITE DIRECT N 
A — rr 
— a AY eS rig 
SS te : Cle 
i eet Peri -w . om % - ~ - > - 
’ FF un, tl ; j UTILITY 
me! 2) Ss se 
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V,-INCH SQUARE 


¥q-INCH SQUARE DRIVE SOCKETS 


DRIVE SOCKETS 
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BUILD CUSTOMER CONFIDENCE 
. . » MAKE REPEAT SALES 


Dealers and distributors who sell 100% Bradford- 
Pennsylvania Veedol Oil will tell you it’s a 
product that wins steady customers and is highly 
profitable tw handle, 


For cars and trucks—VEEDOL, “The World's 
Most Famous Motor Oil", is a premium oil pilus 
plenty! Its famous “Film of Protection” goes 
far beyond mere “premium-type” performance 
to keep motors cleaner . . . safer . . . smoother- 
running! 


For tractors — 150-HOUR VEEDOL TRACTOR 
OIL is made specially for tractors! . . . Its excel- 
lent quality is readily apparent to tractor owners 
because Veedol stands up for a full 150-hour 
service in gasoline fueled tractors and cuts oil 
consumption in all tractors regardless of fuel used. 
Veedol Oils and Greases are sold through idde- 
pendent distributors and carry a full margin of 
profit. Write for information today! 


TIDE WATER 
ASSOCIATED OIL COMPANY 


TIDE WATER 
&> ASSOCIATED 
OlL COMPANY 





FULL-FLOW RING SETS 
A premium set for late-model cars and trucks 


Best for 
oil control even in 


sADLY TAPERED 


and 


QUT-OF-ROUND BORES! 


THE FULL-FLOW SPRING 


AR — A TT 
CAN'T BLOCK ANY PISTON OIL HOLE 


> — ae 


CAN'T BLOCK ANY RING SLOT 


s=——_z 


TWICE THE USUAL BEARING AREA 
@ for even distribution of pressure 


@ for easier starting 


@ for thousands of extra miles 
, . Nationally famous MD-50 STEEL Top compression ring of 
All diags in Kromek Ring Sots ove beveled or OiL RING, the only ring with . chrome-alloy cast iron, 
tapered to thread-line contact for quick seat- the FULL-FLOW SPRING—now ad with solid chrome face, 
made better than ever with r factory-lapped to a light- 
chrome-faced side rails and tight finish, and with 
Granosealed sides of side rails. Granosealed sides. 


ing and blow-by control. 





SEALED POWER CORPORATION, MUSKEGON, MICHIGAN 


led Power Piston Rings 


BEST IN NEW CARS! BEST IN OLD CARS 























e: 


Some shocks are coming these days to car-factory 


men as well as dealers. Take, for 
example, what one representative of a “Big Three” 
maker said: “One of our dealers came in the other day 
and said if he didn’t get more deliveries he would be 
forced to give up his franchise. He wasn’t getting 
enough new ones to maintain his force of seven sales- 
men. I asked him if he didn’t have a lot full of used 
stuff. He said he did, but that his were new-car sales- 
men and didn’t like to sell used cars. I inquired if he 
had really come in to give up his franchise if he didn’t 
vet a bigger allotment. He said that was true. I called 
the district man and told him to get a buyer. The 
franchise was soon relocated with a man who thought 
he could sell used cars as well as new ones.” 


A war of unheard-of 

proportions 
can be expected between 
Chevrolet and Ford just 
production 
wiped 


as soon as 
limitations 
away by the federal gov- 
ernment. Some dealers 
at a gathering in the 
South the other day ex- 
pressed the opinion that 
one of these days, pos- 
sibly before long, 
they would wake up to 
find that, just like Reg- 
ulation W, the red tape 
gone. Selling 
hard, down-to-earth bar- 
gaining will be back 
then, and the dealers 
who have a sales force 
will survive, and prob- 
ably survive satisfacto- 
rily. No doubt the fac- 
tory executive above had 
this in mind when he didn’t hesitate to take back the 
franchise which his dealer had tendered. 


are 


too 


was 


Ford seized a healthy slice of the public’s interest 

by bringing out the new models this year. 
Chevrolet, according to latest information, may bring 
out completely new models at a New York showing 
next January. Plymouth is expected, in view of the 
competitive situation, to be quite new for ’53. All of 
this means that you soon may be seeing some veteran 
dealers who've grown soft taking to the sidelines, while 
the aggressive ones will be in there pitching. The boys 
will find they’re being separated from the men. 


in some Southern communities last month 
were complaining along this line: Certain 
suppliers are trying to force them to take more mer- 


Jobbers 
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“Oh, we figured a way of getting at the trouble. 
We're just wondering now if there’s any way 
of getting our man out.” 


chandise than they can handle, or otherwise lose their 
franchises. If the jobbers should comply, their only 
choice then would be to become price-cutters, and not 
many wholesalers like to be of that stripe. One Flor- 
idian maintained that this condition was widespread 
He cited as proof the names of four suppliers who he 
said had been pressing him. 


power is needed to move some mer- 
chandise today, is the argument of 
some manufacturers. It’s up to the distributor of cars 
or of parts to see that he has a selling force to gobble 
up a big share of the market for the manufacturer; if 
you can’t merchandise the goods now that a selling 
job must be done, then move over to one side and let a 
That’s the answer some fac- 
tory executives give 
when they hear such 
complaints. 


More selling 


real salesman take hold 


Inspections i” South- 

ern states 

where they’re compul- 

sory keep turning up a 

lucrative field of shop 

volume that must be ac- 

cepted as existing, even 

by the most determined 

skeptic. Motor Vehicle 

Director George Ke- 

neipp of the Common- 

wealth of Virginia, for 

example, reported that 

in spite of compulsory 

inspection, one of every 

ie? four cars has either de- 

fective lights, brakes or 
steering 


A driver seldom would 
object to a 
man in your shop pointing out such defects. His life 
may be saved by your being on the ball, pointing out 
simple defects which can be corrected just about as 
quickly as you can say “antidisestablishmentarianism.” 
On second thought, maybe you can replace a bulb a 
little quicker than that. Do your customers a favor and 
remind them when these safety jobs need to be done. 
Then you'll be placing their personal welfare first and 
at the same time you’ll be making certain that the 
necessary job is rung up on your cash register. 


can be readily proven, if you follow 
such a program. Look, on page 45, at 
what happened when a Chattanooga dealership headed 
out for greener service-volume fields by pulling the 
wheels. Brake volume was doubled in two months and 
the customers didn’t mind it at all! 


The results 
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e Grey-Rock advantages 
You Reputation Booster 

Your reputation for good brake work 

climbs higher every time you install Grey 

Rock Linings . . . the linings regularly 


advertised for years. Car owners know the 


Grey-Rock name, and have greater con- 

fidence in shops that use Grey-Rock 

* Satisfied Customers 

Ay A BGO a 
a , 
Because each Grey-Rock set is a 
balanced combination of friction ma- 
terials especially selected for some par- 
ticular make and model of car, your 
customers get faster, smoother, safer 


stops . . . with longer wear and fewer 
adjustments. You're sure of these advan- 
tages when you use Grey-Rock; but you 
never know what you're getting when you 





accept unbranded lining! 


Proof of a Better 
Brake Job 


This tag is packed in every Grey- 


Every segment factory- Roc adie . —_ ‘ 
ock set, ready for you to snap onto a 

branded for your cus- f 

tomer’s protection. For 

riveting or for bonding. tells how your workmanship joins with 


Grey-Rock Balanced Braksets to deliver 
a better brake job. It’s good advertising 


for your shop! 
) if 2 u - 0 . Consistently advertised in 


POST ond Gus, 


dash button of your customer’s car. It 





GREY-ROCK DIVISION of Raybestos-Manhattan, Inc. MANHEIM, PA. 


RAYBESTOS-MANHAITTAN, INC., Manufacturers of Brake Linings ¢ Brake Blocks * Clutch Facings © Fan Belts « Radiator Hose * Packings * Mechanical 
Sintered Metal Products ¢ Abrasive and Diamond Wheels * Bowling Balls 


Rubber Products ¢ Rubber Covered bquipment «© Asbestos Textiles « 
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lective Shop Publicity Program 


Can he break the hold? 


'y BLI¢ 
4 better 
vyram, for 
ness is being urged more and more 


relations 
public 
every 


program, or a 
relations pro- 
automotive busi- 
these days as a means of boosting 
yross volume. 

But “How 
doing 
you 


the big question is: 
are you going to set about 
this? Particularly, how are 
going to do it in order to step up 
the dollars rolling into garages and 
service departments of dealerships? 

Establishment of a highly effec- 
tive public-relations and advertis- 


ing program, often considered im- 
by independent garage 
owners of excessive 
is paying big dividends to a Texas 
Panhandle garageman. 

Six ago Earl 
Williams, president of the Amarillo 
Plains Body Works, defied the old 
adage about not mixing business 
with pleasure. 

He had, by his own admission, 
been a “wrestling maniac” for 
years so he started sponsorship of 
of the local 


practical 


because cost, 


years “Curley” 


radio broadcasts 
matches. 

Today his shop’s business volume 
has gained some 40 per cent over 
what it was in 1946, he is a recog- 
nized authority on wrestling, and 
Radio Station KAMQ gives him 
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Garageman Williams (right) describes a tense moment in a 


By Bob Bray 
announcing 
night 
which 
$130,000 


his advertising free for 
the regular Thursday event 
Last year his garage, 
12 employees, grossed 

“Though I saw the possible bene 
fit from coupling our advertising 


has 


program with wrestling,” Williams 
explained, “I had no way of know- 
ing what it would mean in the long 


run. It really brings in new cus- 


wrestling match. 


tomers Folks | can’t even recall 
having seen before bring their cars 
in for work and then come in my 
office to talk wrestling,” he said 

A glance at Williams’ office 
quickly why most any visi- 
there “talk wrestling.” 
with mangled 

hundred _ pic- 
while a 


favorite 


shows 
tor would 
Bearded bruisers 

from a 
to the walls, 
exhibits the 


a ¢ hampion ygrappler 


vlower 
tacked 


poster 


ears 
tures 
large 


ho'ds of 





“To Each 


Everyone can’t have a 


wrestling matches he’s 


sincere participation § in 


Southern wholesaler, 





radio 
interested 


way to his firm’s greater success. 
dealer has reaped tremendous public good-will through 
Boy 
who’s 

times takes some of his best 
night cruise on the Inland Waterway. What can you do? 


His Own” 


broadcast the 
this 


voice to 


in, as does 


garageman. But just about everyone does have his own 
hobby or sports interest which he can promote in his 


One big franchised 


One 
at 


activities. 
boating, 
customers for an over- 


Scout 


crazy about 
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When Williams began 
ship of the radio wrestling broad- 
cast, it cost him $50 a week. And 
he got some favorable’ reaction 
from the start. “It didn’t make 
business boom, or anything like 
that. But, we got a good enough 
return that it was worth while to 
keep it up,” Williams said. 

The Amarillo garage owner 
cepted a key role in the program 
right from the beginning. He never 
missed a match anyhow, so he made 
it a point to sit at the broadcast- 
ing table and deliver his own com- 
mercials. This went on for about 
two years, until one night Wiiliams 
unexpectedly found himself airing 
his first match. 

“The radio-station personnel had 
a big blowup and five minutes be- 
fore the match the station manager 
asked me to broadcast the event,” 
Williams recalled with a grin. The 
listening audience, which the sta- 
tion now estimates at a minimum 
of 50,000, seemed to like the 
frank,  straightfor- 
who was mauling 
ever 


sponsor- 


ac- 


garageman’s 
ward account of 
whom. He’s been on the 
since. 

However, the 
other foot as far as 
broadcasting is concerned. 
of Radio Station KAMQ, 
the pulling power of the program, 
give him free time on the air for 
his own advertising during matches 


air 


is now on the 
for the 
Offic ials 
realizing 


shoe 


cost 


in occasional special 
times 


the 


and even toss 
plugs at other 

In addition to blow-by-blow 
of the matches, Williams 
also conducts a pre-match inter- 
view with various wrestlers on 
Thursday afternoons His 
fan mail from through- 
200-mile radius 


broadcast 


broad- 
casts draw 


out the area over a 


business cards Williams 


Even the 


uses show him at the 


A glance at the 


says 65 per cent of 


from occasional points as far- 
Amarillo as St. Louis, 

South and 
away 


and 
flung from 
North and 
Dallas, which is 361 


Dakota 


miles 


microphone. 


1010 on your DIAL for 


Every 


Thursdoy Evening 


WRESTLING broadcast 


ODY WORKS 


DEST IN THE PANHANDLE 
TREET 


BUCHANAN Ss 
RES. 6-5695 


B12 
6557 
TEXAS 


walls of Williams’ 
bring cars by for repairs and drop in to “‘t 
new customers are 


shows why many motorists 
alk wrestling.” Williams 
broadeasts. 


office 
attracted by the 
the 


rela- 
idea 


“When I first went into 
wrestling -advertising - public 
combination I had no 
tremendous business drawing 
it would have,” he said, “but 
I soon found out and have identi- 
fied our entire public-relations and 
advertising program with the sport 
After all, wrestling drew crowds of 
approximately 155,000 in Amarillo 
last year, and that’s a lot of poten- 
tial customers,” he continued. 
Most important phase of the 
gram to the firm has been that it 
has paid off in new customers. 
Williams pointed out that since the 
firm has been in business since 1923 
and is one of the oldest such shops 
in the Panhandle, it naturally had 
its share of regular customers. 
“But, just after the war the town 
growing fast. We knew that 
if we were to keep pace, we had 
to get our share of the new people 
coming to town, and wrestling was 
the answer,” he said. 
Continued on page 


tions 
what 
power 


pro- 


was 


102 
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Want to Double 


Brake Business? 


It Pays to Pull the Wheel 


By M. M. Wilcox 


Assistant Editor 


A “PULL-THE-WHEEL” program in 
the service department of Fur- 
low-Cate, Inc. (Ford), Chattanoo- 
ga, Tenn., doubled Drake volume in 
two months. The simple plan, 
which doesn’t require a lot of time 
been well received 
mechanics the 


has 
the 


or money, 
by both 
customers. 

How did the program get started 
and what does it include? Service 
Manager E. C. Brown sums it up 
this way: 

“Around Christmas last year our 
shop volume began to drop off. 
When it didn’t pick up in the first 
weeks of the year, we knew that 
something should be done. Brake 
inspection seemed to be a good way 
to round up extra volume and at 
the same time perform a real ser- 
vice for our customers. 

“The mechanics were instructed 
to pull the front wheel on every 
car that came into our shop for any 
type of mechanical work. They fell 
right in with the idea as soon as it 
suggested to them. It takes 
ten minutes to pull a 


and 


was 
only about 
front wheel. 

“If the mechanic thinks the brake 
lining needs replacing, he calls the 
shop foreman to check it. This is 
to prevent any tendency to oversell 
the customer. 

“If the customer has the job 
done, the mechanic who checked the 
lining gets the job. Or if a tune-up 
man, for example, discovers that a 
brake job is needed, he can have 
the job assigned to one of his bud- 
dies on the line. The line mechanic, 
in turn, can later ask that some 
electrical job be assigned to that 


Motorisis want their brakes to be in good condition. The only way 
to be absolutely sure that they are is to pull the wheel and look. 


particular tune-up man.” 

The mechanies and Brown him- 
self have surprised at the 
number of worn. linings that have 
been discovered when wheels were 
pulled. During the first two months, 
about 75 per cent of the cars in- 
spected had worn linings. In many 
cases drums were already scored 

“As long as the car stops, many 
people don’t think about brakes,” 
Brown said. “They don’t realize 
that brakes can be in a dangerous 
condition without giving any sign 
of it—unless you pull the whee! 
and have a look at the lining. That 
is the only way to be sure about 
them. 

“In addition to wear, there 
other troubles. We recently pulled 
the wheel on a car, not knowing 
chat the brakes had been relined at 
another shon about a week before. 
There was grease on the lining, so 
the job had to be redone.” 

About 75 per cent of the custom- 


been 


are 
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ers buy the recommended relining 
job. Whenever Brown 
likes to have the customer himself 
look at the brakes. If the 
customer doesn’t have brakes re- 
lined at the time, a letter is 
within 30 days reminding him of 
the job. 

Since brake jobs, like other types 
of service, seem to come in spurts, 
it is hard to arrive at a weekly or 
monthly average. Five jobs a week 
was a “very conservative estimate,” 
Brown said. Recently the shop sold 
five brake jobs in one day and three 
the following day under the “pull- 
the-wheel” plan. 

The charge to the customer for 
relining brakes is around $25. If 
there is much mileage on the car, 
Brown recommends overhauling 
wheel cylinders. The labor charge 
for this overhauling is $1.80 a 
wheel. 

The shop is equipped to handle 

(Continued on page 92) 


possible, 
have a 


sent 
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“Plan It for Future Volume” 


_ gpa repair volume is a 
LX space business. 

Cars take up a lot of room. Re- 
pairs on the other hand cannot wait 
And consequently the small 
that can handle only three or fou 
cars may find itself with a waiting 
list of dissatisfied customers. 

In 1950 when our 30 by 60 shop 
business, we 


shop 


Was doing a capacity 
spotted a building 64 by 84 
being erected that would be suited 
to the volume we believed we could 
get if certain handle 
work more efficiently could be ar 


new 


changes to 


ranged 

There support in the 
rear that we wanted eliminated for 
more space. A girder beam was in 
stalled to take care of this 


Was one 


OVERHEAD DOOR 
WITH 


OF FICE 
ANO 
STOCKROOM 


MACHINE SHOP 


OVERHEAD DOOR \Q\ 


BODY WORK 


By JOB C. TICKEL 
Co-Owner, Tickel Motors 
Arlington, Va. 


We had in mind a shop employ- 
mechanics that could take 
care of ten or 11 cars at a time 
Our plan was that one man could 
have more than one stall. While he 
waited for parts on a large job, he 
could take care of a small job and 
so use idle time profitably. 

We wanted a 14-foot ceiling so 
that there would be sufficient clear- 
ance for cars raised on lifts. 

Among other things, we specified 
a front-end pit while the building 
was still constructed. We 
placed the pit near the rear door so 


ing six 


being 


that congestion could be avoided as 


OVERHEAD DOOR 


OVERHEAD CRANE 


LU4¢T 
SHOP FOREMANS 


> 
~~ 


WHEEL BALANCING 


FRONT-END 
PIT AND MACHINE 


cars went in and out. We could have 
done without the pit but it has al- 
ways been our feeling that a me- 
chanic works more efficiently and 
more easily on a front-end job from 
a pit, and also a customer has more 
confidence in a_shop’s efficien: 
where there is a pit 

We had an exhaust line 
with two outlets to carry off fumes 

Our problem in the small shop 
had always been not enough space 
for equipment. We have been put- 
ting in equipment in our new shop 
We believe we 


are now using all space to best ad- 


put in 


as capital permits. 


vantage with no space going idle. 
Two twin-post lifts were in- 
stalled—one right the front 
entrance for quick repairs and lu- 
the rear of 


neat 


brication, the other at 
the shop. 

Handling 145 repair 
week and approximately 600 repair 
invoices a month, we keep our shop 
staff of five to six mechanics, one 
body man, one parts 
wash boy, one shop foreman pro- 
ductively employed throughout the 
day, for in the 2’ years we have 
been here we have reached capacity 


orders a 


runner, one 


production. 
Labor Runs 60% 


We average an over-all volume of 
$11,000 to $12,000 a month through- 
out the year with 60 per cent of 
that figure in labor sales and 40 per 
cent in parts. 

We added a wheel-balancing ma- 
chine, front-end and for 
our machine shop a block-refacing 
machine, 
and 


machine, 


valve-refacing 
brake riveter 


machine, 
drum lathe, 
yrinder. 
With our machine shop of 320 
square feet of concentrated 
in one place, we are steadily ex- 


space 


panding equipment in our machine 
shop, cutting down time one-third 
to one-half as we turn out certain 
jobs efficiently ourselves. 

A drum lathe will pay for itself. 
Sending out a man on a drum-turn- 
ing job was that much loss of time 
Our lathe now turns and cuts au- 
tomatically while the man is work- 
ing, two are accom- 
plished at once. A valve-grinding 
job sent out might take two days. 
Here it is done within three-quar- 


and so jobs 
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GARAGE 


Building Plans 





This article begins a series on efficient garage layouts, in 
response to a number of requests from readers. Floor plans 
to be featured will, in most cases, have been tested for some 
time under actual repair operations, rather than being plans 
of elaborate new buildings that have not been tried out. 








ters of a day or less. 

I had the building painted white 
for customer appeal because cleas- 
liness is one of the biggest selling 
factors, I believe, a shop can have 
A customer driving a nice car shies 
away from the dirty, disorderly- 
looking shop. 

A recent survey showed that 
many cars are brought to the shop 
by women these days—both their 
own cars and their husbands’ cars. 
Certainly a clean and orderly shop 
is a “must” in attracting the 
feminine trade. 

Anyone will tell you that women 
are much more observant than men 
when it comes to the care of a 
building and equipment—whethe1 
the building is a home, an office, a 
store or a repair shop. They know 
from experience in keeping their 
homes that dirt and careless- 
ness in handling equipment do 
more than offend the eye—they’re 
symptoms of inefficiency, in most 


own 


Cases. 

Women—and many men—feel 
that the type of personnel that is 
willing to work in a greasy, untidy 
shop may not be as courteous and 
pleasant to deal with as those who 
maintain an attractive place. 

Large clear signs suspended from 
the ceiling impress a customer 
with the variety of repairs we are 
good pro- 
much. 


equipped to do. It is 


motion that doesn’t cost us 


additional 
which 


Future plans include 
outlets for the exhaust line 
we shall put into the ceiling, since 
it is cheaper than tearing up con 
crete. We find our two outlets in 
sufficient. 

The outlets 
minor item to some operators but, 
like other details of a shop, they 
can be important. Good mechanics 
are not easy to find these days, as 
everyone knows. If a man doesn’t 
feel conscious of 
the minor annoyances and hard 
jobs that mechanic en- 
counters: from time to time. 

Exhaust fumes give a man 
a slight headache or make him feel 
a little dull without his being aware 
of the cause of the trouble. That’s 
why elimination of fumes can have 
a good effect on shop efficiency and 


may seem to be a 


well, he is more 
every 


can 


morale, in addition to the obvious 
fact that any mechanic likes to feel 
that his providing 


working conditions for the men | 


good 


boss 18 


employs 
To the 
capital considering 
would recommend leasing a build- 
ing, and not buying. You need that 
for stock and equipment. | 
money into 


independent with small 


changes, |! 


money 
recommend putting 
equipment so you won't have to rur 
all over town 

Plan changes from the viewpoint 
of the volume you expect to handle. 
If you do plan buying a building, 
watch your investment very closely, 
for in my 
accountant, more businesses folded 
up because of the disproportion- 
ately high outlay on building than 
because of any other factor 


experience as a public 
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Installation of a girder 
eliminated some _ space- 
taking supports for the 
ceiling, which is 14 feet 
high to give sufficient 
clearance for cars on 
lifts. Room was provided 
in the building for equip- 
ment that Tickel plans to 
install in the days ahead. 





KING 


of the 


U-( 
DEALERS 


os an insight into the home 
and family life of the presi- 
dent of the National Used Car 
Dealers Association—James C. 
Downing of Atlanta, Ga., who is 
also part owner of a big garage 
which reconditions his used cars. 
The Russians would wind up 
quite confused if they were told 
these pictures were all of the same 
man—a man who frequently ap- 


pears before federal agencies and 
congressional committees in behaif 
of his growing organization. 

And who could imagine a piano 
x lawn mower in the hands of a 


used-car “king” in Russia, particu- 
larly one owning such a fine home 
as the Downing residence? 











Identifying numbers and code letters are stamped on 
a brass strip as shown in top photo. 


—— Radiator Works, Austin, 
Texas, 
misunderstandings 


has reduced chances for 
about repairs 
minimum by 
a simple system of keeping records 

As with other types of automo- 
tive adjustments can be 
costly to the shop in time and labor 
and can result in unpleasantness if 
the customer feels that the shop is 
trying to take advantage of him 

The system developed by John 
D. Wire and Henry Wire, who own 
Dewey’s Radiator 
Works, centers around a brass tag 
that is soldered to each radiator 
Each type of radiator service the 
shop performs has 
code letter, which is 
the tag. 

If a car is brought in for an ad 
ustment, it is to look at the 
tag, check the records and find out 
ust what the job included and 
when it was performed 

A listing of the code letters that 
ire assigned to each operation ap- 
the back of every shop 


and guarantees to a 


repairs, 


and operate 


been 
stamped on 


given a 


easy 


pears on 


The metal tag 


ticket, so there can be 
in the customer's 
the 
These operations are 
Remove 
repair 


no question 
mind as to what 
job included 
Operation A and re 


place, clean and radiato1 
This job is 
months if followed by Operation F 
six months. 
Operation B 
tion A except it 
Operation CA 


guaranteed for 12 


within 
Same as Opera 
includes new 
Clean 
pair radiator when detached. Guar 


core 


and re 


anteed for 90 days 
Operation CB Recore radiator 
when detached. Guaranteed for 90 
days . 
Operation F 
out 


Thoroughly clear 
system without 
radiator and 
treatment 
Operation X Make temporary 
No guarantee 

The letter “C” designates obs 
performed on detached radiators, 
usually sent in by other shops 

Let’s follow a job through to see 
the system works 


entire cooling 


removing give rust 


prevention 


repairs 


how 
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then is soldered to the radiator, giving a permanert 
record of what the job included and when it was done, 


John Doe 
for repail 


brings in a radiator 
He wants only operation 
“A,” whick is recorded on the shop 
ticket. If additional work o1 


are needed, 


parts 
replacement 
hose or clamps, this is added to the 
ticket. 

Before the car leaves the shop, 
one of the men attaches a metai tag 
reading “467 A.” The number indi 
cates the job number for the shop 
The letter tells what operation was 
performed 

The shop 


using a _ brass 


such as 


makes its own tags 


strip about two 


inches wide. Numerals and letters 
are impressed on the metal by ham 
small Numbers are 
made up in advance, running con 
the letter 
for the operation performed has to 
be added before the tag is attached 
Use of 
prevents identification 
if the radiator 


mering dies 


secutively, so only code 


soldered metal 
from 
is boiled 


to the car 
tags 
being lost 
out 

The morning Wire enters 
the job in one of six ten-cent com- 


next 


49 





one for each of the 
coded operations. This simple list- 
ing includes the tag number sold- 
ered to the radiator, owner’s name, 
make and model of invoice 
number, amount charged custome: 
date. The John Doe job 467 
would go in the “A” book, of 


position books 


car, 
and 


course 

“This takes about ten or 15 min- 
utes in the morning,” said Wire 
“The system prevents us from mak- 
ing costly adjustments that we 
otherwise would be forced to make 

“Just recently our best 
fleet accounts sent us in a job. Upon 
examination we found the 
rotten. It wasn’t worth repairing 
When I called the account, he told 
us that it was a job 
and that we had put in a new core 
less than a year ago 


one of 


core 


guaranteed 


He Was Mistaken 


“But I knew we hadn’t. There 
was no tag on this particular radi- 
ator. We had never worked on it 
The account had a statement show- 
ing we performed operation ‘CB’ 
on a certain date. We asked him to 
check and he found the radiator 
bearing our metal tag ‘223 CB.’ He 
had been mistaken. 

“He had referred to the wrong 
job in thinking we had recored the 
radiator that was then in our pos- 

Without our 
have been obligated to re- 
the radiator without 
customer—and with 


session. system we 
would 
core cost +t 


the 


a cost to 


John D. Wire makes a record of the preceding day’s work in these 
ten-cent composition books when he first comes to work each day. 


us in materials and labor of about 
$75. Also, the customer might have 
felt we had tried to gyp him. 
“Guarantees often expire before 
the customer is aware of it. We 
claim to guarantee our work for a 
full year and the customers expect 
us to live up to our agreement. 
Most of these customers are not 
trying to put over a fast deal. Time 
just has slipped by in a hurry. 


and put in new points.” 


a 
at adjusted the spark gap, leaned down the carburetor, she’s married, 





sere 
be oc asesastsdiil 














SOUTHERN: AUTOMOTIVE |CURNAL 





“To check, all we have to do is 
lift the hood, look at the numerals 
and thumb through the proper book 
to find the exact date. If necessary, 
we can dig out our register sheets 
for further evidence. We will know 
just where to look for those sheets 
without going through the entire 
lot we have filed away.” 

Another good point of the sys- 
tem is that Wire determine 
quickly how many jobs the shop did 
the previous day by looking to see 
the number up in the metal 
tags first comes in 
morning. 

“We could afford to make adjust- 
ments,” said Wire, “but we cannot 
afford to leave the impression that 
we are out to gyp customers. That 
is the idea of our preventive mea- 


can 


next 


when he each 


sures. 

“And it pays off. 
sume that when we keep such rec- 
ords, we take extra pains with our 
work. Which isn’t a bad idea to 
get across to the customer!” 

The only complaint the Wires 
have with the system is that the 
metal stamping is a nuisance. They 
would like to find out where they 
can get some simple engraving in- 
struments to speed this phase of 
the job. 

Although this particular system 
of identification is applicable chiefly 
to radiator jobs. the idea of keeping 
close tabs on other maior johs is a 
vood one for any shop operator to 
look into. 


Customers as- 
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Meeting Garagemen s 
roblem 


Biddest 


By JIMMY FRAME 


President, Panhandle Independent 
Garagemen’s Association 
Amarillo, Texas 


—— garagemen of the 
Texas Panhandle, and doubtless 
most of those througnout the rest 
of the South and Southwest, 
going through the most 
period in the history of their busi- 


are 


critical 


nesses 

The problem of employing and 
keeping completely - skilled me- 
chanics the backbone of any 
garage’s operation is greater 
than it ever has been before. And, 
unfortunately, I’m afraid we only 
have seen the beginning of this 
“sink-or-swim” proposition. 

In my own shop I have found a 
constant problem in keeping well- 
qualified mechanics on the _ job. 
And, generally speaking, it is not 
a matter of rate of pay. We have 
trouble finding and keeping good 
technicians at any price, simply 
because there is an ever-increasing 
shortage of skilled mechanics, at 
least in this area. 

My fellow members in the Pan- 
handle (Texas) Independent 
ragemen’s Association tell me daily 
that they are faced with the same 
problem. 

As we analyze this shortage of 
mechanics, it stems not from any 
scarcity of basically able and will 
ing workers. It is mainly the result 
of the increasing complexity of all 
makes of automobiles being built 
today, coupled with the fact that 
many of us in the independent- 
garage business have failed to keep 
up with the times. 

We, and many others across the 
country, have failed miserahly when 
it comes to keeping ourselves and 
our emvlovees informed on the re- 
eent revolutionary changes in all 
automotive vehicles. Needless to 
eav, this can and will be fatal to 
those of us who do not take imme- 


Ga- 





* 














The general “handy man™ can no longer handle today’s complex cars. 


diate corrective steps 

All of learning, often 
through the expensive loss of good 
customers, that the day of the 
“jack - of - all - trades”” mechanic is 
past. New and constantly-imprcved 
powel 


us are 


automatic transmissions, 
brakes and steering and a hundred 
other innovations have made it nec- 
essary to have carefully trained 
technicians on the job. Up until 
three or four vears ago, a “handy 
man” could get by as a mechanic 
in many shops. Today, the job is 
just too complex for him to handle 

As I see it, there is only one 
basically-sound way for members 
of our association, and other inde 
pendent garagemen, to meet this 
problem. That is through com- 
plete, careful and almost constant 
sponsorship of mechanic training 
schools. I, personally, see to it that 
my own staff attends every schoo! 
offered by parts houses or anyone 
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else that will be at all worth-while 
But, 
enough 

Providing the association 
support such a program, it is my 
intention to urge institution of the 
most mechanic training 
school possible. A large percentage 
of mechanics skilled in modern au 
work is the greatest in- 


schooling of a few is no 


will 


complete 


tomotive 
surance 
garagemen, 
but across the country 

Obviously for such a program to 
must have me 
willing and able 
this will 
type of 
shops 


independent 
Amarillo 


possible for 
not just in 


be successful, we 
who are 


many 


chanics 
to learn. In 
mean a switch from the 
personnel we have in our 
Certainly the old, experienced hand 
who has the right attitude on 
learning new tricks will continue 
to be the important point of the 
crew 

Continued on 


cases 


page 90 





A few minutes’ conversation sends the mechani ack to work re- 
freshed and helps make the customer a “regular” for shop work, 


“He Found It Profitable! 


Let Customers Gawk and Talk 


a independent garageman’s 
customers want the privilege 
of looking over the mechanic's 
shoulder,” said Paul H. Robeson, 
Robeson Motor Co., Bryan, Texas. 
“They want to feel free to walk in 
and talk with their favorite me- 
chanic at any time. 
“The dealer thinks he cannot af- 
ford this. Many independents feel 
the same way. That is a sad mis- 
take. The customers want the priv- 
ilege and so do the mechanics.” 
A Chevrolet dealer for 21 years, 
Robeson took over his present 
yarage two years ago after he be- 
came tired of “sitting-still” retire- 
ment Last vear his gross was 
more than $68,000, compared with Time out for conversation helps to cement relations with the fleet ac- 
$20,000 the previous year counts. as well as with the individual car owners, this garage found. 
Robeson built up the business by 
encouraging friendliness between 
customers and mechanics, as well notony by talking with one another, And knowing the customer makes 
as by a radio campaign that was yanging up to go for coffee, cursing them more conscientious concern- 
chiefly institutional in nature the job, striking a stubborn nut « ing their work. As a consequence, 
“That first vear.’ he said, “I vicious whack with a hammer or there are fewer comebacks to be 
spent $100 a month on radio. At other ways to let off steam. done over. 
the end of the year TI had to stop. I “The intervals that the mechan- “We encourage the customers 
had more volume than T could at- ies spend with their customers — talk with our mechanics and we in- 
tend to.” break up their working day,” Robe- sist that the mechanics give the 
Mechanics, Robeson believes, find son said. “It makes the job more customers their time. As a result, 
it avainst the grain to conform to interesting. The time that mechan- each of our four mechanics has 
rigid routines without periodical ics spend talking with a customer — built up his own following 
breaks to relieve the monotony is made up by their working faster “Fully 80 per cent of our custom- 
When talking with the customers after a pause. ers walk in and if they do not see 
“The talking acts as a refresher Continued on page 96 


to 


is forbidden, thev relieve the m 
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A spot survey will establish the 
é fact that it is an unwritten law 
in almost any automotive service 
establishment that the customers 
can’t watch mechanics while the 
work is being done. 

Hardly any dealership 
manager, and few independent 
garage owners, will permit the 
practice. Their best mechanics 
would be gathering up their tools 
and walking out. 

But in Tulsa, Okla., at the Car- 
ter Auto and Brake Service, Owner 
John Carter doesn’t merely permit 
the practice, he invites it. He even 
urges customers to watch him or 
his mechanics make repairs. 

He grew up under the practice in 
Model-T in a garage in 
- Wichita, where customers 
welcome watch mechanics 


Ever his 


service 


days 
Kan., 
to 
since he 


were 


work. opened 


rhat's 
mer- 


additional work is necessary 


why I you can sell more 
chandise to the owner who watches 


I have proved it to my 


say 


you work. 
own complete satisfaction.” 

Carter has had complaints from 
mechanics who are new to his shop 
But he explains the policy to them 
and sells them on the idea that it 
is good business to “train yourself” 
to accustomed to having the 
owner watch work being done 

“After you get used to it, it won't 
bother you,” Carter tells them. 

This independent does not try to 
sell every customer “up,” however 
He relates the case of the owne! 
with a knocking Ford six. 

“He brought the car in and asked 
thought,” says Carter 

the 
arbon 


be 


me what I 
“T listened and 
opinion it was either heavy « 
or in the timing gear. 


advanced 


I sugyested 





Tis True in Tulsa Too! 





By Baron Creager 
Southwestern Editor 


own garage in Tulsa in 1933, in 
the depth of the depression, he has 
had customers watching him and 
his mechanics repair cars. 

And Carter maintains this is the 
most productive policy of his in- 
dependent garage operation. 

“Just let me have a custome) 
watch me or a mechanic work 
the customer’s car,” offers Carter, 
“and I can sell that man more mer- 
chandise, more service work, than 
he would buy if he didn’t watch 
us work. 

“That takes the customer into your 
full confidence. You can take the 
thing apart and show him exactly 
what is wrong. It takes him behind 
the wall of that usually 
exists between the point where the 
order is written and the point 
where the work is done 

“And when you have the 
tomer there with his car vou 
point out to him other renvairs that 
may be needed. Thev like it and. 
having been taken into vour confi- 
dence, and having been shown what 
doesn’t tick, they understand why 


on 


secrecy 


cus- 
can 
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and see, 
him 


carbon first 
wouldn't 


we clean the 
telling him it 
much, and I named a price 

“He grew skeptical of my diag- 
nosis he said, had told 
him he complete new 
block assembly. had had 


cost 


Someone, 
needed a 


He 


sO 


Owner John Carter and his * 


ro AND 


‘te 


a | 


for JUNE, 1952 


him he 
my 


quoted 


me 


high 
ready 


prices 
to trust 


many 
wasn't and 
low price. 

“But in about 
brought the car back and I cleaned 
the carbon. After that it ran 


smooth as you'd want and he be 


three days he 


came a good customer.” 

Carter adheres to another policy 
contrary to that followed by dealer- 
many inde 

advertising 


ships and a_ great 
pendents. He 
in any form 
“Personal contacts get better re 
sults, for me at least,” he explains 
and if 


uses 


no 


“Car owners want service 
vou give them honest service they 
give you tips occasionally on new 
business. 

“IT make personal calls on 
vidual owners and fleet owners, in 
the evening when I can, or I take 
enough time off during the day. A 
may tell me 
prospect and I make a call 
the original job doesn’t am 
much, but the 
grow into something 

“T can just about 
talk 
he owns one car or 
into my 


indi 


some 
Maybe 


sunt to 


customer about 


chances are it will 


sell anyone | 


with personally, whethey 
a fleet 
place for service 


but 


can 
on com 
For 
that 


ing 
no question 


best 


me, there is 
personal contact is the idver 
tising.” 

Carter says the difficulty is that 
the size of his shop and crew do 
not permit him to go after all the 
fleet business he could get 

Another difficulty that interferes 
calls is the 
ture of the A mechanic 
working on a car is not much in 
terested in the customer, as a rule, 
must 
interest, 


with personal na- 


business 


and 
the 


close 
that 
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the owner stay 


SO 
see 


provide that 


Continued on page 


‘watch-the-mechanic-work” garage. 


SERVICE 
‘Most Modern 
EKquipment 
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EWS BRIEFS ./ 


Miles-a-Gallon Fuel Gauge 
Developed by Kentuckian 


7. Henstrometer, a mechanism 
that shows the miles per gallon 
of gas simultaneously with usual 
speedometer readings, has been de 
veloped by Henry G. Strong, a na 
Kentuckian who 
with transportation engineering i) 
New York 

With the device, the 
able to tell just what gas consump 
A rede 


shows 


tive now Works 


driver 


tion is in relation to speed 


signed speedometer face 
miles an hour. A 


the same dial indicates the numbe1 


shorter hand or 


of miles a gallon actually being ob 
tained while motio 
Strong said 


the car is in 


For example, if the car was trav- 


10 miles an hour, the large 


These 10.000 Mexi 
to gain customers for all 
Meridian, Miss. “*All acti 
is a cow without a b 
President R. Ss. “Dick” I 
pesos. We have practic 
mavericks and pesos. Several loc 
trade and » getting the 


1 pesos are being used in a 
departments of 
a *s are based around a ‘maverick, which 

ording to Hopalong Cassidy.” 
-oln (left). “Each maverick is worth eight 
lly everybody in the or 
stores are ace 
name 


If at the 
was being 


hand would indicate 40. 
same instant gasoline 
fed to the carburetor at the rate of 
two gallons an hour, the smaller 
hand would point to 20 on the dial. 

If at the same speed the carbu- 
retor Was using gasoline at the rate 
of three gallons an hour, the hand 
would point to 13.3 as the miles a 
gallon being obtained. 


Lee Becomes President 
Of Houston Dealers 


1 stage M. Lee, Studebaker, 
has been elected president of 


the Houston (Texas) Automobile 
Dealers Association. He 
J. M. Richardson, who 
member of the board. 
George W. Pearson is vice-presi 
dent, R. M. 


succeeds 
became a 


Pearson is secretary- 


“round-up” campaign 


Reliable Chevrolet Co., 
reported 


anization winning 
pting the pesos in 
mentioned more and 


‘Reliable’ 


ay with the passage of the pesos through the normal 


ss here in Meric 
successful promotions.” The Mere 


It should be one of our most 


ants and Farmers bank, of which 


Ralph Young (right) is vice-president, handles exchange. 


What happens to a passenger-car 
tire at high speeds? One flat spot 
where the tire contacts the road is 
expected, but at 120 miles an hour 
two, three or even more flat spots 
develop, as this tire-testing machine 
at the B. F. Goodrich Co. shows. 
This occurs because the tire pulls 
away from the road faster than the 
inside air pressure can restore the 
tire to shape, setting up a wave of 
flexes sometimes visible over half 
of the tire’s circumference, Good- 
rich engineers said. Such tests help 
in the development of tires that 
will be safer. 





Ralph L. Fowler is 
Directors include 
P. Simp- 


Parker 


treasurer and 
general counsel. 
F. R. Higginbotham, C 
son, Albert S. Berry, R. A 
and Griff Vance 


U-C Dealers Change Dates 


Dates for the annual convention 
of the National Used Car Dealers 
Association have been changed 
from Oct. 14-16 to Oct. 16-18. The 
meeting will be at Hotel Hollenden, 
Cleveland, Ohio. 


Sustare Named in Virginia 


B.. F. has been elected 
president of the Suffolk-Nanse- 
mond County Va.) Automobile 
Dealers Association. W. B. Spivey 
is vice-president and J. A. Peterson 
is secretary-treasurer of this Tide- 


Sustare 


water organization of dealers. 
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AUTOMOTIVE 
oe INDUSTRY 


BOP Lets Contract 
For Texas Plant 


._ for the construction 
of the General Motors “dual 
purpose” plant at Arlington, Texas, 
to be operated by the Buick-Olds- 
mobile-Pontiac Assembly Division, 
has been awarded to Thomas § 
Byrne, Inc., general contractors of 
Fort Worth, it has been announced 
by James L. Conlon, general man- 
ager of BOP. 

Construction work on the plant, 
to be built on a 252-acre site on the 
outskirts of Arlington, will begin 
immediately. Conlon said that it 
is hoped operations can begin in 
the plant in about a year’s time. 

He revealed that present plans 


call for simultaneous production of Between 7.000 and 8.000 people attended this open-air showing of 


a Gr : lesioned air . new cars and trucks at Roswell, N. M., last month. Some 80 models 
= sFumManN-Cesigner airplane fot were displayed on Main “et, beginning at 6 p.m. An orchestra 
the Navy and assembly of Buick, provided music for street dz ing. Al Snipes is president of the 
Oldsmobile and Pontiac passenger Roswell dealer association, which sponsored the show. “Our show 
cars was, we believe, a very successful one,” reported W. C. Hairston, Jr., 
% , secretary of the Roswell Automobile Dealers Association. 
Conlon pointed out, however, that 
in the event of stepped-up defense 
yroducti 2 reate “+7 . ° * f > wae anno . Kec! 
p oduction the greater sr = Smith Heads Merchandising In 1945 he was appointed execu 
ne space now contemplates or > . tive vice-president of the Tennes- 
. , For Willys-Overland she sneer : , 
automobile assembly could he con- ‘ see Automotive Association He 
verted to aircraft manufacture in 1)°s H. Smith has been promoted bevan his automotive career in 
a matter of davs. Conversely, if to manager of advertising and 1923 with Chevrolet and for a time 
the need for militarv aircraft dis- merchandising of Willys-Overland was with Nash 
appeared, most of the snace now Motors. Inc He succeeds Harry 
devoted to aircraft production could Swan, resigned. Tex ins to Meet Oct. 6-7 
be converted to use for automotive Smith joined Willys in 1949 as 
assembly. assistant sales promotion manage! October 6 and 7 are the dates an- 
He said that most of the automo- and later was regional sales man- nounced early this month for the 
hiles produced at the Arlineton ager for the seven-state Southeast- annual convention of the Texas Au 
nlant will be for distribution in ern region. In 1951 he was named tomotive Dealers Association, to be 
Texas sales promotion manager held this vear at El Paso 


The new home of Harry Bogue Motors (Studebaker), In addition to the showroom, the main building houses 
Dallas, Texas, has a 115-foot frontage on Cedar customer waiting room, sales rooms, general offices 
Springs Ave. and includes 66,000 square feet of space and coffee bar, all air-conditioned. Owner Harry Bogue 
for concentration of all departments in one location. has been in the car business in Dallas for 30 years. 


av BOGUE 


R 
pEBAKER. ne 
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Looking Ahead » 


pawn vo rmeuso ue ena cD 


July 24-26—Annual 
Boosters and jobbers sponsored by 
B-35, Richmond, at Chamberlin 
Hotel, Old Point Comfort, Va 

Aug. 24-26 Annual convention of 
Automobile Dealers 
West Virginia, Greenbrier 
White Sulphur Springs. 

Sept. 6-8 Annual convention of 
Georgia Automobile Dealers Asso- 

General Oglethorpe Hotel, 


¢ 


get-together of 


Association of 


Hotel, 


ciation, 
Savannah, Ga. 
Sept. 14-16—Annual 
Kentucky Automobile 
sociation, Cumberland 
Sept. 20-22—Annual 
South Carolina Automobile 
Association, Ocean Forest 
Myrtle Beach. 
Sept. 21-23—Annual 
Arkansas Automobile 
sociation, Arlington Hotel, Hot 
Springs National Park, Ark. 
Sept. 25-26—Annual convention of 
Kansas Motor Car Dealers Asso- 
ciation, Hotel Broadview, Wichita, 
Kan 


Sept 


convention of 
Dealers As 
Falls 

convention of 
Dealers 


Hotel, 


convention of 
Dealers As 


29-30 
western 
Association, 
sas City. 

Oct. 10-12—Fall Auto- 
motive Wholesalers of Texas, Dris 
coll Hotel, Corpus Christi. 

Oct. 12-14 
Mississippi Automobile Dealers As- 
sociation, Buena Vista Hotel, Biloxi, 
Miss. 

Oct. 16-18 Annual convention of 
National Used Asso- 
ciation, Hotel Hollenden, Cleveland, 
Ohio. 

Oct. 19-21 
Florida 
ciation, 
Beach. 

Oct. 26-28 Annual 
Tennessee Automotive 
Noel Hotel, Nashville. 

Oct. 26-28 Annual 
Automobile Dealers 

Vista 


Fall 
Automotive 
Hotel President, 


meeting of South 
Wholesale: S 
Kan- 


convention of 


Annual convention of 


Car Dealers 


convention of 
Dealers Asso- 
Hotel, Miami 


Annual 
Automobile 
Sans Souci 
convention of 
Association, 


convention of 
Association of 
Alabama, Buena Hotel, Bil 
oxi, Miss 
Oct. 27-29 


Annual convention of 
Trade 


Marshall 


Association of 


Hotel, 


\utomotive 
Virginia, John 
Richmond, Va. 
Oct. 31-Nov, 2 
of Automotive 
Conrad 


Annual convention 
Parts 


Hilton 


Rebuilders 

Association, Hotel, 
Chicago, Ill 

Nov 19-20 Annual convention of 
Oklahoma Automobile Dealers As 
sociation, Oklahoma City 

Dec. 8-9—Annual convention of Motor 
and Equipment Wholesalers Asso- 
ciation, Chalfonte-Haddon Hal! Ho- 
tel, Atlantic City, N. J. 


56 


Annual convention of Na- 
Standard Parts Association, 
Hotel, Atlantic City, 


Dec. 38-9 
tional 
Ambassador 
N. J. 

Dec. 10-138 
vice Industries 
Auditorium, Atlantic City. 

Feb. 14-18, 1953—Annual convention 
of National Automobile Dealers As- 

Civie Auditorium, San 


Biennial Automotive Ser- 
Show, Municipal 


sociation, 
Francisco, Calif. 

March 26-29—-Southwest Automotive 
Show, Fair Park, Dallas, Texas. 
May 21-23 Southeast Automotive 
Show, Dinner Key Auditorium, 

Miami, Fla. 


Packard Names Nance 
To Succeed Ferry 


Inc., a General 
Electric affiliate, has named 
president and general manager of 
Packard Motor Car Co. He suc- 
ceeds Hugh J. Ferry, who has been 
elevated to chairman of the board 
and continues as treasurer. 

Nance began his sales career in 
1923 with National Cash Register 
Co., the same firm with which the 
late Alvan Macauley, pioneer 
Packard executive, began his in- 
dustrial life. He with the 
Frigidaire Division of General 
Motors Corp. for 14 years. 

During World War II, he went 
to Washington as a member of the 
War Production Board, Advisory 
Committee for Industry, where he 
with Charles E. Wilson, 


AMES J. Nance, former president 
of Hotpoint, 


been 


Was 


worked 


Mr. Nance 


then president of General Electric 
Co. He was head the 
Hotpoint Division of General Elec- 
tric in 1946. 

Ferry joined 
ago as a accountant 
risen steadily in the administrative 
end of the company. His 
ated position of board chairman 
had been unfilled since the resigna 
tion of his predecessor, Alvan 
Macauley, in 1948. 


selected to 


Packard 42 
and 


years 
cost has 


recre- 


100,000th FirePower Built 


Production of the 100,000th 
Chrysler equipped with the 180- 
horsepower FirePower V-8 engine 
has been announced by Joseph A 
O'Malley, general sales manager. 


Trucks with two 1,000-gallon fuel tanks and a 100-gallon water tank, 


all made of Laminac polyester resin plas 
nent, are being used by Arabian American Oil Co. to carry 


infore 


with fiberglas mat as re- 
fuel 


and water across Saudi Arabian deserts. Replacement costs of the steel 
tanks formerly used have been high because a sand storm rips off the 
paint, night dampness starts corrosion, the next sandstorm takes off 


the rust and the process begins again. 


Plastic tanks will help solve 


the problem. They are also said to be easy to repair when damaged. 
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Field Force Promotions 
Announced by Pontiac 


SEVERAL 
Ss A 


sales 


field 


been 


promotions in its 
organization have 
announced by Pontiac Motor Divi- 
sion 

W. L. Smith has been named as- 
sistant manager of the Dallas, 
Texas, zone; J. H. Harwood, assis- 
manager, Washington, D. C., 
W. Weatherbee, assis- 
Charlotte, N. C., 


tant 
zone, and G 
tant 
zone 

J.A 
management 


manager, 


business 
manager of the At- 
lanta, and G. E. Hent- 
schell is management 
manager of the Dallas, Texas, zone 

R. D. Campbell 
pointed parts and accessories man- 
the Washington, D. C 


Newberry is now 


Ga., zone 
business 
has been ap- 
ager of 
zone. 


Greenville Group Sponsors 
Baseball for Teen-Agers 
f pee Greenville (N. C.) Auto- 
motive Dealers Association now 
is sponsoring Pony League Base- 
ball, an organization for youngsters 
13 and 14 years of age. The or- 
ganization is assuming responsi- 
bility for cost of the league, which 
has as its purpose the moulding of 
American youth. 

Officers of the hold 
the same positions in the league: 
Ty Wagner, president; Frank Cope- 
land, vice-president; Buck Johnson, 
secretary, and Johnson, 
treasurer. 


association 


3adger 


Packard Names Collins 
At Kansas City Zone 
gems E. Collins has been ap- 
pointed assistant zone manager 
of the Kansas City zone of Packard 
Motor Car Co. He will be assistant 
to Harold E. Hoffman, zone man- 
ager. 
The 


Sas, 


zone includes Missouri, Kan- 
Nebraska, Arkansas, Okla- 
homa, Iowa, Colorado, Wyoming 
and northern New Mexico 


Atlanta SAE Group Hears 
Air Line Engineer 
— Stark, assistant chief en- 


gineer of Eastern Air Lines, 
addressed the May meeting of the 
Atlanta (Ga.) group of the 
ciety of Automotive Engineers 
His subject was “Engineering and 
Air Transportation.” 
Officers of the group 
Charles Whitmer, chairman, 
Jack Reid, secretary. 


So- 


include 
and 


Texas Gas Use Leaps Ahead 
As Nation Sets New Record 


ranks second in 
gasoline consumption, narrowed 
the lead of California in 1951 


margin over 


| > XAS, Which 
ana 
increased its other 
high-use states 

Gasoline use in Texas during the 
3,514,073,000 — gallons, 
compared with 4,390,157,000  gal- 
for California In 1950, the 
figures were 3,854,591,000 for Cali- 
fornia and 2,953,511,000 for Texas 


vear was 


lons 


Texas increased its lead over 
New York, the third in 
use, comparing 1951 gallonage with 
1950 gallonage. The 1951 figure 
for New York was 2,787,670,000 

Four other states topped the two 
billion mark Illinois, Michigan, 
Ohio and Pennsylvania. 

Domestic demand for gasoline in 
1951 rose more than eight per cent 
for the second consecutive year, ac- 
cording to the American Petroleum 
Institute, which tabulated the gaso- 
line-use figures 

It reached an high of 
43,888,727 ,000 than 
three-billion gallons above the 1950 
total. The 8.05 per 
cent. 


gasoline 


all-time 
gallons, more 


increase Was 


Record consumption of motoi 
fuel coincided with a sharp rise in 


automobile registrations These 


M. Brack Wilson, 


Ford dealer of Smithfield, N. 


imped 6.3 per cent in 1951 to 
total of 42,846,000, it was esti- 
mated Truck 
tions rose 5.9 per cent 

Peak gasoline consumption came 
in August, while October and July 
ranked second and third 

Gasoline production in the | nited 

the billion-barrel 
second 
It totaled 1,139,511,- 
47,859,462,000 gal- 
412 per cent 
refined 


and bus registra- 


States passed 
point for the 
vear in 1951 
barrels or 
lons and accounted for 
of all petroleum 
last 
Statistics on 
based, in 


consecutive 
Ooo 


products 
veal 

gasoline consump- 
general, on re- 
turns made in accordance with 
gasoline tax or inspection laws in 
They included all gaso 
sold for taxable or 


use, 


tion are 


each state 

line, whether 

tax-exempt 
Figures for the South and South- 
west are: 

Gallons (000) 
645,238 
125,010 
108,801 
206,276 
964,118 


853,682 


State 
Alabama 
Arkansas 
Delaware 
D. ¢ 
Florida 
Georgia 


Kansas 786.500 


Continued on page 142 


C., played the part 


of a discount-hunting farmer (wearing hat) in the play, “A Day in 


the Life of a Dealer, 
North Carolina 


presented at the 


Automobile Dealers 


recent convention of the 


Association. Charles G. Conn, Jr., 


(right) Pontiac dealer of Raleigh, was cast in the role of the dealer- 


ship’s sales manager. 


Paul Hoover and Mrs. Walton De 


the Raleigh Little Theater Group, enacted the dealer and his secretary. 


The highlighted everday 


play 
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problems of an 


automobile dealer. 





ith “Heavy” Jobs 


By €. ° 


Mos rJoY Co. is one of the oldest 
! automotive jobbers in San An- 
tonio, Texas. The firm has always 
featured equipment and out 
after industrial 
shop work 
“Building 

slow 


gone 
heavy machine- 
has 
been a Mel 
Mountjoy. “Twenty vears ago Dad 
began courting the heavy industrial 


up shop volume 


process,” said 


business.’ 
In spite of the fact that fully 80 
per cent of their machine-shop vol- 


The cranes and other equipment 
industrial jobs, as this photograph 





Thomas 


ume now comes from heavy indus- 
trial accounts, the firm has not ney- 
lected the needs of its smaller ac- 
counts, and has no intention of do- 
ing 

Industrial work is profitable. It 
fits right in with the lighter jobs. 
though there is a difference in the 
approach to procure this type of 


SO. 


business. 

“The automotive repair business 
is highly competitive on price,” 
Mountjoy said. “As jobbers, we feel 


are designed to handle the heavy 
of one section of the shop shows. 








that we are obligated to maintain a 
machine shop for the convenience 
of our parts customers. We do for 
them what they could not afford to 
do for themselves. 

“Were we to depend solely on this 
type business, we would be forced 
to make our profit from the machine 
indirectly—mainly from the 
sales of parts. This would 


precarious operation.” 


shop 
extra 
make for a 
Of course the firm has no desire 
to make its customers feel obligated 
by offering a machine-shop servic 
The heavy industrial 
aside from its dollar volume 
mits Mountjoy Co. to maintain a 
complete, modern shop that benefits 
owners of service shops. The shop 
better work- 
industrial 


business 


per- 


owner is assured of 
manship, for the heavy 
volume permits the firm to hire bet- 
ter workmen and to maintain a full 
staff the year around. It would not 
good business to hire enough 
personnel to take care of the peak 
volume and have to absorb the en- 


be 








When something goes wrong with an industrial engine, 


main concern is getting it back 


time that 
due to 


standby 


And 


suing 
involved. 
structure 
its prices to offset losses in- 
curred by being set rende? 
prompt service the year around. 

The industrial volume has 
multiple purposes. 

“All our machine-shop 
ment,”’ commented Mountjoy, 
bought to take care of the 
work. The lighter work 
turned out on this equipment 
as fast and with as much ease as 
it could be done with lighter equip- 
ment. The extra cost of the heavier 
shop equipment is negligible. You 
do not have to have two set-ups to 
handle the two types of work.” 

The jobber who sets up a machine 
shop devoted exclusively to the ser- 
vice-shop type of work will know 
that his volume will depend a great 
deal on price. 

“Soliciting the industrial 
accounts differs a great deal,” said 
Mountjoy. “Here price is the last 
factor to be considered. The indus- 
trial user is not farming out 
from which he wants to make a 
profit. 

“When his engines are out of or- 
der, his main concern is to get them 
back on the job, producing money 
for him. His concern is to get the 
engine operating with the least pos- 
sible delav, repaired so that it will 
be dependable. 

“Credit is one of the least worries 
in dealing with industrial accounts 
Fact is. very few accounts ever fall 
into the delinquent classification 
Getting your money when it is ex- 


the 


the 
up to 


heavy 
equip- 

“was 
heavy 


can be 
just 


heavy 


jobs 


would be 
price 
the firm could not raise 


the 


aw ners 


on the job the cost. 


pected is another distinct advan 
tage.” 

It is not unusual for Mountjoy 
Co. to do a thousand dollars a day 
in clutches alone. They do not at- 
tempt to rebuild these heavy units, 
which are sent back to the factory 

“We do all other work 
here,” said Mountjoy. 

In addition to 
trial 
volume of parts 
jority of heavy industrial accounts 
are entitled to a discount. Opera- 
tors of heavy fleet equipment also 
receive their conventional discount 

Contact men keep in close touch 
with their They are called 
men salesmen 


right 


labor, the indus- 
involve a 


Of course, 


jobs 


the ma- 


accounts 


contact not since 


boost 
have 


Store 


heavy-duty jobs 
these men 
an Bill Stoltz, 
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considerable 


parts sales, 
discovered. 


Manager Bill Nabb and Mel 


actually there is no selling involved 
There is a job of keeping customers 
happy. Emergency must be 
given priority. And 
completed and delivered 
promised. 

“As far as the garageman is con 
cerned, the machine shop does not 
play the part in his operation it did 
a few ago,”’ Mountjoy said 
“The installation of factory 
engines did away with a lot of local 
machine-shop work. The machine 
shop, to pay its own way 
and show a net profit, had to replace 


jobs 
jobs must be 
when 


years 
rebuilt 


in order 


this lost business 

“We found that building up ou 
heavy industrial volume put us in 
the position where the service-shop 
business merely augmented our 
regular business. This permits ‘1s 
to maintain a machine shop for the 
repair-shop business, at a price the 
operator can afford to pay.” 


AC Appoints MeGarvey 
For Equipment Sales 


K ARL K. McGarvey has been ap- 
pointed manager of equipment 
sales for AC Spark Plug Division 
of General Motors Corp., a 
position for the division 

McGarvey has been with the firm 
27 years and has spent 24 years of 
that time in sales work. He for 
merly was Detroit regional equip 
ment sales manager 


new 


Hubert Sloan, former territory 
salesman for Smyth Auto Supply 
Co., Inc., Amarillo, Texas, is now 
parts manager for Eusie Turner, 


Inc., Borger, Texas 


as well as balancing shop 
They are (1. to r.): Shop 
Mountjoy. 


i» 
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HOW MEMBERS C CUNTRI BUTS TU THE PLAN: Members can contribute to 
plan by helping to increase profite of the company. A few of tae 
methods of increasing profits are as follows: 

(1) Hold down unnecessary expenses. 

(2) Help increase volume of sales. 

(3) Push the lea of the more profitable lines. 
(4) Work harder, thus becoming more productive. 
(5) Help build tne good name of Alabama Auto Parts, 


a be noted here that the plan does not guarantee any 
of money at any future date. Due to the 
toe contributions will be more in some 
. However, the trustees intend to invest 
large a fund as ia prudently possible for 


e 


the continuous service 
etire at 
80 
be made according to 


netnods 


tae wempder or pe bene 
Not ALLeweos BYbsig 


Employee 
Profit Plan 


authorities ruled out 
age 60, payment of lump sum 
or equal monthly installments over five-year 
period, but otherwise this employees’ profit- 
sharing retirement fund has begun functioning 
satisfactorily Alabama Auto Parts Co., Inc., 
Birmingham. 

Employees must have been there ten or more 
years to get any of this money upon termina- 
tion of employment, WSB also ruled. The In- 
ternal Revenue authorities had authorized the 
above disallowances made by WSB 

Said Arnold J. Siegal, president: 
of our help (37 employees) has dropped to only 
emergency ed 
this program.” 

Vice-President Irvin F. Siegal said the plan 
was “good for a corporation but 
for a partnership, as a partner can not parti- 
cipate in this fund.” 


carry on 


AGE stabilization re 
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authorized Trustee 








The audience wasn’t missing a word at the Saturday morning session 


of the Southeast Show Conference. 
Barrett Equip 


Harry D. Smith of 


Among the speakers were (left) 
nt Co. and Russell EF. Contes 


(right) of the R. M. Hollingshead Corp. 


Southeast Show Conference 
Draws Crowd at Asheville 


confer- 
Every- 


wad ieee most successful 
ference we ever held. 
body was well pleased.” 

That comment came from John 
A. Doyle when interviewed after 
the close of the 1952 Southeast 
Automotive Show Conference held 
at Asheville, N. C., May 16-17. 
Doyle, of Southern Bearings & 
Parts Co., Atlanta, is treasurer of 
the show and was the top-ranking 
officer 
press time 

Registration of factory and job- 
ber personnel approximated 450. 

The meeting opened 


available for comment at 


two-dav 


More than 2,000 people attended the formal opening 
of this modern home for Southern Bearings and 
floor is used for the 
Charlotte store, the appliance division, record division 
second floor has of the 


Co., Charlotte, N. C, The first 


and distribution departments. 


The 


with a morning session at which 
these staff members discussed cut 
rent and the various 
vices offered by Motor and Equip- 
ment Wholesalers Association 
B. W. “Whit” Ruark, general man- 
ager; Carl B. Dietrich, Howard 
Reed and Richard A Melvin 
President Harold E. Pirson of 
North Tonawanda, N. Y., and Past 
President Parker of Mo 
bile, Ala., also spoke 

At the afternoon 
turing a program by 
Standard Parts 
speakers included Executive Vice 


topie s ser- 


James C 
session, fea 


National 
Association, the 


"arts 
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private and general offices and a cafeteria, The 
has seven branch stores. C. L. i 
L. Beeson is vice-president, 8S. L. MeKnight is secretary- 
treasurer and O. H. Hamby is vice-president in charge 
automotive 


Klau 
Halt 
d S. Rob 

erts 
W. H. Rockafellow, presi 
The Parts Co., Columbia, 5S. ¢ 


these 


dent ol 
, pre- 
sided ovel tw sessions 
President 
of Charlotte, N. C., was convales 


Show George \ Gilbert 


cing in a hospital 

At the closing 
ing session, Russell E 
manager of R. M 


discussed 


Saturday mort 
Contes 

vertising 
lingshead Corp., 

“Get It from Your 
Will Save Your Car” pro 
grams sponsored by the Automo 
tive Advertisers Council. In his 
remarks he _ pointed out that 
othe! 


Jobber” 


“Care 


“there is a distinct trend of 
othe than 
citing as an exXam- 
which is try 
selling of ten drug 
grocery 


distribution in aut 
motive) fields,” 


ple a grocery chain 
ing out the 
suggested that 
and other reatail 


might try to distribute automotive 


items. He 
stores outlets 
parts one day 

Harry D. Smith, executive vice- 
president of Barrett Equipment 
Co. and chairman of the Equip- 
ment and Tool Institute, spoke on 
“Equipment Selling Today.’ 

H. Lester Flowers of The Flow- 
Hickory, N. C., and Na 
Roberts, executive secre- 
tary of the Automotive Whole- 
salers Association of Alabama, 
spoke on “Programs Which Local 
Wholesalers Associations May 
Find Advantageous to Develop.” 
Roberts amended his 
discuss “Public Relations Suitable 
for State Associations.” 

Webb Patten of Patten 
Co., Miami, Fla., led off the 
light on plans for the 19538 


ers Co., 


than M 


subject to 


Sales 
spot 


inved on page 145 


firm 
Beeson is president, R. 


division of Southern Bearings. 





Analyzing Electrical Relays 


Mio" of us remember when the FINGERS POINT IN DIRECTION 
4 only relay used on automotive OF CURRENT 
vehicles was contained in the “lit- 
tle black box” mounted on the gen- 
erator, which was known as a “cir- 
cuit breaker” or cutout relay. 

Since that time, their use and 
adaption have steadily increased 
until we now have them in numer- 
ous circuits as horn relays, lighting 
circuit relays, window regulator 
relays and transmission relays, 
their purpose being to close and 
open an electrical circuit. Basi- 
cally, a relay is an electromagnet 
which closes a set of contact caine THUMB POINTS 

“of : TO NORTH POLE 

servicing a switch. 

When two or more loops of wire 
are wound around a common core 


and current is passed through the ONE AMPERE r7 \, ONE TURN ONE AMPERE if » TWO TURNS 
loops, the magnetic field of each 

turn is affected by the fields of the 

adjacent turns. The field directly x 


between adjacent turns of wire is @® One ampere turn. > Two ampere turns. 
neutralized, but the external and 


internal lines of force join to make | TWO AMPERES \ \ TEN AMPERES VY TWO TURNS 
a continuous loop from north to \ ' 
south. These loops surround all the THREE TURNS 

of the The internal wy 


turns coil. 
lines are concentrated within the ) Six ampere turns ) Twenty 


area of the core which becomes Fie. 1 a teteat ' 1 , : , 
strongly magnetic, having a north ig. (at top)—The rig Mt-hand rule. Its used to determine the 
pe h “eager Jai a polarity of an electromagnet. 

and south pole the same as a per- Fig. 2 (bottom drawing )—Ampere turns. The magnetizing force of a 
coil depends upon amperes and namber of turns in the coil. 





ampere turns 


manent magnet. 

A simple rule is used to deter- 
mine the polarity of an electro- 
magnet. namely, the right-hand with the right hand so that 
rule (Fig. 1). Grasp the magnet fingers extend in the direction of 


the current flow. The thumb will then 
point toward the north pole of the 
magnet. 

The magnetic field of force is in- 
creased by each turn of wire, hence 
the more turns of wire, the 
stronger the magnetic field will be. 
Also the strength of the magnetic 
field in each turn depends upon the 
amount of current flowing through 





July: Let’s Service Valves 


The proper grinding and reseating of valves, as well as 
the importance of correct valve-spring tension, will be 
discussed by Technical Edi Lowery i > i , , 

y Tec cal Editor Lowery in the July issue the coil. Thus the total magnetic 
effect of the coil is proportional to 
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Ye current through it and the 
aumber of turns. Therefore, a 
common method of expressing mag- 
netic e.fect is to multiply the cur- 
rent by the number of turns in the 
producing a_ product called 
(Fig. 2). 


col . 
“ampere turns” 
The Re lay 


The cutout 


Cutout 


> 


relay (Fig. 3) has 
two contacts—one which is mounted 
stationary bracket and the 
magnetically-attracted 
The armature is hinged 
spring is ar- 


on a 
other on a 
armature 
at one end and a 
ranged to keep the contacts 
arated when the unit is at rest. 

Usually the movable contact is 
mounted on the armature through 
4a spring arm in order to give a 
more positive opening and to pro- 
vide for a slight wiping action each 
time the contacts open and close 
This wiping action helps to give a 
good contact and reduce resistance 
in the connection. 

On some heavy-duty 
lays, two or more sets of contacts 
These multiple sets are 
parallel and = are 
mounted in the same manner so 
that they operate simultaneously. 
This increases the contact area and 
reduces the voltage high 
current relays. An electromagnet 
is used to offset the spring tension 
and pull in the armature to close 
the contacts. This particular elec- 
tromagnet has two windings, one 
of which consists of many turns 
of fine wire (called the “shunt 
coil”) and is connected from the 
generator circuit to ground so that 
its current depends upon the gen- 
erator voltage. The other winding 
(the “series coil”) has compara- 
tively few turns of heavy wire and 
is connected so that all of the 


sep- 


cutout re- 


are used. 
connected in 


loss on 


Fig. 3—Schematic diagram of cutout relay. 


TO BATTERY 
— CONTACTS 


«— SPRING 
C 


SERIES W/ND/NG 


SHUNT W/NDING 


GEN. ARM. 


By E. M. Lowery 
Technical Editor 


generator current output flows 
through it. 

These two coils are wound in the 
same direction so that when the 
generator is charging the battery, 
the magnetism of the two coils 
combines to increase the pull on the 
armature. When the battery dis- 
charges through the slowed or 
stopped generator, the current in 
“series coil” is reversed and the 
magnetism of the “series coil” op- 
poses the magnetism of the “shunt 
coil.” This rapidly reduces the 
magnetic pull on the armature and 
the spring separates the contacts 

The sequence of operation of the 
cutout relay is: 

When the generator is not oper- 
ating, the spring holds the contacts 
open. When the generator is 
started, the voltage builds up at the 
armature terminal and in_ the 
“shunt coil,” and as as the 
voltage reaches the value for which 


soon 


Fig. 


the cutout relay is calibrated, there 
is sufficient magnetism created by 
the “shunt coil” to pull down the 
armature. This closes the contacts, 
which automatically completes the 
circuit between the generator and 
the battery. With the 
thus closed, current flows from the 
yenerator through the “series coil” 
and the cutout relay contacts to the 
battery 

Since the current is flowing from 
the the battery, the 
magnetism of the “series coil” in- 
creases the total magnetism and 
holds the contacts firmly closed. 
When the engine is slowed or 
stopped, the generator voltage falls, 
and when it drops below the bat- 
tery voltage, current flows from the 
battery back through the contacts, 
series coil and generator. The re- 
current in the series coil 
causes its magnetism to reverse 
and oppose the magnetism still pro- 
duced by the shunt coil. This re- 
duces the total magnetism to a 
point where the spring opens the 
contacts, disconnecting the gener- 
ator from the battery. 

The same sequence of events 
take place whether the -unit is 
mounted alone or is combined with 
a voltage or current regulator 

In servicing this unit, remove 
the cover and inspect for evidence 
of high temperature, paying spe- 
cial attention to the insulation and 
windings. Inspect the contacts. If 
dirty, burned or pitted, file with 
a fine American-Swiss cut equal- 
ling file. File lengthwise and paral- 
lel to the armature until the 
contacts present a smooth flat sur- 
face toward each other. It is un- 
necessary to remove every trace of 


contacts 


generator to 


verse 


nitting. 
(Continued on page 88 


i1—Schematic diagram of single-coil relay. 
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When Overhauling 


Engines Be Sure 
Not to Overlook 


SHAFT 
BEARINGS 


‘AM bearings are too infrequent- 
3 ly replaced, even though they 
probably cause a majority of the 
premature breakdowns among over- 
hauled or rebuilt engines. 

Failure to replace can be attrib- 
uted to: 

a. The caused by old 
cam bearings are not well known. 

b. Being subject to less wear 
than main and rod bearings, since 
the camshaft runs at only half the 
speed of the crankshaft, there is a 
belief that cam bearings should 
and do last forever. 

c. The engine must be stripped 
completely before replacing 
cam bearings, a task that is some- 
times avoided 


troubles 


down 


replaced 
automatically every time an engine 
rebuilt 
cam 


Cam bearings should be 


is overhauled or 
a. When the 
worn, oil is 
crankshaft and 
onto the 
quantity of oil is 


bearing is 
onto the 
and then 
cylinder walls 
often too 
finest of rings 
to control. As much as a quart of 
oil mav be lost every 100 miles 

b. When oil is lost at the 
the main and rod 
receive insufficient lubricatior 


squeezed 
rods, 

splashes 
The 


great for even the 


cam 
bearing, bear- 
ings 


and literally starve to death 


Technical data and illustra- 
tions courtesy of Dura-Bond 
Enaine Parts Co., Palo Alto, 


Calif 


When oil leakage occurs at the worn cam bearing, the main and rod 


bearings receive insuffi 


ent lubrication and literally starve to death 


in a short period of ti 


ignition 
erratic, 
the en- 
ygine’s power and performance. 

Cam are subject to 
more wear than is often realized 

a. In most engines, cam bearings 
receive oil directly from the pump 
before acids, dirt and foreign sub- 
stances have been removed by the 
filters. Dirty oil results in a grad- 
ual pitting and wearing away of 
the bearing surface. 

b. Even when the cam bearings 
look okay, as they often do when 
the engine is opened up, don’t for- 
get they have been in service as 
long as the mains and rods. Like 
any other engine part, they eventu- 
ally reach a point, sometimes called 
the fatigue line, beyond which their 
performance will start to. slip 
When an engine is old enough to 
be overhauled, your 
life the cam bearings are no longet 
spry chickens; they may have sev 
eral thousand miles left in them, 
or they may start to break down 
within a few hundred miles. 

One thing is certain: 

long before the 
and all the other 
have given maxi- 
Worn cam bearings 
the premature 
breakdown of the new parts. 

c. The caustic solutions used for 
engine cleaning are ruinous to the 
bearing surface. Cam_ bearings 
must be replaced when a caustic 
solution is used. 

Replacement is simple once the 


c. Valve operation and 
timing will often become 
resulting in a decrease ot 


bearings 


you can bet 


wear is 
going to set in 
mains and rods, 
re plac ed 


service 


parts, 
mum 


can easily cause 


engine is stripped down: 

a. First check the camshaft for 
wear. If worn, it should either be 
replaced, or reground, depending 
upon the extent of wear. If re- 
ground, undersize cam bearings can 
be used. 

b. Remove old cam bearings with 
a screwjack or driver-and-plug 

c. Check the bores in the block 
for nicks or sharp edges 

d. Clean the bores thoroughly to 
remove oil, dirt, et« 
the oil holes. 

e. Apply a light 
white lead to the new cam bearing, 
to facilitate insertion into block 

f. The bearing inserted 
with either a screwjack or with a 
driver-and-plug. Replacement prin- 
ciples are similar in 
The driver-and-plug method is de- 
scribed below: 


and blow out 


coat of oil or 
can be 


either case 


1. Place the cam bearing on the 
sleeve of the driving plug, being 
sure a plug of the correct i 


size 1s 
being used. The plug is important, 
bur 
and since 
from 
anything but 


since it prevents chipping 01 
ing of the bearing’s edge, 
it also prevents the 
entering the block at 
a “square” angle 
with the 
crankcase, it will become distorted 
and its inside diameter will be de- 


pearing 


if the bearing is 


not square bore ir the 


creased as soon as 
plied) 

2. Start the bearing, now 
ing on the sleeve of the driving 
plug, into the block by hand pres- 
sure. Oil holes must be in proper 
alignment at this point, since the 


pressure 1s ay 


rest- 
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rhese photos show cam- 
bearing installation 
tone Lightly-oiled bearing 

Ist ste Pp: is placed on the 
ve of a driving plug. A plug 

of the correct size is essential to 

proper installation, since the 

prevents chipping or 

bearing’s edge, and 

prevents the bearing fro 

the block at anyth 


bearing cannot be turned once it’s 
installed. 

3. The driver is now placed 
against the plug, and the bearing 
is driven easily into place by lightly 
hammering on the end of the 
driver. When properly installed, 
the bearing’s edge will be flush 
with the face of the block. 

4. With the bearing now in 
place, insert the camshaft and 
check clearance to be sure the lifter 
does not strike the edge of the 
bearing. 

5. Clearance between shaft And 





2nd step: 
res 
of the driving plug, is started into 
the block by hand. Oil holes must 
be in proper alignment at this time. 
since the bearing cannot be turned 
once it is installed, 


bearing surface should be: 
Maximum 004” 
Minimum 0015” 

Three general types of cam bear- 
ings are available: the split, the 
interlock and the all-round. Both 
split and interlock are manufac- 
tured from flat steel sheets that, 
after machining and babbiting, are 
formed into a circle. The all-round, 
manufactured from steel tubing 
and with babbit applied by centrif- 
igal action, is a full circle of metal 

The basic inaccuracy of the split 
and interlock types (sheet steel can 
never be formed into a true circle 
is of no particular consequence if 
a semi-finished bearing is used and 
is finish-bored after installation. 





The driver is 
placed i 


Srd step: 


plug and the bearing iven 

easily into place by lightly ham- 

mering the end of the driver. When 

properly installed, the bearing’s 

edge will be flush with the face of 
the block. 
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OPERATIONS 


STREAMLINING DOESN'T CAUSE ALL WATER LEAKS ---YOUR HOUSE MIGHT LEAK T00 AT 60 M.P.H. 


Testingé—Then Sealing ‘Em 


_ sealing of both old and new 
cars is a constant problem to 
dealers and servicemen. Effective 
sealing of an automobile body in 
the manufacturing process is quite 
a feat of skill and engineering, 
especially when one considers all 
the parts of a car where sealing of 
some kind is used. 

Despite the fact that present-day 


Windshield leaks are one of the most common. 
liquid 


easily corrected, using a 


* 


Pie oie 
EE 


one 


By E. M. Lowery 


Technical Editor 


cars have so much window 
large door openings, a trunk com- 
partment, a cowl vent, various 
openings in the cowl for the heater 
and the electrical wiring, and holes 
in the floorboard for foot pedals, 


space, 


Yet they're the most 


sealer applied as_ illustrated. 


the manufacturers endeavor to 
make their product both dustproof 
and waterproof. 

In sealing a against both 
dust and water, it is sometimes 
necessary to reach a compromise. 
Throughout the body there must 
be various drain which serve 
to allow water to drain off—yet the 
same slots, such as those located at 
the bottom of the s, may allow 
dust to enter the « However, the 
greatest problem seems to be wate 
leaks. 

In 
traced 
parts 
these 
more 
of 


cause 


body 


slots 


doot 


“ar. 


cars the leakage can be 
allowable 


body 


new 
to 
and 
tolerances 
than one o1 
inch, they are 
leaks. Leakage 
due to the loosening of 
bolts and welds that 
and let water seep in 

The best time 
for leaks is in the ready 
Doing the this 
a satisfied owner. A 


tolerances of 
While 
might vary 
two thousandths 
sufficient to 
in old cars is 


sections 


not 
an 


Various 
widen gaps 
W cal 
pet i 
stage 
water 


to check a ne 
make 
od. job at 
assures 
leak complaint does not mean that 
the entire body should be 
checked. On the sealing 


may be only necessary at a few 


area 


contrary, 


at top of 


Seal 


page 
Prod 


Ohio 


Illustration 
courtesu of Rubbe 
ee. Inc.. Dayton, 





Vent-wing sealing may require the use of a liquid and a heavy putty- 
like sealer. 


critical places on the motor vehicle. 


Method of Water Testing 


Water testing should be done by 
sections and not on the entire car 
By working on small areas of the 
car first, it is possible to locate the 


point which requires sealing 
A gallon of water, a rubber bulb 
and some whiting is all the equip- 
ment necessary to make most tests. 
Pour the whiting into the water 


and mix. Then squirt the solution 
into the various spots where leaks 
are indicated. The whiting in the 
water will leave a perfect trail to 
the spot where the leak occurs. In 
some instances it is a good idea to 
use two men to check the body 
one inside to watch for leaks, one 
outside to apply the solution. 

As soon as a leak is discovered, 
that particular spot should be cor- 
rected and retested before proceed- 
ing further. In instances where it 
is necessary to remove a moulding 
to seal the entire area 
just the immediate 


it is safer 
rather than 
spot 


Rear Deck Lids 


A man inside the trunk compart- 
ment with a flashlight can signal 
to the man on the outside as soon 
as a leak is located. 

Water should be applied first 
along the lower portion of the deck 
lid, then along each side, and final- 
ly along the top. Especially critical 
areas are the upper corners of the 


trough and all the weld seams 


Rear Belt Moulding 
Should be checked at the rear, 


then at the sides. 
Rear Windows 


at the bottom 
corners, 


Should be tested 
first, then at the 
which are the more critical points 
More often there is need for seal 
rubber moulding 
between 


lower 


ing between the 
and the roof panel than 


the moulding and the glass 
Doors 


made by re 
moving seat hen, with 
ene man inside the car, spray 
water along the lower part of the 
door and work up 


Drip Ra 


A leak here may show up in vari- 
start at 


Testing can best be 
cushions 


ous places inside the car 
the ends and work toward the cen 
ter to the “B” post 


Vent Wings 


Should be tested and corrected 


one at a time 
Ventilator Lid 

A common source of leaks. Usu 
ally an adjustment of the lid is the 
only correction 


Cou 


required 
W indshields 
Start at the bottom and test all 
around. 
Windshield-Wiper Pivots 
leaks 


wind 


are also a source of 
may be mistaken for 


leaks. 


They 
and 
shield 


Sealing Compounds 


There are many types of com 
mercial compounds on the market 
that can be effectively used to seal 
any part of the body 
Sealers used on the 
the body should be of a type that 
Sealers used inside 


exterior of 


can be painted 


All water leaks do not necessarily occur on the upper section of the 


body. 


Water strikes the floor pan with considerable force and will 


enter any small opening. 





ody or under the hood to 


openings where 
a factor, 
Dum-Dum o1 
undercoating materials available 
In addition to those material 
supplied by the car manufacture 


any of the variou 


l 


a omplete kit tor 
automobiles is offered by 
manufacturers 


Clean the area to be cemented o1 


sealed, using unleaded gasoline. Do 


not use kerosene or mineral spirit 
as they will leave a thin film of oil 
which will 


hesion. In all 


prevent adequate ad 


cases where sealing 
used, it is 
the manufacturers’ 


followed 


compounds are recom 
that 


ictions be 


mended 
Instr 
Vethod of Sealing 

l Rear belt 
This 
place bv bolts o1 clips 
are the leak may be stopped 
by carefully tightening the bolts. 
If not, apply a heavy air-dry sealer 


mouldings 
may be held in 
Where boits 


moulding 


used, 


that can be painted over and that 
will not dry hard around clips and 
bolts. 
2.—Rear 
Leakayve at this area is often cor- 
rected by tightening the garnish 
moulding screws. If sealing is re- 
quired, the sealer should be applied 
both between the rubber moulding 
and the sheet metal; 
the rubber moulding and the glass 
3.—Doors: 
Whenever door leaks occur it is 
check the entire 
weatherstrip fo 


windows: 


also between 


a good policy to 
length of the 
proper installation 
instances where door 
proper 
justment of the door hinges o1 
striker plate to bring door in will 
correct this 

Any cavities between 
weatherstrip should be 
with suitable sealer. 

Door vent wings: 

Vent leaks at front or 
up around the garnish mould- 
Most vent 
wings have adjustable pivots which 


In some 


does not have contact, ad 


door and 
filled in 


rear doors 
show 
and 


ing upholstery 


allow correct alignment. Be sure 
the drain 
Should 


the vent 


holes are 
the 

wing 
moulding 


open 
between 

moulding, 

and door. 


leak oceur 
rubber 

<eal between 
5 Cowl area: 


Leakage 


accumulates at 


from the cow! 
area the floor pad 
inder the dash a has 
quite a few openings for the entry 
of wires, heater 
footpedals. Check and replace an) 
missing rubber grommets 

Seal any openings with 
Dum or similar sealer 


coming 
The cowl are 


connections and 


Dum 


68 


appearance 1 not 


can be caulking compound, 


weather-proofing 


several 


Leaks around the body belt moulding may show up in several com- 


partments of 


6.—Cowl ventilator: 

Leakage at this point is perhaps 
the most noticeable and 
of all leaks water 
on the driver’s foot. 
tilator lid should be 
evenly on the 
justment of the hinge screws. The 


annoying 
since may drop 
The cowl ven 

made to fit 
rubber seal by ad- 
drain in the unit must be open. In 
cases it may be 
replace the weatherstrip 


some necessary to 
reseal ol 
7.—Windshield-wiper pivots: 

In many cases leaks at this point 
may be stopped by merely tighten 
ing the windshield-wiper pivot nut 
In othe may 
sary to remove the pivot and apply 
rubber cement to both sides of the 
gasket. Also gasket or thread 
sealer should be applied to the 
threads of the pivot 

8.—Windshield and center strip 

Leaks in this area 
often be corrected by tightening the 
moulding Should 
still exist, remove the cente1 
moulding and 
the windshield 
moulding from 
to relieve pressure on glass 


instances it be neces 


screw. 


can quite 


garnish screws 
leaks 
post 


garnish looser 
gal 
inside the car 


the screws of 
nish 
any outside chrome 
moulding. Seal between the rubber 
moulding and the sheet metal; als 
the moulding and 


Remove 


between rubber 

the glass 
9.—“A”’ 
| eakage 


an accumulation of 


weld at cowl: 
at this point 
water around 
the front doo 
Pin holes in 
leaks at this 


post 
results ii 


sides at 
floor mat. 
may cause 


the hinge 
and front 
the weld 


the body. 


point. Soldering is the best remedy 

liquid solder). 

10 - post weld 

Weld 
at this point also 
“A” post. 

11.—Floor 

Wheels 
one-half inch depth on the highway 
will have more than 
from a from the 
This force will propel wate) 
into the car if 


blow holes may be found 


Correct same a 


pan to sill joints 


splashing water from 


force wate! 
hose or driving 
rain. 
right 
openings in this are: 
effectively 


there are any 
This area IS 
most inde? 
coating. 

This same method s} 


compartment 


ild be used 
luggage floor 
pan to prevent vatel 
leaks 
12.—Drip moulding 
The length of 


in the 


and dust 


entire 


moulding should be sealed, 


ealer that can be 
Seal only the 
panel and the mou 
the 
pack the drip mo 

1 Rear 
when 

Road 


water thr 


painted ov 
seam betw 
| 


roof 
tion of roof ra 
fende 
used 

splash 
igh 
ft the fender 

Loosen the attaching bolts 
sealer around area of 


Bolts shouid 


ipply heavy 


the bolts be well 


ightened 
14 Body 

sories 
Water may leak around any small 

grommets 


hardware and acces 


openings or defective 
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These points can usually be sealed 
with Dum-Dum or similar sealer 
Let’s remember that leaks 
be caused by different weather con- 
ditions and quick change in tem- 
Winter is. particularly 
bad rubber weatherstrip- 
ping freezes. A slow rain is likely 
to cause more leaks than a driving 
rain the slower falling 
rain soaks the car more. 
Driving a closed car in a 
storm can increase leakage. 
test an altimeter was used in a ca) 
driving 40 m.p.h. with all the win- 
dows closed. The altimeter regis 
tered a pressure equivalent to 4,000 
feet above sea level. When one 
window was opened the altimete 
immediately dropped to sea level 
(as the car was at sea level any- 
This shows that the vacuum 
inside the may 
dust to enter all 


can 


perature. 
because 


because 


rain- 
In one 


Way). 
cause 
small 


created car 
water 
openings. 

We cannot simulate all operating 
conditions, but we can stop water 
leaks by thoroughly checking and 
applying approved corrective mea- 


and 


sures. 


Installing Door Glass Stop 
On Studebaker Cars 


\ RECENT service bulletin from 
LX The Studebaker Corp. stated: 


To provide a positive stop when 


raising the door glass of 1952 
Champion and Commander conver- 
tible and Starliner models a bracket 
is being incorporated in production 
effective with body Nos. 12G Cham- 
pion Starliner 2327 and Convertible 
207; 3H Commander Starliner 5187 
and Convertible 295. 

When it is desirable to 
such a stop on cars previously built, 
the line drawing below 


install 


refer to 


223772 SOP Baacxey 
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at each step and proceed as follows: 

1. Remove door window glass as- 
sembly from door and drill a 5/16” 
hole in the door window bracket at 
the location shown in the drawing 

2. Drill two 12” diameter holes 
in door inner panel at the locations 
shown in the drawing. 

3. Replace door glass assembly in 

Install 386-05G lock washe1 
and in the hole drilled 
in the door window bracket. Then 
install 384-05G lock and 
255-05G nut on the bolt. 

1. Lower window so that nut and 
bolt just installed in window 
bracket are below location of stop 
bracket and install the stop bracket 
in the door panel 

The following parts are required 

No 
Required 
Pe 
Part No Part Name Window 
295779-G Stop Bracket 1 
55-2#12-8U Screw 2 
388-2#12U Lock Washer 2 
1-056G solt 
384-05G Lock Washer 
255-05G Nut 
386-05G Lock Washet 


Chevrolet's Front Door 
Check Link Support 
Qome cases of noisy and hard-op- 
\/ erating front check link 
supports have been reported from 
the field, a recent issue of Chevrolet 
Service News stated. Said the ar- 
ticle further: 
When this 
tered it can be corrected by inject 
ing No. 10 motor oil into the roller 
of the check link support. This may 
be accomplished by applying a few 
drops of oil at the top of the roller 


door. 


on the bolt 


washe1 


door 


condition is encoun- 


rin and operating the door several 
times after the application of oil 


noses | 
208 ante Pane, | 





PC 384 O56 LOCEWASmER 
ROOk Nee Pane. 


, 2253.95 "2 Oe seat 
2° 208 “Ey ocwyagnee, 


JUNE, 1952 





Fig. 1 
Caution: To eliminate t€ pusst- 


bility of oil reaching the sill plate, 


rocke) panel or adjacent trim parts, 
vse only a feu drops of oil at a time 
whiel 


CESS 


off any ¢ may 
run down the outside of the roller. 
If the front check link is 
broken in use, the body front hinge 
pillar reinforcement should be re- 
worked before a new check link is 
installed, by caulking the corners 
of the reinforcement so that the 
check link cannot contact and hang 
ip on the This may be 
accomplished as follows 
l Remove the cowl 
panel, 
Remove the broken check link 
With a small caulking tool, 
caulk the inner corners of the body 
reinforcement away 
Fig. 1 This 
is necessary to the check 
link strap from contacting the re- 
inforcement at either the upper or 
lower side when the door is opened 


and wipe 


door 


corners 


kick 


side 
9 
2 

> 


hinge pillar 
from the check link 
prevent 


or closed 
4. Install a check link 
install the cowl side kick panel 


and 


new 


Several Desien Changes 
Announced by Willvs 


|b ens of several changes it 
current models were reported 
recently bv the service department 
of Willys-Overland Motors, Inc., in- 
cluding some of interest to body 
shops 
Steering-Aero Ace and Wing 

To improve recovery of the front 
wheels on turns, the front 
has been changed from 
Check the lubricator fit- 
bind 


suspen- 
sion caster 
0° to 1 

tings to be sure they are not 
ing on the threads of the 
arm trunnions. Shorter 
fittings are now used in vroduction 
lock of the 


eccentri 


support 
threaded 


To provide a better 
brake shoe adiustine 
Continued on page 92 
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Chevrolet Door Handle 
Push Button Shalt 


| MPROVEMENTS have been made in 


Chevrolet production 
door lock to decrease door 
push-button effort. This design 
change in the door lock makes nec- 
essary a certain amount of “free 
travel” of the door handle push- 
button before the push-button shaft 
contacts the lock mechanism. 

In the event a door lock 
countered that fails to 
properly, due to the length of the 
push-button shaft, the correct shaft 
length may be obtained by the fol- 
lowing procedure. This door handle 


the 1952 


is en- 


operate 


procedure can also be applied to all 


past model lift bolt assemblies. 


Procedure 


Repair 


1. After the shaft and cylinder 
assembly are installed to the door 
handle, insert the handle in the 
door (Fig. 1), carefully guiding the 
shaft into the lock 

2. As a check to make sure that 
the shaft is lock 
properly, raise the lift bolt by hand 
(Fig. 2). Hold the handle rigidly 


engaged in the 


Illustrations and _ technical 
data courtesy of Chevrolet Di- 


vision, General Motors Corp 


handle 


and depress the push-button. If the 
bolt down, the shaft is in 
the correct position. 

3. While holding the handle in 
place so that the shaft just makes 
contact with the lock trip lever, 
measure distance between door 
outer panel and lock handle ( Fig. 3) 


snaps 


Note: When 
urement, be 
is held in the 


when it is 


making this meas- 
that the 


relative 


sure handle 


same posi- 
tion as installed to the 
aoor., 

4. Remove the handle from the 
door and cut off the end of the 
shaft the measured in 
step 3 plus 1/32” (Fig. 4). The 
additional 1/32” is cut off the shaft 
to permit “free travel” of the push- 
button before contacting with the 
lock mechanism. 

5. After cutting, 
burrs from the shaft 

6. Install the handle to the door 
and thoroughly check the operation 
in the locked and unlocked position, 
using both the key and the inside 
locking knob. 


distance 


remove all 


CUT HERE 
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STUDEBAKER DEALERS 
NAVE IME GAS MILEAGE SUARS 
OF THE 1952 CARS! 


Among 23 cars entered in standard classifications 
in the 1952 Mobilgas Economy Run... 


Studebaker 


finished 1* and 2™ in 
actual miles per gallon 


LIKE MOST OF THE CONTENDING CARS, THE STUDEBAKERS 
USED OVERDRIVE, OPTIONAL AT EXTRA COST 
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A LITTLE 
LOTS 


Moraine All Metal 
Gasoline Filter 


MORAINE 
PRODUCTS 


DIVISION OF 


GENERAL MOTORS 
DAYTON, OHIO 


e 2 
eu: 


O LINED BRAKE SHOES 
OND car on the road. 


Shoes are made for 
every other car you 
e shoes that are 
the original- 


There are DELC 
for every SEC 
Ico Lined Brake 


d light trucks—so 
for the brake 
fitted with 


Sets of De 


see is @ prospect 
nsionally accurate, 


| 


dime 


i 5 
equipment lining. 


STOCK MAKES 
OF SALES 


MORAINE Gasoline Filters 


It doesn’t take much to sell a lot of Moraine gasoline 
filters and gain some mighty pleased customers. Just 
a little shelf space will hold a stock of filters that will 
really pay their way. Every car needs a Moraine 
filter . 
for the filter that keeps harmful dirt, water, lint and 


. every one of your customers is a prospect 


scale out of the carburetor. They're priced to sell... 
they're easy to install (required fittings included) and 
simple to service. Order a supply from your United 
Motors distributor and start.to line your pockets 


with extra dollars. 


Moraine Durex Deluxe 
Gasoline Filter 


Sf GMITED 
Morors 4 


A UNITED MOTORS LINE 
Available Everywhere Through 


/ 


UNITED MOTORS DISTRIBUTORS 





Delco 


HYDRAULIC 
BRAKE 
FLUID 


SELL and PLEASE 


You can : 
r with 


tome 
every brake cus 
DELCO BRAKE FLUID. 
ke fluids—Super 9 - 
ll the needs 
supe H -avy-Duty—will fh 
ata pon customers for high-qaey 
brake fluid that meets all SAE stan . s. 
, your United Motors dis- 
ee naked in 8-ounce bottles to 
54-gallon drums. 


Two Delco bra 
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it adds up 
to a nice 
profit, too 


That's the new, sensationally fast and inexpensive 
motor tune-up that’s taking the motoring world by storm this 
Spring. It’s called 


ree METHOD 


e MORE MILES PER GALLON 
e MORE POWER FROM ENGINES 
e@ MORE YEARS OF SERVICE FROM CARS 


* Pour a can of Sludg-Master into the crankcase. Sludg-Master 
dissolves all motor varnish, gum and carbon sludge; frees all 
valve mechanisms; removes all sticky substances 

from rings and ring grooves, thus improving 

compression. Sludg-Master also adds to the oil 

the 5% high detergent so important in late model cars. 


*® Give the carburetor a Carb Master clean- 

ing without dismantling. (The only mechanical 
work required is the disconnection of the air 
cleaner for access to the Venturi tube, and 
the disconnection of the fuel intake line for 
access to the float chamber.) Carb Master 
completely dissolves all gums and sludge in the 


NATIONALLY aa , carburetor — leaves it new-metal clean. 


| After a Carb Master treatment, any car is 
ADVERTISED certain to give more miles. ; 

NO FUSS Put your own price on this service. 
Car owners are ready for it, because 
NO MUSS the Master Method really gives peak 
performance. See your jobber at 
once about our powerful newspaper 

mats and mailing pieces. 


PRODUCTS WORK Wiig you Ride 


we nr 56 CREIGHTON ST, CAMBRIDGE, MASS. 
P<CATHE SILENT PARTNERS OF MOTOR EFFICIENCY 
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JOHN BEAN DIVISION 


FOOD MACHINERY AND CHEMICAL CORPORATION 


LANSING 4, MICHIGAN 


WHEEL ALIGNERS AND CORRECTION TOOLS 











WHEEL BALANCERS AND 
BALANCING TOOLS e WEIGHTS e STEAM CLEANERS e CAR WASHERS 











CURRENT PASSENGER-CAR SPECIFICATIONS 
Engine and Equipment 








ENGINE 


} 
| 


—| 
| 


<< < < </ Vibra. Damper 


No. Cylinders 
and Valve 


A 
~ 
= | 
= 

ne 


MAKE AND 
MODEL 


Bore 
and 
Stroke 


Std. Wheelbase 
Arrangement 
Taxable H. P 
Crankcase 

Air Cleaner 
Oil Filter 
| Carburetor 


B%e x 32.5 120 @3600 
3%6 x 32.5 124 @3600 


Camshaft Drive 
* | Main Bearings 


x 


BUICK 40 Special 
BUICK 50 Super (except 
} 
BUICK Model 52 25 ; 3%e x 32.5 124 @3600 
BUICK 70 Roadmaster (except)|| 3 | 
Model 72) | 126 | 3% x | 37 152 @3600 


BUICK Model 72 | 13 3B%e x 4%6 | 37 170 @3800 


zx 
ow 
a > 


P 4 


CADILLAC 62 2 vs 3! Kox ¢ 5 190 @4000 
CADILLAC 60 (Fleetwood) ‘ 3! ex 3 5 190 @4000 
CADILLAC 75 | %| VBI | 3'Kex: 5.5 190 @4000 


CHEVROLET _Styleline & | 


hhh 
| wane | 





line Special & DeLux : 3% x3 : 92 @3400 
CHEV ROLE T Styleline & Fleet 5 6 3% 6 x 3'%e] 105 @3600 
line (with Powerglide Drive) | 


—— > 





CHRYSLER Windsor & DeLuxe 125% , 37 119 @3600 
CHRYSLER N. Y. & Imperial | 131% 3! 6 xi | 46 180 @4000 
CHRYSLER Crown Imperial | 5 314 3% 46.5 180 @4000 
CROSLEY Model CD ly 26.5 @5400 


De SOTO S-15 DeLuxe & Custom 254e| 6L 37 ly 2 116 @3600 
De SOTO S-17 Fire Dome __ . 25 hs d 3B1L42 . 160 @4400 


torr 


to 





DODGE Wayfarer 15 , i i) 25.35 103 @3600 
DODGE Coronet & Meadow 23 4] 6L 3 " 5.35 103 @3600 


FORD Main. & Cust. 6 5 6 3.56 x 3.60 | : 101 @3500 
FORD Main. & Cust. 8 5 . | 3.19 x 3.75 | 32.5 110 @3800 


FRAZER Std. & Man 23 4 3 Big x4% | 26.: 115 @3650 
HUDSON Pacemaker | y ; 3%6x3% | 30.45] 112@4000 
HUDSON Commodore 6 | 1237 . | 8%—x4% | 30.45] 127@4000 





try | wr 
| 


torn 


i oe) An oe ee 


te 


HUDSON Commodore 8 K 3 x4! ’ 128 @4200 


ee ee ee 


aan a 


HUDSON Hornet K 5L 3! YKex 4 : 145 @3800 


0925 


KAISER Spec. & DeLuxe 4 3g x 4% 3 | 115@3650 
HENRY : 5.65 68 @4000 
HENRY J DeLuxe K 3h 80 @3800 
LINCOLN Cosmopolitan 23 : 3. y : 160 @3900 
LINCOLN Capri 2: a 3. 3.2 160 @3900 


MERCURY j , | 3.48 32.5 125 @3700 


NASH Statesman | iL ‘ 5 88 @3800 
NASH Ambassador | 12 5 3\ 26.1 120 @3700 
NASH Rambler. . | 3) 3% 5.1 82 @3800 
OLDSMOBILE DeLuxe 88 ‘ d 5 145 @3600 
OLDSMOBILE Super 88 2 ‘ F 5 160 @3600 
OLDSMOBIL E Classic 98 8 : ‘ 5 160 @3600 


PACKARD “200” , | 8% x! 135 @3600 
PACKARD “300” 31 39.4 150 @3600 
3% é 15. 


honor 


0925 


0775 


0775 


tor 








to 


0930) 


| 


0930 
0930) 
0930) 


totor 


078 
078 
078 


bonne 


0937 
0937 





tonto 


PACKARD “400” » 5 @3600 
PLYMOUTH P-22 Concord 5L K | 25.35 97 @3600 
PLYMOUTH P-23 Cambridge and 

Cranbrook 1 »| 6 K 25.35 | 97 @3600 


zi mmel zzzl neem) zl em! eu 





Z 


to 


PONTIAC 6 Model 25 2 5 | 3 : 100 @3400 
PONTIAC 8 Model 2 } 13 8L K k 3 118 @3600 


STUDEBAKER Scie 1415 | 3 21.6 85 @4000 | ¢ 





Z2Zi Ss <<) <<<) 2Z2Z2Z) Z2ZZ)\ S| S| 224 


ton 


| 








wna 


STUDEBAKER Commander H 5 K 3! 36 120 @4000 G 
STUDEBAKER Land Cruiser H ‘ ‘ ‘ | 120@4000 | G 
WILLYS Jeepster & Sta. Was | 45 iz 5 72 @4000 | G 
WILLYS Jeepster & Sta. Wag. | 6 : 3! k 75 @4000 | G 
WILLYS Aero Ace & Aero Wing 5 3 3 kg 23 90 @4200 | G 

















ZZZ\ <> 
rant | me | ene 


torr 














ABBREVIATIONS 


DM—Dry Mesh I—Valve in head N—No St— Stromberg 
F—F Head motor 2 j—"88," 11914; “98”, 122 OB—Oil bath T—Tillotson 
L—L head OCM—Oil-coated mesh Y—Yes 


Ch—Chain G- 
Ho—Holley N\—Optional at extra cost RP—Rochester Products Zn—Zenith 
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it All Started with an Alemite salesman — 
and a terrific presentation he had on how 
fighting friction was proving good business, 
BIG business for car dealers everywhere. 
As proof, he had a brand new movie with 
facts, figures, the whole story. “How about 
holding a meeting?” he asked. “Let your 
organization help you decide.” Of course, I 
agreed to a showing. What could I lose? 


One m 


the country are “cashing-in” on the Alemite “Magnet Plan.” 
Making their Service and Parts Department poy us much as 84% of their 
overhead with Alemite “Magnet Plan” features. Want the 

facts? Call your Alemite distributor. Or mail this coupon now! 


example of how deolers all over 


The Movie Was an “‘Eye-Opener.”’ It hit 
hard and fast on a car dealer’s biggest prob- 
lem—new car owners, how to get them in 
and keep them coming back regularly for 
service. It showed how the Alemite “Magnet 
Plan” built total service business. Made lu- 
brication the “key” to more traffic, more vol- 
ume, more sales across the board. Should we 
try it? The boys said yes —and right away. 


NDRFWS MOTOR SALES 
SBRICATION DEPARTMENT 


7 5 
—_ 


The Results Were Startling! Our customer 
return has already increased 26%. Total 

vice volume is up 18% — proving the plan 
can effect more than just lubrication and oil 
changes. And Alemite advertising, every 
two weeks in Post and Collier’s, gives us an 
extra follow-up system — at no extra cost. It 
sure goes to show how one Alemite meeting 


can improve your business — but good! 


MAIL THIS COUPON—NO OBLIGATION 


ALEMITE 


Judge for yourself how the Alemite “Magnet Plan” can help you cover 
your fixed overhead — improve your trading position. 


Alemite, Dept. M-62, 1826 Diversey Pkwy., Chicago 14, Illinois 
C] Send us complete information on the “Magnet Plan” 


Oo We would like to arrange a showing of your Hollywood movie 
“It's The Come-BACK That Counts!“ 











CURRENT PASSENGER-CAR SPECIFICATIONS 
Timing, Battery, Brakes, Etc. 


————_$—$—$————$———————————————————— 





IGNITION AND TIMING Battery Clutch Facings 


MAKE AND 


xhaust 


MODEL 


0 
ance E 
Head 
Bolt Tension 
Ibs.) 


ft 


Diameter 


0 
0) 
Outside 


Cam Angle 
degrees 
Breaker Point 
Arm Tension 
ozs 
Spark Plug 
Gap 
Tappet Clear 
ance Intake 
Tappet Clear 
Intake Valve 
Opens b or a 
ToC 
Cyl 
Cool. System 
Qts.) No Heater 
Make 
Thickness 
Diameter 
Inside 


100N 
100N 
120N 


7] 


BUICK 40 Special 
BUICK 50 Super 
BUICK 70 Roadmaster 


“ 
Ps 
z= 

i Oo 
a ee Bo 
Ht 


ee 
= Ses Parking Brake 


LI5N 


CADILLAC 60, 62 & 75 


CHEVROLET Styleline and 
Fleetline Sp. & DeLuxe 
CHEVROLET Sty. & Fleet 
with Powerglide Drive 


70-80W; 100N 
70-80W} LOON 
65-70 120P 


80-85 135P 
135P 


CHRYSLER Wind. & DeLuxe 
CHRYSLER N. Y. & Imperial < J ‘ oe on 80-85 
CHRYSLER Crown Imperial - ‘ u : : 


90P 


CROSLEY Model CD 


DeSOTO S-15-1 DeLuxe 
DeSOTO S-15-2 Custom 120P 
DeSOTO S-17 Fire Dome 


105P 
DODGE Cor., Mead. & Way 





100P 


FORD Main. & Cust. 6 100P 


FORD Main. & Cust. 8 

100P 
FRAZER Std. & Man 
60-65 100P 
60-65 100P 
45-50 | 120P 


HUDSON Pacemaker 

HUDSON Commod. 6 & Hornet 
HUDSON Commodore 8 | 
30-35e | 100P 


KAISER Spec. & DeLuxe + 100P 


HENRY J 1 E | ‘ 60-65 

; 5 5 100P 
HENRY J DeLuxe 
120P 
LINCOLN Cosmopolitan 120P 
LINCOLN Capri 
100r 
MERCURY st 
100P 
1051 
90P 


NASH Statesman 
NASH Ambassador 
NASH Rambler 


50-7 5N 
OLDSMOBILE 88 & 98 60-70W; 11 


PACKARD “200” 7 J 23: | 5°b 60 62 +o 
PACKARD “300” 7 | : au ' : 0-62 120P 
PACKARD “400° 17 17-20) 23-28) au } au ‘ OU-Oe ws 

PLYMOUTH P-22 Concord 100! 
PLYMOUTH P-23 Cambridge 


100P 
and Cranbrook 


OW | 10ON 
PONTIAC 6 Model 25 BOW 100N 
PONTIAC 8 Model 27 
46-50W)} 100P 
SOW! 100P 
50W)} 100P 


STUDEBAKER Champ. 10G 2 3 17 22 5 l S 
STUDEBAKER Comdr. H ! 17-2 3 7 l + 
STUDEBAKER Land C. H I 2-24 7 7 } } l 

100N 
100N 
1OON 


-YS Jeepster & Sta. Wag 7-2 1 } 9 60 65 
YS Jeepster & Sta. Wag ; 7 3 
YS Aero Ace & Aero Wing 








ABBREVIATIONS 


: ito-Lite 1 
10” on DeLx. with std 6—6” on Windsor DeLx f—Without heater. With N—Negative t A Delco 17 
3-speed transmission °. = ee add 1 qt. . - +07 Waa 
an . ydraulic > osi ‘ rect id usin 
rosy! te oer ag a " ad h—Hot sper Ps—Propeller shaft, rear —s dwell es om 
lh lag mining au—Automatic J—85 on cast-iron head, transmission ting breaker point gap 
Hydra-M ti Trans. Std b—Before 45 on aluminum RW—Rear service brake Tolerance of one degree, 
“~eae tee. : Bb ha & Beck K sree 15, Am S—Duo Servo plus _ minus, allowed 
P , y- State . = T r ok, ¢ in adjustin 
Each point. Total effec- d—Hydraulic valve lifters bassador 18 with T—B .- * oe x, OF Z—A en tke 27, Tine 31 
tive dwell 34° to 86°. E—Nuts 52 to 57. cap heater oa 
.114 with Auburn facing screws 65 to 70 -~—Long Mfg 








A A) A, AV AY 


. 


4 new 
air cooled coil 


actually desiqned and built 


=— 
AS Ok 


EEE GH ILE 


er vy, “ 
Yaz [ fewn “J ee th 
CL 
rd : od a . Mfg. - 424 . Chi 7 i , Wi. Ware 
of Sgnilion F _ pi rene Ww c oy nage Chicago 51, Ill 


to outlast 
the vehicle 


In the twelve great advancements embodied in the new Filko Heavy-Duty Coil, 
Filko achieves a new supremacy in the commercial and industrial ignition field. 
This engineering masterpiece assures a constant level of full output performance 
under severest high temperature service conditions. Truly . . . one 
of the most significant Filko developments .. . it is a crowning climax 
: to 28 years of specialization in ignition engineering. 
To an acknowledged superior line of broad coverage heavy-duty ignition parts 
res ... the New Filko air-cooled Coil brings a new crown jewel of supremacy. 
Thus, to standardize on Filko is to know value and to experience for 
yourself in the most convincing way possible, the reasons why 
Filko Ignition Parts... are in fact .. . ‘the Crown Jewels of Ignition.” 


Pah | 


Le , Fort W . New York, Boston, Atlanta, Toronto 








N * 


Dh 


Contact Sets. Caps and Rotors . Coils . Condensers . Brushes . Cut-outs 


iP, QP . 
Graphite Bronze Bearings . Switches - Relays and Regulators Fiecision Dutt ty gnitien Specialists 











Regulations and News Items Along Federal Row 


PRICING REBUILT PARTS In general, rebuilders’ ceilings 
will reflect the same percentage of 

An order requiring rebuiiders the original manufacturer’s pub- 
and resellers of rebuilt automotive lished retail list price in effect at 
engines and parts, as well as sell the time of sale as his selling price 
ers of automotive parts, to establish during the base period bore to the 
ceilings has been issued by the original manufacturer’s published 
OPS. retail list price for that part dur- 





PERFECTION 
IS HIS STANDARD... 


Like you, he recognizes no compromise with perfec- 

tion accepts only one quality of materials, work- 

manship, tools. You gauge the work of others by 

your own rigid standard and are proud to have 

others measure up to it 

Perfection is the standard of the men who 

design and build America’s Diesel engines 
’ power plants carrying names like 

ica's finest unmatched for lightness strength, bal Boldwin, Commins, American Locomotive 


Bonney wrenches are made to the same standard of 
perfection. That is why mechanics call them Amer 


ance, and precision Fairbanks Morse, Hercules, Ingersoll-Rand 
Worthington. General Electric, that set new 
Bonney wrenches are the pride of the men who 
standards of performance in automotive 
make them the pride of the men who use them selvend, watns. Gal tabeddel enics 


BONNEY FORGE & TOOL WORKS @ ALLENTOWN, PENNSYLVANIA 








ing the same base period. The base 
period is Jan. 1 through June 24, 
1950. 

A reseller of rebuilt parts will 
determine ceilings on the basis of 
a rebuilder’s published list price or 
on the basis of his customary per- 
centage mark-up over net invoice 
or delivered cost during the base 
period. 


VODIFYING CARS 


An amendment governing com- 
panies that eliminate or modify an 
item of standard equipment after a 
ceiling price for the automobile, in- 
cluding standard equipment, has 
been established has been = an- 
nounced by the OPS. 

Manufacturers need not obtain a 
new ceiling price when the elimina- 
tion or modification of standard 
equipment reduces their direct la- 
bor and material costs no more than 
$2. New ceilings will continue to be 
required in instances where the 
modification totals more than $2. 


Southern Representatives 
Moved by Auto-Lite 


Gunes. changes in its Southern 
\/ representation have been an- 
nounced by The Electric Auto-Lite 
Co. : 

John P. Brown of Petersburg, 
Va., has been named to handle the 
Richmond district, succeeding 
H. H. Fowler, transferred to De- 
troit. 

Robert D. Balfour has been ap- 
pointed district sales representa- 
tive with headquarters in New 
Orleans, Boyd Peel has been placed 
in charge of the Memphis district 
and A. E. Keyser has been selected 
for the Huntington, W. Va., dis- 
trict. 


Lincoln Appoints Bell 
In Jacksonville Area 


i J. BELL has been promoted to 
4e Lincoln sales department 
manager in the jacksonville, Fla., 
district of Lincoln-Mercury. 

A native of Jacksonville, Bell 
joined the district in 1950 as a sales 
clerk and was promoted to field sales 
manager in 1951. He will be in 
charge of Lincoln sales activities in 
Florida and the southern part of 
Georgia. 
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That sign sure brings in the FOROS! 


REP fe ! "as 


ALL MAK 


The Ford service business | get is amazing since 
I hung this sign outside my garage. 


The Genuine Ford Parts oval is a sure-fire 
come-on to Ford owners! Why? They’ ve been seeing 
it displayed for years. They know that a man who 
stocks the best parts for their car probably knows 
their Ford better than the other fellow. 


Your place is ‘“‘nationally”’ advertised. 


Past pulling power of the sign, however, is only a 
hint of things to come! Millions of Life, Popular 
Science, Popular Mechanics, Mechanix Illustrated, 
and farm paper readers, the country over, will be 
told to look for it in a new hard-hitting campaign. 
It will feature the test track proving that makes 
Genuine Ford Parts unquestionably best for Fords. 
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Get into this profit picture 
This profit-building sign costs you nothing. It’s 
yours as long as you use Genuine Ford Parts. Send 
in this coupon and we’ll send you complete infor- 
mation on obtaining a Genuine Ford Parts sign. 


MAIL THIS COUPON NOW! 


PARTS AND ACCESSORIES SALES DEPARTMENT 
Ferd Division, Ford Moter Company, Box 658, Dearborn, Mich. 


Please send me com: information telling me how independent 
ore po an ot 0 Ford Parts sien. I'd like to'cash in 





BUSINESS NAME 














Readers are invited to contribute to=- 





MORE ABOUT LP 


Albuquerque, N. M. 
Gentlemen : 

The other day I picked up a cops 
of the February issue of SOUTHERN 
AUTOMOTIVE JOURNAL and read the 
article, “They're Converting to LP 
you tell me who the 


Gas.” Can 


that 
Any- 


along 


different manufacturers are 
have these conversion kits? 
thing you can do for me 
these lines will be appreciated. 
CHARLES DEDEK 
that 
equipment is J & S Carburetor Co., 
2634 North Beckley, Dallas, Texas 


{ book on “Butane- 


One firm makes conversion 


conve rsions, 





ROAD 
HEAT 


GROSS SUPER GRIP |: wu son 


When inconvenient to vulcanize a tire repair you can always 
count on Gross Super Grip Tire Repair Sections to stay put, even 
when installed “cold.” That's because Super Grips contain a 
special “curing” ingredient in the adhesive which cures to the tire 
when road heat is generated. Either vulcanized or “cold,” 
Super Grips “fuse” with the tire, actually making the repaired 
section the strongest part of the tire. For double safety protection, 
Super Grips’ pure gum adhesive is rubber-bonded to the buffed 
rayon cord body of the repair itself... not laid on a hard rubber 
surface like ordinary repairs. That's why Super Grips cannot 
possibly creep, peel or lift off its own adhesive like ordinary 
“boots” frequently do. Write for FREE SAMPLE Super Grip today 
never use another brand once you've tried it. 


SUPER GRIPS have 5 outstanding feateres: 
1. Tire-matched 77° cord construction. 
2. All rayon cord body with no bulky 
rubber filler added. 
3. Bonded adhesive can’t peel off. 
4. Feather-edged to eliminate road pound. 
5. May be vulcanized, or applied cold 
(cures up from road heat). 


GROSS SUPER GRIP} mee reran sections 


GROSS MANUFACTURING CO. - MONROVIA, CALIF. 


Super Grips are just one item in a complete line of outstanding tire and tube repair materiak 
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QP TALK- 


A column of informal 

comments about the 

automotive trade and 
its problems. 





Power Manual,” is 
for $3.50 from Jenkins 
Publications, Inc., 198 South Al- 
varado St., Los Angeles 4, Calif. 

Your local LP-gas dealer 
handle equipment 
vehicles also. 


Propane now 


available 


may 


for 


conversion 


REREADING THEM 


Wilmington, N. ¢ 
Gentlemen: 

In the article, “We 
Sell Themselves,” in 
1950, issue, there 
pointers. I have 
this issue and I 
appreciate your 
other copy. 

T. A. MCINTIRE, 
McIntire Esso Service 

Glad to send you the 
taining this article on a dealer who 
printed a list of regular mainte- 
nance procedures on the back of his 
hills to remind customers when they 
should bring the back to the 
shop. 


Help 'Em 
the July, 
some good 
copy of 
certainly 
an- 


are 
lost my 
would 

sending me 


issue con- 


car 


DEFINING IT 


Some definitions of economi 
terms that aren’t found in Web- 
ster’s Dictionary were included in 
an address by Jack Steele, Dodge- 
Plymouth dealer of Raleigh and 
immediate president of the 
North Carolina Automobile Deal- 
ers Association, at the recent con- 
vention. The perked up 
their ears when he said: 

“Deflation is a time 
tighten your belt. Recession is a 
time when you have no belt to 
tighten. Depression is a time when 
you have no trousers to hold up.” 


past 


dealers 


when you 


Please address any comments 
to: Shop Talk, Southern Auto- 
motive Journal, 806 Peachtree 
St., N. E., Atlanta 5, Ga. 
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because it’s 
complete! 
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ies PAG ERIS 
ce eet Oa” 


Get One-Stop 
service — get the 
Complete Line — 
get the line 

that has made 
money for others 
for thirty-one 


years. 


PISTONS + PINS * VALVES + BEARINGS + WATER PUMP PARTS + BOLTS 
BUSHINGS + SILENT-U SHACKLES + SLEEVES + WHEEL SUSPENSION PARTS 


“BUILDING FOR THE FUTURE ON A 32-YEAR RECORD” 


KING QUALITY 


SAINT LOUIS 10, MISSOURI 
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Detroit’s big secret is out! 


HUDSON ENTERING 
LOW-PRICE FLELD 


with an all-new wonder car! 


x} BEAUTY 


New from stem to stern; stream- 
lined in the most modern design. 


x PERFORMANCE 


With phenomenal acceleration and 
pickup, Hudson’s new wonder 
car will outperform any car cur- 
rently being produced in the low- 
priced field. 


xf ECONOMY 


Low operating cost, unusual gaso- 
line mileage mean extra economy 
for owners. Traditional Hudson 
qualities, dependability and = dur- 
ability, will be major features. 


x MODELS 


Hudson’s new wonder car will be built in both 
standard and de luxe models. The four-door sedan, 
which seats six passengers comfortably, will be 
produced first, with other popular body styles 
to follow. 


a “STEP-DOWN” DESIGN 


No car with all these advantages can pos- 
sibly be built without “step-down” design 
Only Hudson has this basic engineering 
advance. 


xf PRICE 


This new Hudson will be priced in the 
low-priced field. 


This new wonder car will be an addition to an already 
great line of Hudsons, starring the fabulous Hudson Hornet. 
Because of exclusive “‘step-down”’ design, Hudson is able 
to build into this lightweight car the roadability, handling 
and safety that are enabling the Hudson Hornet to perform 
so sensationally in current stock-car races. The Hornet 
has been entered in 13 such races so far in 1952 and has 
won all but one. 
With this new car, Hudson dealers will have market cov- 
erage from the low-price field right through to the upper 
medium-price field—a line that meets the demands of 94% 
of the entire American new-car market! 
* * * 

A few dealer franchises are still open in choice locations. If you'd 
like Hudson's new, lightweight wonder car on your team and want 
confidential advance information, write or call 

C. A. J. HaDLey 

Sales Manager, Hudson Motor Car Company, 

Detroit 14, Michigan. Phone VAlley 2-3232. 
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Dear Bill, 

You’re not kidding that some of 
our customers may be finding a new 
car difficult to fit into the budget. 
Even our traveling-men customers 
point out that they have almost a 
third more money tied up in their 
cars these days and can’t spend too 
much on service. Even heard some 
of them say their companies were 
renting cars these days for their 
field men. 

But the situation isn’t as difficult 
as it was in the depression years 
when they didn’t have money t 
spend on new cars—OR service. 
Now the ones who decide against a 
new car do have the dough to spend 
on fixing up the old one. The shops 
that are equipped to take care of 
every type of service—and appear- 
ance items are a big point there 
are doing a good business. 

Some of our customers are hold- 
ing on to their old car for their 
own use and picking up a cheaper 
car for their teen-agers to drive, 
and this isn’t a bad market for ser- 
vice in itself. The old folks are in- 
terested that the second car is safe, 
and the kids want it snappy. 

The driving-instruction classes 
held in the high schools and the 
motor-enthusiast clubs the kids 
form around the country should 
really lead to more sensible driving 
and servicing. In years past it has 
been too much catch-as-catch-can 
in car ownership and driving. As 
soon as anyone got hold of enough 
dough, he bought acar. Being a 
free country, he drove it according 
to the dictates of his own imagin:- 
tion, for experience and training he 
had none. He had to learn not to 
kill people by killing them, and 
sometimes the same for himself. 

If we build up a kind of national 
driving conscience that makes the 
dope driver know that everyone 
considers him a dope and a menace 

instead of some kind of a daring 
hero—our customers may last 
longer. 

Anyway, with so many of our 
customers having a couple older 
cars in the family instead of just 
one new one, we are making a 
strong play for appearance and 
safety services. The techniques 
used in our used-car department to 
give old cars that new-car sheen in- 
side and out—and smell—is highly 
applicable to the service depart- 
ment. We refinish the outside and 
inside, be it a straight passenger 
car or a convertible or station 
wagon. There is no need for either 
family car to look shabby or per- 


THE NUTBUSZER WRITES 
WS BUDDY 
i 











Here’s a Sure Way for You fo... 


GET FLEET BUSINESS 





Expansion clearance 
built in between threads 
No pressure, no warping, 
heat carried away fast 
Stays round, cools valve 


Heavy duty portable 
equipment machines off 
top of seat to exact 
height with special cutter 


SELL FLEET OWNERS ON 


SCREW-IN 
VALVE SEAT 


. AND YOU WILL DOUBLE THEIR 
VALVE MILEAGE AND ELIMINATE 
VALVE BURNING AND BREAKAGE! 


READ WHAT THESE EXPERIENCED MEN SAY: 


iding flee a t! Olson 


or Au Ca ; 
P MOOR PARTS & MACHINE COMPANY 
4‘ fi Wear phe Green Bay, Wisconsin 


seat stay 


nileage 
a7 PRUCKA TRANSPORTATION, INC 
A mnt 4 Omaha, Nebraska 
@ Once a fleet owner sees the savings in down-time for his 
truck he’s your customer for life! P-B Screw-In Valve Seats 
end 90% of valve burning and breaking and give douhle 
the valve mileage fleet owners have been used to. Because 
P-B valve seats stress-relieve the hottest part of an engine 
the exhaust valve port area—they prevent 75°% of com 
bustion chamber cracks. Write today for full information! 


Make profits grind heads. Peterson Surface Grinder levels 
heads, pr A ne oegne nee plotes, flywheels, etc., to 0.001 


accuracy in 10 minutes. Anyone can use it. Profit guaranteed or 
money back. Write for full information. 
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form poorly that we can see, and it 


pays off. These cars are a market 
for far heavier service jobs than 
we get from the new ones in the 


first couple years of their life, and 
these new cars are actually what 


most dealer shops are geared to 


handle. And those are about all 
they get. 

Some of our old customers who 
spent next to nothing in the service 
department since they traded 
often are now dropping a good bit 
of dough in souping up the kid’s 


car, and we aren’t above doing this 


so 


work either. Actually never once 
suspected that the old customer had 
it in him. But he wants the son’s 
car to be as good as anyone in his 
motor club, and sees that it is. 
Yrs, 
Ed. 


Analyzing Relays 
(Continued from page 63 
Adjust the armature air gap by 
inserting a feeler gauge of the 
correct thickness between the core 


and the armature near to the 


as 





ys 22,420,629 
fot Pian 


= 


dg) \-! 
J —— 


=| 


29,240,417 


Today you find the familiar Neapco 
trademark on three great lines 
Universal Joints, Power Take-Off Joints, 
Chassis Parts 

The advantages of each line grow with 
the increase in vehicles. Completeness, 
dependability, fair service policies 


competitive prices, and, an established 


UNIVERSAL JOINTS and PARTS 
CHASSIS PARTS 
POWER TAKE-OFF JOINTS 


INDUSTRY 


9,212,158 


standard of manufacturing excellence 
You get more with Neapco Sim- 
plified cataloging, standard packaging, 
strategic warehousing for easy handling, 
availability plus Neapco's famous un 
equivocal guarantee 
You can be sure you get more when 


you say Neapco 


NEAPCO PRODUCTS, INC. « POTTSTOWN, PA 





hinge side of the core as possi- 
ble. Hold the contacts closed and 
adjust the air gap by raising or 
lowering the stationary contact. 
Keep the contacts aligned so that 
they make contact near the center. 
Open the contacts and adjust the 
contact gap to the correct value. 
(Refer to specifications for unit 
being serviced.) Operate the charg- 
ing circuit and note the closing and 
opening value of the contacts. 


Horn Relays 

This type relay (Fig. 4) is used 
in various circuits. Its primary 
purpose is to overcome an excess 
voltage drop in a circuit, thus 
assuring sufficient voltage to as- 
sure proper operation of a particu- 
lar unit. 

The construction of these relays 
varies from that of the cutout 
relay in that the magnetic wind- 
ing consists of only one coil, which 
carries rather low amperage. The 
main operating current required 
by each respective unit is carried 
through the relay contact points, 
which serve as a switch between 
the battery, generator and unit. 


Units 


operation, 


Servicing These 

To check the relay 
ground the control terminal. This 
terminal is usually marked “S” and 
is connected to the switch which 
operates the circuit. If the relay 
contacts do not close with this ter- 
minal grounded, then check the 
wiring. 

Remove the relay cover 
for dirty or burned contacts and 
damaged insulation. File contacts 
the same as cutout relay. Clean all 
dirt from contacts with clean lint- 
less tape and carbon tetrachloride. 
If a fuse is incorporated, clean 
fuse, fuse contacts, and holder. In- 
spect fuse installation. Make sure 
armature operates easily, without 
interference. Tighten the nut on 
the bottom of the armature core 
now. 

Place a feeler gauge between the 
core and armature and hold the 
contacts closed. Have spring ten- 
sion on the armature, but do not 
seal armature against the yoke. 

Adjust height of stationary con- 
tact to give the exact armature 
air gap specified. Keep contacts 
aligned. 

Measure the contact gap or ar- 
mature air gap with the contacts 
open, whichever is specified. Ad- 
just to the specified value by mov- 
ing the armature stop. Be sure 
stop does not interfere with arma- 
ture movement. 


Inspect 
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its fast... 
Basy...... | 
safe... 











its a tHein- Werner 
13 umper-Lift 








A one-minute demonstration sells the “Bumper- 
Lift”. . . It’s fast. . . easy . . . safe to operate. 

Here’s the jack for you to sell to car owners for 
their use when they have to change tires or do 
other jobs requiring a good dependable jack. 

The “Knuckle-Joint Hook”’, which is an exclus- 
ive Hein-Werner feature, grips the bumper like a 
hand . . . Model V-120 has a capacity of 1'2-tons 


1 ”" 


—and raises to extreme high of 31's". 
Ask your jobber or write us for details 


HEIN-WERNER CORPORATION + Waukesha, Wis. 


Complete H-W line includes 
Under Axle Jocks for trucks and 
buses “Swift-Lift” and Serv- 
ice Jocks for road and shop use 

“Push and Pull” Jacks for 
body, fender and frame repair 
work. 
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Connect a variable resistance 1n 
series between a battery 
of the relay control terminals. Cor 
the control terminal t 
the other 
nect a voltmeter to 
trol terminals. 

Increase the 
note the voltage at 
tacts close. If contacts are mo 


other 
battery 


nect 
terminal. Con 
the relay on 


slowly and 


voltage 
which con 
inted 
on a spring arm, increase the volt 
until the armature eal 
against the yoke. Reduce the volt 
age and note the voltage at which 


the To 


aye 


contacts open indicate 


and one 


shen the contacts are and 


closed, connect a test lamp in series 
relay load 


opene a 


with the battery and the 
terminals 
The lamp 


tacts 


will light 
Adjust 
closing opening 
changing the armature spring ten- 
point gap—which- 
ever is specified. 

Relays many Try 
putting one in the ignition circuit 
terminal of the 

happens as a 


when 
the 
voltage 


con- 
contact 
and by 


sion, alr fap, 


serve in ways. 


battery 


what 


the 


near 
coll and see 


result 








FILLER TABS 


\ 


Zen 


The Filler Tab 
you with a plug for the 


furnishes 


tube injury and it’s made 
right on the patch itself. 
The tab also allows 
to remove Holland cloth 
picking at the 
better, 


you 


without 
edges. Get a 
stronger tube repair by 
using Monkey Grip Sizzle 


Patches with Filler Tabs! 


MONKEY GRIP SALES COMPANY 


HARRY HINES BLVO e 


MONKEY GRIP 
SIZZLE PATCHES 


Filler Tabs and the new 
‘‘souped-up’’ Sizzle Boards 
are exclusive features that 
put Monkey Grip Sizzle 
Patches out in front and 
keep them there! Two sizes 
of these patches fill all 
needs, fit all clamps. Get 
your share of the greater 
profits made on faster selling 
Monkey Grip Sizzle Patches 


Faster Pring 
SIZZLE BOARD 


’ 


This new “souped-up’ 
Sizzle Board fires instantly 
with only a touch... you 
can light it with a cigar- 
ette. It burns quickly and 
evenly ...no need to fan 
or blow it. This means 
faster sales and larger 
profits...get your share, 
get Monkey Grip Sizzle 
Patches with the “souped- 
up” Sizzle Board! 


DALLAS TEXAS 





Meeting Biggest Problem 


Continued fro page 51 


But in this new mechanic-educa- 
tion plan, the door will be open for 
young many 
cases can pick up new tricks and 
highly-technical knowledge faster 
than an older man. As a result, we 
will doubtless find it highly 
ficial to screen beginning 
mechanics more carefully than ever 

We'll probably learn 
attention to his scholastic 
record because we'll be wanting to 
know how he took to work 
in the past. 

Establishment of educational fa- 
cilities for mechanics, to my 
of thinking, is imperative. If 
do not make the 
fices to help educate our mechanics, 


mechanics, who in 


bene- 


young, 


before. 


more 


to pay 


school 


was 

we 
necessary sacri- 
the independent garage could to a 
large degree go out of existence or 
else become a shop reserved for re- 
pairs of old-model cars 


tll Gloom 

However, the picture as I see it 
is not all gloom by any means. For 
those who meet the test awaits the 
vreatest prosperity in the history 
of the business, at the 26 
that I associated 
it. As has always the 
the field will wide 
open to the garage that can do effi- 
cient work on all or a wide variety 
of kinds of automobiles 

Motorists the 
annually investing more money in 
their cars and it is to 
assume that the reliable, indepen- 
dent garagemen will their 
share of this additional expendi- 
ture. Repair more complex 
than ever before, will require more 
for 
will Compared 
few there is no 
such thing as a low-priced automo- 
bile. The more a man pays for his 
car, the more he should—and 


*Tisn't 


least in 


have been 


years 
with been 


case, continue 


across nation are 
reasonable 
recelve 
jobs, 
time 


the 


to a 


consequently, costs 
be higher 


and, 
iob 


years ago, 


usu 


ally does expect necessary jobs t 
cost. 


We in the 
business might 


independent-garage 
well be considered 
The right way. 


of 
new 


at the crossroads. 
through a complete program 
mechanic education, to 
opportunity in a rapidly-advancing 
industry. The other route goes on 
with ill-informed, poorly-staffed, 
haphazard operations so frequently 
seen the past few years. 

The time has come when many 
of us must choose which wav to go 
We can’t stand still. We either go 
up, or down. 


leads 
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KELSEY-HAYES 
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DETROIT 32, MICHIGAN 


KELSEY-HAYES WHEEL COMPANY VA 





Pays to Pull Wheel 
(Continued from page 45 


both riveted and bonded linings. It 
has a brake drum lathe to take care 
of scored drums. 

Some customers complain about 
high prices and the poor quality of 
brake lining when the shop recom- 
mends a brake job. But that is to 
be expected in any type of automo- 
tive service. Frequently a little 
personal attention and conversation 
will straighten the matter out. 

Brown recalls the time the shop 


foreman found the lining almos 
gone although the speedometer of 
the car showed than 10,000 
miles. The foreman asked the lady 
owner of the car if the mileage was 
When, he found that it 
probed a little into her 


less 


correct. 
was, he 
driving habits. 

It was then that he discovered 
that she lived at the top of a steep 
hill and had to brake the car for a 
good four blocks very time she left 
the house. When told that this 
could easily be the cause of worn 


linings, the lady laughed and said: 





(Just what you need 


to make more 


- MERCHANDISER 


RIGHT AT YOUR FINGER TIPS! 
All the most needed flexible gas and 
oil lines are included in this 3-color 
steel rack. Simplified label makes 
lines easy to find. Comprehensive 
wall chart included. THE MARKET 
IS BIG. Write for Bulletin 370-B 
for helpful selling suggestions. 


No. 163-FT merchandiser with 21 lines 
—covers over 90% of all jobs. 
Net to Dealer.............. ceseeeee 14.58 


Ask for Catalog No. 124 


THE IMPERIAL BRASS MFG. CO., 1227 W. Harrison St., Chicago 7, Ill. 
= Canada: 33 Church St., Toronto, Ontario 


Brass Fittings * Flexible Lines 
Shut-Off Valves * Barrel Faucets 
Tube Working Tools * Service Aids 








“Well, I'm certainly not going to 
Fix the brakes.” 
that 
service is 


move. 

Brown believes brake in- 
spection and the 
“reader” the shop has to oifer to- 
since the design of today’s 
engines and the regular mainte- 
nance many owners give their cars 
have reduced the volume of some 
services. 

“Customers want good brakes,” 
Brown said. “Safety campaigns in 
recent years have helped to educate 
them in the importance of good 
brakes. 

“Attention to brakes can help a 
shop maintain good volume and a 
good name with its customers. 
That’s why we're sold on our ‘pull- 
the-wheel’ program.” 


best 


day, 


Body-Shop Operations 
(Continued from page 69) 


these eccentrics have been changed 
from the friction type to the thread- 
ed type with nut and lock washer. 

Clutch control tube and lever as- 
sembly—To eliminate freezing of 
the lever and ball stud, a lubrica- 
tion fitting has been added to the 
tube on Model 4-75 station wagon 
and station sedan and the Model 
685 passenger car. 

Cylinder-head gasket, four-cylin- 
der F-head improve 
cooling when a cylinder-head gas- 
ket is installed on an F-head four- 
cylinder engine, be sure to use gas- 
ket, part No. 807306, with a larger 
water passage. Drill out the water 
passage hole between Nos. 2 and 3 
exhaust valves, both in the cylinder 
block and cylinder head, with a 
5/16” drill. Place grease on the 
end of the drill to catch any chips 
and avoid getting them in the cvl- 
inder-block water passage of the 
engine. 

Front 473-4WD 
trucks and 4x473 station wagons 
On the above models the factory is 
using Rzeppa front axle shaft uni- 
versal joints exclusively. With 
these joints the maximum turning 
angle is increased to 30°. In the 
Model CJ-3A Jeep the turning 
angle is limited to 24 

Overdrive 


engine—To 


axle assembly 


governor boot—Aero- 
Wing, Ace and Lark—On vehicles 
not so equipped use boot, part No. 
807239, to prevent moisture from 
entering the overdrive governor. 
To install the boot cut away two 
inches of the loom which protects 
the governor wire at the governor 
end. 

Piston—six cylinder engines— 
To provide increased strength for 
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oD Parforinanes 
asiad and Proyer 


By Gar Engineers! 
Lf4 


AN EVER-EXPANDING 
REPLACEMENT MARKET! 


Rochester carburetors are built to General Original equipment on four great 
Motors standards. Count on them for top cars insures a replacement market 
performance! Rochester advance-design car- that grows bigger each year. Own- 
: ers of millions of Chevrolets built in 
buretors have met every test of efficiency 
the last 20 years are prospects for 
conducted by Rochester and General Motors I nt 
engineers . . . have proved their superior selet easburetar--fer Gandesd oth 
performance in new cars. passenger cars, light trucks. Use the 
new automatic-choke carburetor on 
all Powerglide models. Use Rochester 
carburetors with confidence—give 
your customers 1952 carburetor 
performance. 


CADILLAC * CHEVROLET — 
OLDSMOBILE * PONTIAC “6” Operation and Maintenance Manuval— 


complete treatise on 
corburetion and cor- 
buretor service, pro- 
fusely illustrated 


ROCHES ry 
FARHURETORS 


available to service- 


A GENERAL MOTORS PRODUCT canta A UNITED MOTORS LINE men, technicians and 
students, Price $1.50 








'TYTiitiisel ty Titi 


DIVISION OF GENERAL MOTORS, ROCHESTER, NEW YORK 
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higher speeds and power, both the 
will and head thickness of the six- 
cylinder pistons have been in- 
creased. The new pistons can be 
used for service in place of the old 
type. but must be used in sets of 
six because of balance and vibra- 
tion. This change became effective 
with engine No. 26297 on the Model 
6-73 station wagon and engine No. 
1170% on the Model 685 passenger 
cars. 

Steerng gear 
Or Model 685 passenger cars 
Gemmer and Ross steering 


G85 passenger 
car 


both 


gears hav: been used. 

Fuel punp—Carter fuel pumps 
are now usd as standard equip- 
ment on the Aero Wing. The Car- 
ter fuel pump with the booster may 
be purchased as extra cost equip- 
ment, and is mendatory extra cost 
equipment in some states at this 
time. 

Wheels Aero Ace Aero 
Wing—To eliminate hub-cap creep 
and possible loss of a hub cap, a 
projection has been added to the 
rim and a notch was added to the 
finger in the hub cap. 


and 





PRECISION 


Machined 


(not stamped or melded) 


Acme Valve Caps are 
precision machined from 
solid brass rods, knurled 
and nickeled. They're 
heavier, sturdier, more 
air-tight. Models for any 
type valve. Send for com- 
plete catalog No. 1003. 


Acme Valve Cap No. 301 
for straight vaives 


ACME VALVE CORES 
Equo! to or better than 
other leading brands, by 


independent test! tion. | (Shown 


and No. 515) 


ACME TIRE GAUGES 


Rated among Top Two by The 3-in-1 
leading testing orgonizo- 
No. 525 A ‘‘must’’ for a busy 


ACME AIRLINER 
Gauge. iIn- 
flates, deflotes, gauges. 


station, 





ACM 


VALVE CAPS 


AND OTHER AIRLINE ACCESSORIES 


ACME AIR APPLIANCE CO., INC. 
100-120 Hinsdale St., Brooklyn 7, N. Y. 





Plymouth Makes Change 
In Deck-Lid Lock 
rotary-type deck-lid lock 


A NEW 
and catch assembly has en- 


tered production on Plymouth P22 
three-passenger coupes and all P23 
Detroit-built cars, according to 
Plymouth Product Information 
Ne ws. 

The assembly permits the deck 
lid to be closed and latched when 


the lock handle is in “locked” (hori- 
zontal) position simply by pressing 
down firmly on the lid. 

A water drain hole is located in 
the lower sill catch depression. A 
few early-production cars were 
built without this drain hole. In 
such cases, punch two 5 32” holes 
through the center of the lock catch 
depression in the deck lid sill panel. 


Willys Production Sets 
New Six-Month Record 


= largest dollar volume of pro- 
duction and shipments in the 
history of Willys-Overland Motors, 
Inc., was reached in the six-month 
period ending March 31, President 
Ward M. Canaday reported last 
month. 

Sales for the first half of the 
fiscal year were $150,061,218, an 
increase of 53.5 per cent over sales 
of $97,739,004 in the six months 
ended March 31, 1951. Civilian 
shipments accounted for more than 
half of the latest six months’ sales, 
Canaday said. 


Bell Elected at DeLand 


I. F.“Bo” Bell of Bell Motor Co. 
has been elected president of the 
DeLand (Fla.) Automobile Dealers 
Association. William E. Holler, Jr., 
is vice-president and J. F. Nahm is 
secretary-treasurer. 
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e60s weayy pyry REQUIRE men 


C — 


ven meets military standards 
for heavy duty engine oils 
used in tanks, trucks 
and transports. 


Read these FACTS... you'll see why! 


FACT (® Heavy-duty motor oil is now 
being used at car manufacturers plants 

..on their proving grounds...in their 
factory driveaways. 


FACT (2) Many new car manuals now 
specify heavy duty motor oil. 


FACT (3) Custom-Made HAVOLINE is 


a heavy duty (high detergent) motor 
oil... even exceeds heavy duty re- 


quirements. 

FACT @ Custom-Made HAVOLINE 
has proved itself a preventive of sticky 
valves, gummy deposits, etc. 





The Texas Company 
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Let Customers Gawk 


(Continued from page 52 


their favorite mechanic, ask where 
he is. They want to talk to that me- 
chanic, not to me.” 

After the customer has talked 
over his car’s problem with the me- 
chanic, he makes arrangements 
with that mechanic to do the work. 

“The mechanics make their own 
estimates,” said Robeson. “They 
act as their own service salesmen. 
They write up their own job ticket 


fill. That job ticket later will be 
filled out with labor charges when 
the job has been completed. Each 
mechanic does this on his jobs.” 

The customer picks the one me- 
chanic he prefers to have work on 
his car. 

“We have regular customers 
who wouldn’t think of having any 
mechanic but ‘Our Joe’ touch their 
They know Joe. Maybe Joe 
was recommended to them by a 
very close friend. They feel that 
by getting acquainted with him, he 
will be a friend in whom they can 
place full confidence.” 


car. 


The same procedure holds true 
with fleet owners. Every fleet 
owner specifies that only a certain 
mechanic work on his trucks. And 
this is due, in most cases, to the 
drivers swearing allegiance to their 
favorite mechanic. 

“If the customer asks a certain 
mechanic with whom he deals to 
get his car out at a specific time,” 
said Robeson, “the mechanic will 
work until 11 p.m. to get it out, if 
necessary, and no grumbling. 

Another thing, Robeson said, is 
that when the customer is permit- 
ted to deal directly with the me- 


and take it to our parts man to 
chanic, he is less apt to get tho idea 
that he is being sold something he 
doesn’t need. 

“Our mechanics work on a per- 
centage of customer labor,” Robe- 
son said. “Last year they averaged 
more than $4,000. Talking with 
customers did not lessen. their 
wages, judging by what mechanics 
are making locally.” 

By all indications, this year’s 
volume is going to top last year’s. 
“We were running 20 per cent 
ahead last year’s figures for the 
first three months of 1952,” Robe- 
son reported. 





For Safety... For Speed 
And Above All 
For Long-life Dependability 


AJAX SeJACKS 


@ You can’t beat these famous Ajax 
“quick service” jacks for safe, depend- 
able, all-round service. They are com- 
pact, light, easy to operate—packed 
with time-saving, profit-boosting fea- 
tures. For example, the armor plate steel 
chassis is specially reinforced against 
twisting and weaving under load. And 
the rugged malleable cap is held level 
at all times by powerful lifting arms. 


No. 2767 


1%-TON HYDRAULIC 

QUICK SERVICE JACK 
“Leak-Proof” Power Unit 
. . » Overload Valve 
. Direct Action Release 
. - » 16%-in. Power 


Clayton Opens School 

On Dynamometer Use 

| Revsenagaana school for dynamom- 
LX eter operators is now perma- 
nently housed in the Detroit branch 
building of Clayton Manufacturing 
Co., situated at 4620 Oakman 
Boulevard. 

Intensive one-week courses on 
tune-up and diagnosis will be avail- 
able to mechanics from dealerships 
and independent garages in the 
East and Midwest. 

A session will start the second 
Monday of each month, according 
to Larry Vaughn, director of train- 
ing. Between regular courses, spe- 
cial courses will be given to meet 
the needs of individual dealer or- 
ganizations and groups. 


These hardy, durable, guick service 
favorites are characteristic of the com- 
plete Ajax line—where quality in de- 
sign, materials and construction is uni- 
form, to assure maximum trouble-free 
service at minimum maintenance ex- 
pense. In times like these, you'll find 
it more important than ever before to 
standardize with one source, your de- 
pendable source, for lifting equipment 
that will outlive the “emergency.” 


AJAX AUTO PARTS CO. + RACINE, WISCONSIN 


aC RET S_ en MOIRRR SER 


Rolls-Royce Doubles 
Car Sales in U. S. 


Gates of Rolls-Royce cars in the 
sJ United States doubled in the 
first four months of 1952 as com- 
pared with the same period of last 
year, B. A. Vantier, overseas rep- 
resentative, said in Dallas, Texas, 
recently. 

The firm produces only 1,000 
units annually, Vantier said, and 
sells about 100 of these in the 
United States. 


AJAX 
HYDRAULIC 
JACK FLUID 

Scientifically Com- 
pounded. Non- 
corrosive oil alloy. 
ideal for all hy- 
@raulic jacks. 


“AJAX—‘‘THE COVERAGE LINE” OF DELUXE QUALITY JACKS © 
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AJAX HYDRAULIC 
SERVICE JACKS 
No. 2782—2 tons capacity 
No. 2784—4 tons capacity 
Precision engineered for 


superior performance 


No. 2799 
“SILVER HORSES” 
Low cost adjustable 
axle supports for ma 
jor maintenance jobs 











FOR PASSENGER CARS 
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1178 EASV 
































THE BRIGHTEST NAME 
IN AUTOMOTIVE LIGHTING 
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FOR BUSES 











It’s easy to get started with Guide—easy to stock and easy to 
sell. Guide is the volume line—the complete ... the quality 
line! Guide is original equipment on nearly half the cars that 
pass your door. Think of this huge, pre-sold market! So— 
start now. Call your Guide Lamp wholesaler today! 





ITS EASY 10 GET STARTED 
WITH ANY OF THESE 
ONITED MOTORS LINES 


DELCO Batteries 


AC GAUGES, Speedometers and 
Rebuilt Fuel Pumps 


Guide tHe COMPLETE LINE 


Really complete! For Guide Lamp supplies not only all types 
of lights for all types of vehicles, but also offers a complete 
line of accessories—spotlamps, fog lamps, mirrors, backup 


lamps, turn signals. 


(Guide THE ORIGINAL EQUIPMENT LINE 


SAGINAW Jacks 
MORAINE Engine Bearings 
DELCO Radio Parts 
ROCHESTER Cigar Lighters 
HYATT Rolier Bearings 
INLITE Brake Lining 
HARRISON Heaters 

GUIDE Lamps 

DELCO Clocks 

NEW DEPARTURE Ball Bearings 
DELCO Shock Absorbers 
MORAINE Gasoline Filters 
HARRISON Thermostats 


DELCO-REMY Starting, Lighting & 
ignition 


KLAXON Horns 
HARRISON Radiators 
ROCHESTER Carburetors 
DELCO Hydraulic Brakes 


Almost half the cars, trucks and tractors in use today have 
original equipment by Guide. To you as a dealer that means 


a pre-sold market measured in millions. 


Guide THE QUALITY LINE 


As like as two peas in a pod—Guide original equipment and 
Guide replacement units are built to the same high standards 
of quality, are subjected to the same careful inspections, set 
the same high standards of performance. They are identical. 


Guide tHe UP-TO-DATE LINE 


The latest technical information—sent to you the moment it 
comes off the press. Service facts and instructions keep you 
abreast of the latest developments. 


GUIDE LAMP 





A GENERAL MOTORS PRODUCT epee MOTORS LINE 


DISTRIBUTED BY WHOLESALERS EVERYWHERE 
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lis True in Tulsa 
(Continued from page 53) 


work is done right. And the aver- 
age customer of an independent 
will deal only with the boss. Half 
a block from Carter’s place is a big 
dealership, where the same indi- 
vidual would explain his wants to 
a service salesman. 

John Carter bemoans the appar- 
ent increasing scarcity of compe- 
tent mechanics. He has tried many 
who said they were good mechanics, 
but “were not even good parts ex- 


changers. When a man can’t put 
a fuel pump on right, he isn’t a 
mechanic,” says Carter. 

This independent thinks some- 
thing should be done toward the 
production of more, better-trained 
mechanics. To this end he is an 
active member of the Tulsa asso- 
ciation of independent garage own- 
ers, but the association has not yet 
found the answer for this problem. 

In addition to the two principal 
policies mentioned, Carter observes 
several other rules that have made 
him many friends in Tulsa, espe- 








' 
| 


| 





FACTORY METHOD 
REMANUFACTURED 





SELL YOUR CUSTOMERS 


ORIGINAL PERFORMANCE 


WITH 


RANDOM WOUND 


Greatest Load on Shortest Coils 
1879002 Armature 


11614" Less Wire 116% 


. 14 Windings of Varying 
Length G Weight 


Improper Circulation of G Weight 


Air Ample Ventilation G Air 


Wires Criss-Crossed, Circulation 
Shorts Out Quickly 

Not Wound to Original 
Specifications 

Lower Output and Short 
Life 





ARMATURES 


VMC WOUND 


Load Evenly Distributed 
1879002 Armature 


More Wire 


Preformed Coils 
14 Coils of Same Length 


No Crossed Wires in Slots 
No Shorts—No Grounds 
—Longer Life 


VMC 


Today’s automobiles de- 
mand higher generator out- 
put. The manufacturers’ 
answer is the Ventilated 
Matched Coil Armature. The 
VMC armature is built to 
meet original specifications 
of wire size, number of 
turns, and high efficiency 
The VMC factory method 
of remanufacturing arma- 
tures insures uniform qual 
ity and precision produc- 
tion. The VMC armature is 
@ guarantee of longer life 
and trouble free perform- 
ance. Always specify VMC 
generator armatures 


NATIONWIDE 








BUY THROUGH YOUR JOBBER 


*Ventilated Matched Coils — Carter Coil Company, P. O. Box 43, Sta. D, Atlanta, Georgia 
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cially among competitors, big and 
little. He says he can get about 
anything he wants from any other 
independent or any dealer, explain- 
ing: 

“T never knock a dealer, his car, 
or any other independent shop. My 
position is, there’s enough business 
for all of us. If I say anything 
about a car a customer brings in, I 
say it just happened to be a bad 


one. 


Aluminum Car Cable 
Becomes Available 


| perpen electrical cable made 
of aluminum wire is now be- 
ing produced for automotive fab- 
ricators by Kaiser Aluminum & 
Chemical Sales, Inc. It is desigred 
for between the solenoid 
starter motor or generator, de- 
pending on the circuit. 

The cable is stranded with all- 
aluminum EC grade wires of spe 
cial temper to standard sizes re 
quired by the automotive industr; 
In the No. 1/0 AWG size, for ex 
ample, the cable is made up of sever 
bunches, each containing 38 
strands of No. 24 AWG wire. 

The cable is covered with neo- 
prene. Fabricators cut the bulk 
cable to length and fit it with ter 
minal lugs. 


use and 


Garnder Succeeds Power 
As Lyon Chairman 


H. 


Lyon 


A. GARNDER has been elected 
chairman of the board of 
Metal Products, Inc., suc- 
ceeding the late Earl D. Power. 
H. B. Spackman, president, was 
named chief executive officer of the 
firm. 

J. M. Olesen, general sales man- 
ager, has been elected vice-presi- 
dent. 


Elmer Sanborn Addresses 
Atlanta Fleet Men 
| ges E. Sanborn of the South- 
4 eastern district of National 
Carbon Co. addressed the monthly 
meeting of the Fleet Superinten- 
dents Association, Atlanta, Ga., at 
the Gridiron Grill May 13. 
His illustrated talk dealt 
the engine cooling system. 


with 


Priest Dies at High Springs 


William Jefferson Priest of 
Priest Motor Co., High Springs, 
Fla., died recently after a short ill- 
ness. He had been the Ford dealer 
in High Springs for 37 years. 
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Top mechanics say it... Fleet owners = 


it-+ 


"Whenever you take out ‘an oil seal, 
always replace it with a new one...” 


With National service stocks, you have 
the right seals when, where you need them. 
Cabinet comes with the deal, jobber 
keeps stock up. Stocks “tailored” for 





different needs. Ask your jobber, today! 


Service stocks to fit your needs 


SAFETY 


GREASE FRONT WHEELS " bs 
USE WEW GREASE SEAL -_ BRAKE LININGS 


BEARINGS 


NATIONAL 


...and be sure the new seal is a National! 
You'll do a better job in less time. And if you take a 
moment to show him, the car owner will appreciate it. 
Keep an old seal on hand. Show the customer where 
wear occurs, explain how important new seals really 
are. You'll make a friend of the car-owner and build 
your reputation for good work. Replace with new 
National Oil Seals — every time! 
NATIONAL MOTOR BEARING CO., INC. 

General Offices: Redwood City, Calif. Plants: Redwood City, Calif.; Van Wert, Ohio 


2304 


NATIONAL 


Oil AND GREASE SEALS 
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A well balanced stock of genuine 
Chevrolet precision-built parts, that 





Help raise your service efficiency, and 


Help increase your customer 
satisfaction; plus 


Expert help in solving your service 
problems. 
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SERVICEMEN... 


it pays to deal with your 
CHEVROLET DEALER! 


»+. your partner in service 
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Effective Shop Publicity 
(Continued from page 44) 


Williams checked the new 
tomers who visited his shop 
a survey showed that a large per- 
centage, at least 65 per cent, were 
attracted by the wrestling broad- 
casts. “That, coupled with the basic 
fact that we always do quality work 
to keep the trade we have, mainly 
accounts for our steadily increas- 
ing volume,” Williams declared. 

To completely follow through on 
the wrestling broadcasts, the firm’s 


cus- 
and 


calling cards and even its Christ- 
mas cards are done up in a comic 
wrestling style. 

Wiliams, who works in complete 
accord with Amarillo wrestling 
promoter Dory Detton, said that 
most of the benefits reaped from 
the public-relations and ad program 
he has instituted could be enjoyed 
by automotive men in other com- 
munities. “It’s simply a matter of 
taking part in any sports program 
you have a sincere interest in,” 
Williams explained. 


Not that he believes that every 








SC-2 IGNITION COIL a 
It's a Delco Remy 

type specially designed 
to meet the exacting 
requirements of today’s 
modern engines. It 

fits eleven different 
models of passenger 
Cars, trucks and 
tractors from 1942 to 
1951. It’s item number 
26 in the “Basic 48°’ 


IGNITION PARTS - 


Sorensen’s 
Basic 48 


The Sure, Safe, Simple Way to Satisfactory 


IGNITION PROFITS! 


Without Overstock, Dead Stock or Obsolescence 


Call your Sorensen jobber and learn how easy 
it is to get started on this amazing profit-pro- 
ducing program with “Sorensen’s Basic 48". 


P. SORENSEN MANUFACTURING CO., Inc., WOODSIDE, N. Y. 


CARBURETOR KITS + 


CABLE & WIRE 








garage owner and car dealer should 
or coud become a wrestling expert. 
He feels that many could bund a 
highly beneficial program by taking 
an active part in the sports pro- 
gram they enjoy most and getung 
themselves identified as sumewhat 
of an authority to the fans of that 
sport, depending on the locality. 

For example, he said that a man 
who really enjoys fishing could build 
a very similar program along that 
iine, and what is very important, 
one he would derive a lot of sincere 
pleasure from. “A fisherman would 
drive clear across town to have 
work done on his car where he 
could swap fish yarns with a fellow 
angler,” he figures. 

And a radio program could be 
worked in the campaign by spon- 
soring a weekly fishing club of the 
air. Chances are that such a pro- 
gram would pack in angler-cus- 
tomers just as Williams’ wrestling 
program has done in Amarillo. 

“The all-important thing is that 
the owner must choose a sport that 
he is sincerely interested in,” Wil- 
liams said. “Then the program will 
pay off double returns, first from 
the standpoint of honest enjoyment 
and again in additional dollars in 
the cash registers.” 


Pontiae Division Honors 
Top Parts Managers 


ITH Elmer Moehlman of Ham- 
tramck, Mich., leading parts 
and accessories managers from 
among more than 4,000 dealerships, 
Pontiac Motor Division recently 
presented its “Belt of Champions” 
awards, begun in 1949 to recognize 
leadership, efficiency and initiative. 
Winners this year in the South- 
ern and Southwestern zones _ in- 
cluded: Washington zone, Richard 
N. Maddock, Baltimore, Md.; Pitts- 
burgh zone, Wilbur George, Spoerls 
Garage, Cumberland, Md.; St. 
Louis zone, Ray McIntyre, St. 
Louis, Mo.; Kansas City zone, Si 
Bush, Kansas City, Mo.; Charlotte 
zone, Harry D. Williams, Greens- 
boro, N. C.; Atlanta zone. H. B. 
Webber, Jr., Miami, Fla.; Memphis 
zone, James D. Miller, Memvhis 
Tenn.; Oklahoma City zone, Flovd 
R. Holt. Oklahoma Citv, Okla.; 
Dallas zone, M. I. Olsen. Dallas. 
Texas, and Houston zone, Rudie 
Smith, San Antonio, Texas. 

The net increase of 2.700,000,00% 
barrels in proved reserves of liquid 
petroleum in 1951 was the vreatest 
one-vear addition in the history of 
the industry. 
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Perfection; 
Le Clutch; Plates 





assure customer satisfaction . .. profits for you! 





Look to your PERFECTION jobber for your clutch plate requirements. 
Sed . 
You can turn chatter Gnd grief into praise and profits by standardiz- 
a 9g 
’ ing on PERFECTION “‘CF"’ Clutch Plates. 
rf These quality replacement clutch plates have patented formed and 
“vd riveted cushioned springs designed to eliminate chatter and grab. 
’ Other important features include bolanced coil center spring which 
’ absorbs torsional vibration and transmission rattle . . . Full-float- 
i a i i | 
! endless cord-woven facing, with standard BLMA drilling. 
i For details, consult your PERFECTION jobber, or write us. 
\ j 
s 
. 
s 
. 
~ 


; iqe % CERTIFIED 
Perfection Gear Company + Harvey, Illinois xo PARTS $2 


vy 


PERFECTION PRODUCTS INCLUDE: Silent Timing Gears, Metal Timing Geors, Silent Timing 
Chains, Sprocket Gears, Transmission Gears and Parts, Differential Ring Gears and Pinions 
Differential Cases and Parts, Fly Whee! Gears, Clutch Plates, Pressure Plotes, Clutch Cover 
Assembly Ports, Clutch Forks and Ports, Clutch Throwovt Beorings, Clutch Rebuilders 








BE A CHAMPION DEALER JT PAYS! 
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Spark hg 
Champion 


IN PERFORMANCE No other spark plug 


can equal Champion’s record in open competition. 


IN CUSTOMER SATISFACTION 


"America’s Favorite” with automotive, aircraft, 


agricultural, marine and commercial users. 


IN DEALER SATISFACTION 


More universal consumer acceptance means 


greater turnover, volume and profits. 


CHAMPION SPARK PLUG COMPANY, TOLEDO 1, OHIO 
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~Lifetime” Automotive Greases 
Are Investigated in Oklahoma 


“hig owners might not have to 
A worry very much about lubri- 
cating their automobiles in the fu- 
ture. Experiments being conducted 
on the campus of the University of 
Oklahoma designed to make 
lubricating only a few 
times during the life of the aver- 


are 
necessary 


age car. 


“Recently - discovered types of 
greases, using new and improved 
materials, are much superior to the 
products currently in production, 
but have not been widely used due 
to their difficulty of manufacture,” 
said Prof. Walter J. Ewbank of the 
School of Mechanical Engineering 

A research program in fuels and 











The easiest filter to install. Can be hooked 
up in less than 20 minutes without special 
tools. Just cut the fuel line any place and 
connect fittings. No brackets or support 
needed, the fuel line tubing holds the filter 


Installation on Oldsmobile Rocket, a tough 
job for anything but a Rayclean. 


SPARKLER MANUFACTURING CO. Mundelein, Illinois 


Makers of industrial filters for petroleum and chemical products for over twenty-five years 


... Say service 
men who have used 


Kayclean 


GASOLINE 
FILTERS 


secure without vibration. Use one 
on your next job and see how easy 
it is to install. 
The Rayon filtering element does 
a perfect job of filtering out rust 
and fine dirt particles, traps water 
and sediment. No by-passing. 
Large flow capacity makes frequent 
cleaning unnecessary. 
TRY ONE TO-DAY 
Make gasoline filter installations 
profitable jobs. 


See your jobber salesman 








lubricants is being conducted under 
the sponsorship of the Morehouse 
Industries of Los Angeles. New 
machinery developed by the Cali- 
fornia company is being used in 
the tests. Ewbank believes that 
through use of the equipment a 
better grease can be made available 
to the car owner. 

“Due to the widespread interest 
in the improvement of lubricating 
grease, we have had also the coop- 
eration of the Cato Oil and Grease 
Co. of Oklahoma City, the Archer- 
Daniels-Midland Co. of Cleveland, 
Ohio, and the Foote Mineral Co. of 
Philadelphia, who have furnished 
many raw materials for manufac- 
ture of the grease,”” Ewbank said. 

The first project under study is 
the production of lithium hydroxy 
stearate greases. It is believed that 
the current im- 
prove the special greases required 
for Army tanks and Air Force jet 
planes. 


research also will 


Jackson, Miss., Wins 
Pedestrian Award 


ACKSON, Miss., has 
WJ the top award for cities under 
100,000 population in the 1951 na- 
tional pedestrian protection contest 
sponsored by the American Auto- 
mobile Association. 

With more than 98,000 popula- 
tion, Jackson had no pedestrian 
traffic deaths for either 1950 or 
1951, a factor in the judges’ deci- 
sion to give the city a grand award. 

Seminole, Okla., received a first- 
place award in the 10,000-25,000 
classification. York, S. C., was the 
winner in the group of cities with 
less than 10,000 population. 

The states and cities are judged 
for their pedestrian death and in- 
jury record, their system of keep- 
ing accident records and their gen- 
eral pedestrian protection program, 
including education, engineering 
and legislation. 


been given 


James Farley Heads Up 
Truck Dealership 

AMES A. Farley, former U. 5S. 
J postmaster general, is president 
of Farley-GMC Truck Co., Ine., 
which has bought the GMC truck 
dealership at 603 West 23rd St., 
New York City. 

The new dealership took over 
facilities early in June. Farley is 
chairman of the board of Coca-Cola 
Export Corp., president of General 
Builders Supply Corp. and a direc- 
tor of several] other companies. 
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RUDY'S. VALLEY GARAGE 


ONE OF LONG ISLAND’S 
FINEST SERVICE STATIONS | 


@'Ge--: aro 


TC 


- He 


A gala welcome by civic leaders 
... TV and radio stars... and 


the whole community... : , 
greeted the recent opening of f n 
’ r ~ 15 > 
Rudy’s Valley Garage and | 
Super Service Station in Man- i 
ne . ' 5 
hasset, Long Island! I ta 


“We wanted the finest equip- ne 
ment throughout”, says Rudy 
Schneider, owner. ‘That meant b 
ARO for our lube department! 
Comparison showed ARO 
overhead reels and cabinet 
units outstanding in eye-appeal 
and time-saving features. ARO 


helps us profit!” 


See your Aro Jobber. 


The Aro Equipment Corporation 
Bryan, Ohio 


Aro Equipment of Canada, Ltd., Toronto, Ont. 
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English teachers in northern 
B e ‘4 ry schools and colleges. . . . 
y , , 
How to ehave im the Naw th ? “A few of their quaint words and 
1 _@giz.. nm y expressions, and their interpreta- 
MeCleary Gives “Em the Word _ ii:: 

2FORE > inning ale ) “eae ne : , You’se, youin’s or you......You-all 
I EFORE the winning sale men ties and some hints on life outside Take, escort, haul Carry 
and customers in Genuine _ the South. Definitely, absolutely .....Sho’ nuff 
Parts Co.’s recent contest boarded The advice was, in part: Hooch Corn likker 
the bus that was to take them to “The first thing you'll notice “We like Ike” ..“We like ~- a 

Indians is for the “500.” D. L. m cross a reas” : “Taft has a chance”. .“Sho’ nuff? 
“M: < ao . cul aaa F ™ , “ ge eet the frontier into the “Russell has a chance”.“Sho’ nuff!” 

’ fac” McCleary, editor of Parts North Country is that the natives Ultra-super-deluxe one-stop 

Pups and contest director for the look and dress very similar to your- service station Filling station 
Atlanta firm, gave the men a book- _ self. It’s only when they talk that Mush ‘ ' ... Grits 
let containing a schedule of activi- you realize the tragic shortage of Potatoes...... --- You'll have to 
ask which kind 
“More than likely our first con- 
tacts with these strange people will 
be made in eating establishments, 
so it is here that we must exercise 


; the utmost control and tolerance. 
Engineered to OUTLA ST... “For instance, for breakfast you 
° | , will notice the absence of grits on 

Merchandised to SELL FAST! as your plate. In their place may be 
ite fried potatoes (Irish). Instead of 
biscuits you will be served loaf- 
bread toast. And I’m positive there 
won’t be any chicken or ham gravy 
for your cantaloupe. Your eggs, un- 
less you insist, will be served sunny- 
side-up, instead of scrambled. 

“The waitresses—if waitresses 

will swoon all over you when they 
discover you are from Dixie. And 
will immediately start dropping 
their ‘r’s’ all over the place. Their 
awkward use of ‘you-all’ and 
‘honey-chile’ will be quite amusing. 
Yoll like it. But it’s best at this 
juncture to point out to them that 
you are married, and like all 
Southern men. you are a gentleman 
and true to your women folks. 

“Lunch (dinner) and dinner 
(supper) will have to be made out 
without such tasty Southern dishes 
as black-eyed peas, yams, corn- 
bread, collard greens, chittlin’s, 
ham with raisin sauce, sow belly, 
etc. In their place you'll probably 
be served roast beef, mashed po- 
A complete line of extra quality a : tatoes (Irish), T-bone steak, 
brake hose manufactured and es PLANET fittings are made of steel. oysters, lobster, shrimp, apple pie, 
tested to conform and exceed SAE They are zinc plated and perma- lamb chops, champagne, dime ci- 
Specifications. Planet's exclusive nently attached to hose by PERMA- gars and speeches. 
engineered features assure better $ 3 GRIP crimping (Mvstrated).. Pitiags “Conversations will have to be 
performance and longer service. The a4 . ure guarenteed ‘never te ny off limite ‘ ey “S — 

: ’ : > hose. Every line is tested to insure imited. And by all means shun 
hose is chemical resistant end = free passage of brake fluid. such controversial subjects as poli- 
remains flexible under all conditions. ndividually and colorfully packaged. tics. It’s the wrong time of year 
. nf 35 and the wrong year. 
ng Rafe aang cae ta fallen tat ae Stoel eng prase-ary “You can be reasonably safe in 

bonded together making talking baseball. However, the only 


tional crimp) forming an vents fittings from pulling 
additional seal. off. it | ; ” ‘ 
oak proet of Mile goles, teams a Hoosier knows anything 
Na- 














Available in sizes to fit all cars and trucks pigs about are in the American, 
: . tional and Three-I leagues. .. . 


PLANET METAL PRODUCTS CORP. “My only fear is that our folks 
966 Dean Street ¢ Brooklyn 16, N. Y. won’t be able to understand us 
when we return. 
“Have fun, but keep your drawls 
on!” 
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INVESTMENT! 


\ 





Delco-Remy electrical equipment is used on nearly half the cars, trucks 
, and buses that pass your door! In this special Delco-Remy Assortment are 
SPECIAL some of the fastest selling ignition parts —distributor caps, rotors, contact 
ASSORTMENT - - : 
sets, coils, condensers. With the assortment you also get an attractive 
OF FAST-SHLLNS display, which incorporates data on parts identification and application. 
DELCO-REMY PARTS 


Every electrical service account should have this Deleo-Remy Ignition 
Assortment. It’s an easy, low-cost way to get started with Delco-Remy 
the foundation of any service business. Contact your local United Motors 
wholesaler... for only a nominal investment you'll find yourself in the 
ignition business — with the leader! 


DELCO-REMY 


A GENERAL MOTORS PRODUCT es) "/ gilaam A UNITED MOTORS LINE 


DISTRIBUTED BY WHOLESALERS EVERYWHERE D el e © R 
Nem y 


DIVISION, GENERAL MOTORS CORPORATION 
ANDERSON, INDIANA 


PIONEER MANUFACTURER OF AUTOMOTIVE ELECTRICAL 
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NEW ‘RED-HOT" ITEM 
A FAST SELLER ALREADY 


RD ARM” 
IMPROVES STEERING, EASE OF HANDLING 


* Road Sway in High Winds Less Noticeable. 
* Enables Your Mechanics to Make Accurate * Excess Wear Prevented on King Pins — Tie Rod 
Steering Gear Ends and Other Parts of the Steering Line. 
ee ee a ne Rar te mae 
Speeds. epoir. 
* Excessive “Third Arm" Wear Compensated and * No Special Tools or Machine Work Needed to 
Steering Made Easier. Complete the installation. 
Restores Steering to Original Fine Operating Condition 


* Corrects “Slack” in Steering Line. 


Made of Carefully Selected Materials, to Give long gineers and Car Owners. For Chevrolet 1949-52 
life and Freedom from Breakage. Tested and Passenger Cars. 
Proven by Thousands of Miles of Driving by En- 


For complete information on the POST 
Coleman Compensator, call, write, or wire a ll, 


p NATIONAL — diagpcprang INC, 


PO BOX 4305 MAN OKLAHOMA CITY 9. OKLA 





W. A. Toms (left in right-hand 
photo), sales manager of the South- 
ern region of Lincoln-Mercury Di- 
vision, congratulates F. M. Scarritt 
(center), Searritt Motors, St. Peters- 
burg, Fla., and Lee Herlong, Lees- 
burg Lincoln-Mercury Co., Lees- 
burg, Fla., on their election to 
represent the region at the national 
council. Dealers attending the re- 
gional council in Atlanta that chose 
them are shown in other photo. 


Trammell Hollis Dies 
In West Virginia 

RAMMELL Hollis, prominent in 

state and national dealer circles, 
died May 26 at his home in Mar- 
tinsburg, W. Va. 

Hollis was an NADA director 
from 1945 to last January and was 
a director of the Automobile Deal- 
ers Association of West Virginia. 
Ford’s Dallas Parts Depot 
Dedicated June 5 
[ EDICATION ceremonies for the 

Ford Division’s new Dallas, 
Texas, parts depot were held on 
June 5 with local and Detroit ex- 
ecutives on hand. 

Standing on a nine-acre tract, 
the depot—one of nine being newly- 
activated across the country by 
Ford—serves as the distributing 
hub for car and truck service parts 
and accessories to 445 Ford, Lin- 
coln and Mercury dealers in Texas, 
excluding the Panhandle. 


Laredo Dealers Elect Barrera 


A. Barrera, Jr., Pontiac dealer, 
has been elected president of the 
Laredo (Texas) Automotive Deal- 
ers Association. C. E. Wade was 
named vice-president and Robert 
Yeager was chosen secretary-trea- 
surer of the group. Directors in- 
clude Tom J. Dromgoole, A. FE. 
Guajardo, P. H. Young, J. H. 
Walsh, Ramiro Ramirez, Jack 
Guerra, Jose Moser and John 
Snyder. 
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3 Theyre daneing to 
PILSNER PREMIUM poika 


“Roll out the glasses... 
Roll out a Barrel of PROFITS!” 


What a deal! What a Premium! 
It’s Mac's Gift to you for '52! 





4 Libbey 10 oz. Pilsner Beer Glasses in the famous ‘‘Horseless Carriage" 
design when you order from your Jobber the following: 


Glasses with each carton Glasses with each carton 
of 12 MAC’S-IT KITS! of 12 MAC'S SPEED GLAZE! 


The supply is limited as is the time limit on this exceed- 
ingly generous offer .. . and it is none too early to place 
orders now through your Jobber! 

Summer is ‘‘Pilsner time" and you'll want several of 
these lovely sets ...and for ‘52 Mac’s-It Kits and Mac's 
Speed Glaze, the World's finest and most durable car 
finishes, are backing you up with SALES ASSURANCE, 
since we ore launching the biggest advertising cam- 


paign in our history! 


This Mac’s-It Kit This Mac's-It Kit 

for dull dingy fin- for newer cars or 

ish and heavy road when finish is bet- 
py ter than average 

: Vn = > 


For a" a ina 








MAC'S SUPER GLOSS CO., LOS ANGELES 42, CALIFORNIA 
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Keep Up To Date . 
Send In The Card For... 


@ more information about NEW PRODUCTS on following pages 
@ copies of these new FREE CATALOGS AND BULLETINS 


BOOKLET IN 


materials 


TWELVE PAGE 

illustrating two specialized 
for ODOR CONTROL in industrial house- 
keeping and plant sanitation work Vakite 
Products, Inc., 22 Thames St., New York 6 
N. Y 


102. 
COLOR 


103. FOUR-PURPOSE AUTOMOTIVE 
CLEANER—12-page booklet on Oakite Pene- 
trant describes safe, economical way to (1) 
degrease engine parts, blocks, transmission 
and differential parts; (2) clean radiators and 
steam detergent method of 
(4) clean 


water jackets; (3) 
cleaning chassis, motors, underparts ; 
grease pits, around lifts—all 
with one four-purpose cleaning material 
Oakite Products, Inec., 52F Thames Street, 
New York 6, N. Y 


floors, areas 


104. FACTS ABOUT SPARK PLUGS AND 
ENGINES ‘To say that spark plugs are alike 
today, and that it doesn't make much differ- 
ence which you buy is misstating facts. The 
purpose of this booklet is to give you facts— 
how vitally important good spark 
plugs are to efficient operation. Champion 
Spark Plug Co., 900 Upton St., Toledo 1, 
Ohio 


to show you 


105. WAGNER AIR BRAKE AND RO- 
TARY AIR COMPRESSOR BULLETIN. Dis- 
detail straight air and air-over- 
braking systems. Contains an 
explanation of the operation of the Wagner 
Rotary Air Compressor complete with dia- 
grams, section drawings, and photo- 
Lists by catalog numbers compon- 
well as field installation kits 

« KU-201, Wagner Electric 
2 Plymouth Avenue, St. Louis 


isses in 


hydraulie air 


cross 
graphs 
ent parts 
Write for 
Corporation, 


14, Missouri 


HOW 


describing in 


PYROL PROTECTS 

detail the way 

protects the moving parts of 
La Crosse, Wisconsin 


engines 


116. THE PERFECT CROWN Earle Este 

g. Co 4-page booklet in color 
illustrating and describing how the CROWN 
original valve pad SILENCES clicking noise 
and LUBRICATES rocker arms in all valve- 
Farle Estes Mfg. Co., Union 


is offering a 


in-head en 
City, Ga 


ines 


111. SELECTION GUIDE OF SPECIALIZED 
LUBRICATION TOOLS—Set up in chart form 
covering 19 makes of cars and 8 specialized 
tools. Especially helpful to inexperienc op- 
erator, making it practically impossible to 
select the wrong gun or accessory for any 
given operation Also has chassis drawing 
pointing out every part named Form No 
8-808. Alemite Div., Stewart Warner Corp., 
1826 Diversey Parkway, Chicago 14, Illinois 


112. CONTOUR SPACER 


tive literature and 


RING Descrip 
specifications on the new 
contour ring, hims 
and the no-slip wheel weight Accurat 
Weight Mfg. Co., P.O lox 1063, Americ 


Ga 


urate spacer castor 


ate 


113. FEATHERTOUCH — colorful catalog 
heets showing, with complete specifi 

the “Feathertouch” valve-seat grinders, 
theblok” valve grinder, Universal Press 
many other Winona products. Winona 
Mfg. Co., Winona, Minn 


THREE SERVICE MANUA 


Internationa 


115. 
ing service operations on 
Diamond T trucks, and Four 
Trucks. Illustrates tools in actior 
Tool Co., Owatonna, Minn 


START & GO—A colorful brochure de- 
scribing the recent “Start & Go"’ test in which 
the Hester battery proved its amazing dura- 
bility and recuperative power. Also contains 
data about the research, engineering, inspec- 
tions and tests which are used in the manu- 


112 


116. 


Hester battery for every need. 
Mfg. Co., Nashville, Tenn. 


facture of 
Hester Battery 


117. SCHWAIGER’S NEW CLAMP LOCK 
NUT will hold like welded on old worn-out 
threads. It has been tested to stand 50 tons 
pressure Can be removed without injury to 
threads and used over and over. You can get 
adjustment to bearing since no key is 
needed. Tapered thread locks the nut. Schwai- 
ger Mfg. Co., P. O. Box 154, Cullman, Ala 


exact 


IDLER ARM ADJUSTER Descrip- 
literature about the D & V idler arm 
center point steering assembly on 

El minates Front-end 
steering assembly 
caused by worn 
1953 Bessemer 


Chevrolets 
excessive wear on 
shock and car weave 
arm. D & V Mfg. Co., 
, Birmingham, Ala. 


RAMCO SERVICE MANUAL—5th edi- 

Illustrated. Gives complete data on pis- 
ton ring installation—also hints on locating 
engine trouble—causes of oi] loss—pitfalls of 
motor-overhauling and how to overcome. Ram- 
sey Corp., Forest Park Blvd., St. Louis 
8, Mo. 


119. 
tion 


3695 


SAMPLE FABRIC BOOK f the 
plastic coated fabrics for custom seat 
Waterproof, stainproof and flame re- 
they are available in wide variety of 
Hodgeman Rubber Co., Farmington, 


120. 
Horco 
covers 


istant, 


121. “ARCWELL” restored crankshafts are 
guaranteed: against defective workmanship, to 
be within mfrs. standard specifications, prop- 
erly aligned & balanced, to never flake, loosen 
or part from parent metal. Write for 8 page 
folder giving complete details. Standard Crank- 
shaft & Hydraulic Co., Inc., 2917 Rozzells 
Ferry Road, Charlotte, N. C. 


technical 
frame 
wheel 
avail- 


INSTRUCTION BOOK and 

ta on automotive wheel alignment 

straightening, wheel straightening, and 

balancing. Other and pamphlets 

able on tire conservation methods and steering 

adjustments Bear Manufacturing Company, 
Rock Island, Il 


books 


123. PERMATEX TOON-OYL is a scientifi- 
cally developed product. It is a combination 
engine-carbon solvent, sludge preventative and 
film  pressure-resistant Its use produces 
mooth engine eration and gives protection 
against the vation of acid sludge and film 
breakdown. Permatex Co., 1720 Avenue Y, 
trooklyn, N. Y 


McCORD RADIATOR-CORE CATA- 
Replacement radiator cores for popular 
trucks and tractors are listed in alpha- 
along with a size chart showing 
dimensions of McCord cores. It also lista com- 
plete radiators for Ford and Chevrolet. Mc- 
Cord Corp., Riopelle at E. Grand Blvd., Detroit 
11, Michigan 


124. 
LOG 
cars, 
betical order, 


STANDARD DUTY GENERATOR 
LATORS — A 16-page 8% x 11 inch 
covering the operation and mainte- 
f Deleo-Remy regulators. (62 pictures) 
Contains illustrations showing various steps 
of adjustment Will help automotive elec- 
trici understand and service regulators. 
Delco-Remy Department, Anderson, 
Indiana 


Service 


HYDRAULIC BRAKE FLUID SER- 

—HOW TO CHECK, DRAIN, FLUSH, 

BLEED - Easy reference book 

contains helpful service instruction as 

well as detailed descriptions and illustrations 

f the latest methods and procedures for 

profitably servicing hydraulic braking systems. 

Send for Bulletin HU-17H, Wagner Electric 

Corporation, 6362 Plymouth Avenue, St. Louis 
14, Missouri 


131. BURD HANDY HANDBOOK FOR 
MECHANICS Information on piston ring 
installation; also “No Job for a Dub” for dis- 
tribution by garages to their customers. Burd 
Piston Ring Co., Rockford, Ill. 


FOR CATA- 
than 200 


133. SUPPLEMENT NO. 2 
LOG NO. 500-R.—Features more 
Champ-Item automotive replacement parts for 

f handy service book 
6190 Maple Ave., St. Louis 


all makes of cars 
Champ-Items, Inc., 
14 


135. HYDRAULIC BRAKE SERVICE IN- 
STRUCTIONS AND MAINTENANCE HINTS 

Explain fundamental principles of hydraulic 
brakes and their operation. Outlines correct 
procedure for brake inspection and adjust- 
ment. Gives cause and remedy for common 
brake troubles. Ask for HU-197. Wagner 
Electric Corporation, 6362 Plymouth Avenue, 
St. Louis 14, Mo. 


136. McCORD MUFFLER CATALOG—Con- 
tains a complete listing of mufflers, tail and 
exhaust pipes and merchandising suggestions 
on how to make more money replacing muf- 
flers and pipes. McCord Corp., Riopelle at E 
Grand Blvd., Detroit 11, Mich. 


Automotive 
backed by 
Guaranteed 
Ave., 


142. IGNITION — Catalog on 
ignition parts, wire and cable 
customer satisfaction since 1921. 
by Andrews Mfg. Co., 924 S. Theresa 
St. Louis 3, Mo. 


144. AUTOMOTIVE SERVICEMEN’S HAN- 
DY HAND BOOK A simplified reference 
book for the operation, checking, tune-up and 
repair of auto, truck and tractor engines. 
Burd Piston Ring Company, Rockford, IIl. 


149. NEW PAMPHLET DESCRIBING UNIT 
CONSTRUCTION OF Drive Shaft Bushing 
and Seal Assemblies, Housing Repair Kits 
Repair Units, Transmission Case Ball Seats 
and Special Pinion Bearing Assembly for 
Chevrolet cars, pick-ups and most GMC pick- 
ups National Machine Works, P. O. Box 
1305, Oklahoma City 9, Oklahoma. 


160. NEW BLACKHAWK PORTO-POWER 
CATALOG NO. P-50, AND PRICE SCHEDULE 

Includes “catalog of uses,”” covering Porto- 
Power service in repairing, rebuilding and re- 
conditioning Write Blackhawk Mfg. Co., 
Catalog Dept., P. O. Box 613, Milwaukee 1, 
Wis 


161. WHIZ CATALOG NO. 48-C — Describes 
the complete line of Whiz Automotive Chemi- 
designed to make cars run better and 
better. R. M. Hollingshead Corp., 840 
Camden, New Jersey; Toronto 


cals 
look 
Cooper St., 
Canada 


162. WILLARD STORAGE BATTERY 
CATALOG—Complete technical specifications 
for storage batteries for every application 
Liberally illustrated. Replacement informa- 
tion Explanation of battery construction 
features. Willard Storage Battery Company, 
246 E. 131st St., Cleveland 1, Ohio. 


164. AIRTEX FUEL PUMPS AND ANTI- 
PULSATION GASOLINE FILTERS — New 
and Rebuilt Fuel Pumps, Combination Fuel 
and Vacuum Pumps, Repair Kits and Anti- 
Pulsation. Catalog AX64. Airtex Automotive 
Division, Inc., Fairfield, Il. 


175. HOW TO MAKE MORE MONEY 
REBUILDING CARBURETORS — Describes, 
for the first time, how an average mechani 
can become a carburetor expert in one week, 
with the revolutionary “Hygrade Fingertip 
System of Carburetor Rebuilding.” Tells how 
he can 2.75 per carburetor and 
chop 2 time. Hygrade Products 
Division, Standard Motor Products, Inc., Long 
Island City 1, N. Y. 


SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1952 





ati Ree 
ia stb 
i il 


1 
LC ne 3 iad 
ani 
bat 


toe 


at 
oe 


i ath 
i sesatyity 


i 
a 


af 


i, [ ; 


rele § 
a 


i 
hill ile 
i a 


aia ; 
bial 


E 
d; 
g 
3 
Fy 
: 
Z 
18 


300. 
able for distribution a colorful and fully iUlus- 


cctecs "Oirelo 


i; 
ideale 


laid ¢ 
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hangers, gas door guards and many 
ity automotive accessories and parts. 


Chicago 


F. 


trucks, 
New simplified listings make the new 


of car, 
4248 W. Chicago Avenue, 


placement Parts 
model 
exceptionally easy to use. 


and 
51, i, 


$a 


other 


2826 Indiana Avenue, Chicago 16, 
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BATTERY SERVICE MANUAL—Pre- 


Tor 


Care and Trocks, Bay 
Ave, 


FOLDER DESCRIBING BAY-LIFT 
16 


PORTABLE PNEUMATIC AUTO LiFT—As 


337. 


attractive ———— of uses, specifications, 
for 
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872, FAULTY BRAKE—Bad Brakes cause 
than other h , de- 


it 
FE 





if 
Hf 


Fi 


curved 
sive—chart DM Trico 
817 Washington &t., Buffalo 8, N. Y. 


409. OTC PULLING TOOLS ADAPTED 
TO HYDRAULIC POWER—New Bulletin de- 
ing how the OTC “Power Twin” Hy- 





more accidents any 

fect. A free PEDAL BLOK is yours for the 
asking. American Brakeblok Div., 4616 Mer- 
ritt Ave., Detroit 9, M: 


373. NEW CATALOG ready for distribu- 
ting and 


“B” Automatic One-End 
Products, Inc., Canton, 


TOOLS—Price complete details on 
Impactools, sockets and 

and thirteen common jobs where 

can save to of time required by hand 


Company 11 Broad- 
way, New York 4, N, ¥. 
887. HIGHWAY SAFETY EQUIPMENT—. 
two color, twelve page presentation 
entire Anthes Line. Includes the new 


+] TIME SAVING, LABOR-AIDING IM- 
P. 
electric 





416. TAIL PIPE REPAIR 

= ee ee Quaker 
vy gauge, seamless tail pipe repair 

Four sizes to fit all cars. Supreme 

Chemical Corp., 315 Whitman 3t., Montgom- 

ery, 


420. SIOUX TOOLS—Illustrated and de 
condensed 18 No. 


424, BASIC FACTS OF WHEEL BAL- 
ANCING—A 4-page folder in color. Includes 
Principle & Purpose cf w balancing, how 
to with a Balancer. 

Co. P.O. Box 89, 701 Heins 

Ave. 10, California. 
425. DREW AUTOMOTIVE CHEMICALS 
ider completely 








Send me these FREE Catalogs and Bulletins . . . 





ey 8; ae? eee | Fe | 





| wont details on these New Products . . . 
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My Name ........... 

















429. GENERATOR, STARTER AND ARM- 
ATURE APPLICATION data for all pas 
throug’ 2 described in 


senger cars 1962 are 
catalog No. 61. Arrow Armatures Company, 
15 Fordhar Road, Boston 34, Mass. 


List Items You Want. 
Tear Out and Mail 
Attached Card 
Nowl 


Please be sure to fill in your Firm's 
Name and your position on the Cou- 
pon. This service cannot be extended 
to ycu unless this information is 
furnished. 





PRODUCTS ; 


rene A N D CA T A L oO G $ of delivered horsepower that can be 
read directly from a gauge with com- 


700—C : . horsepower and speed in miles-per- putation. 
iat ushion Catalog hour. Speed and torque are multiplied Want more information? Use cou- 
pon on page 114 and you'll get it! 





A catalog on “Comfort Cushions” electrically and converted into units 
for use in cars, trucks, homes, offices 
and sports has been issued by Seat- 
master Co., 2635 S. Wabash Ave., 
Chicago 16, Il. 

Among the new numbers are a 


heavy-duty wedge-type trucks cushion (= HE LikEs EM, 
= oN THEN THEYRE THE 
ason' IMFORT CUSHIONs LAMPS FOR ME 





that can be used as a seat or back 
cushion and a reversible wedge cush- 
ion with convenient carrying handle. 
Want more information? Use cou- 





701—Hose Assortment 


niacoetarmensa | The toudshest- lamp buyers 
in the — 


An assortment of flexible hose for 


o 
world use -SOL 
truck, bus and industrial use has been 


placed on the market by W. J. Voit Car manufacturers know lamps. They test them to 
Rubber Corp., 1600 South 25th, Los beat heck. They watch results. They want no 
Angeles 11, Calif. complaints 
The assortment contains 12 sizes Mell , 
That's why Tung-Sol's are the lamps that are 


of hose capable of replacing most ap- Hat 
plications — Lodencliche automotive used by most new car manufacturers for original 


equipment, the manufacturer stated. equipment. 
The hose range in size from 1%” ID That's why you can recommend and sell Tung-Sol 
to 2%” ID and from 8” to 24” in with enthusiasm and confidence to your lamp 
length. They are said to eliminate replacement customers 
the combinations of metal elbows, P U T S . 
rigid sections of straight hose and se Tung-Sol lamps to get your share 
multiple clamps now required on some of the huge $72,000,000 annual lamp 
heavy-duty models. replacement business. Tung-—Sol gives 
Want more information? Use cou- you a complete line — a lamp for every 
pon on page 114 and you'll get it! car, truck and bus — old or new 
702—C P : Make double profit by installing 
702—Chassis Dynamometer lamps when you are doing other work, 

A chassis dynamometer that can be so you can charge for time as well 
installed quickly without excavation as lamps. 
or structural changes of the building, 


a 

even on upper floors, has been an- 
nounced by Clayton Manufacturing ~ 
Co., El Monte, Calif. — 

The C-49, as it is identified, is com- Pa e, 
pact and flexible in application so that <4 
> is suitable for ae, with limited ‘Ss > ‘\ 

oor space, as well as larger shops, oe 
according to a company uuenniee AUTO LAMPS PF 
ment. It has a redesigned power-ab- 
sorption unit with the capacity to TUNG-SOL ELECTRIC INC., NEWARK 4, N. J. 
handle passenger cars and standard Sales Offices: Atlanta, Chicago, Culver City, Dallas, Denver, Detroit, Newark, Philadelphic 
single-drive trucks. 


Energy delivered by rear wheels is oes 
converted into direct readings of er 
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TUNG-SOL makes: A oss Secled Bea Ime Miniatur 
F : ture Tubes 


P Rad T and f 2 rpose 











703—Matched Colors 


Factory-packaged colors to match 
all 1952 Nash and Kaiser specifications 
have been added to the line of the 
Automotive Division, Martin-Senour 
Co., 2520 S. Quarry St., Chicago, Il. 

Want more information? Use cou- 

pon on page 114 and you'll get it! 


704—Steering “Com pensator 


Coleman Compensator TO-77 for 
the 1949-52 Chevrolets, designed to 
correct slack in steering and save buy- 
ing an entire “third arm” assembly, 
has been announced by National Ma- 
chine Works, Inc., P. O. Box 4305, 
Oklahoma City 9, Okla. 


ee 8c... 


The kit is said to make possible ac- 
curate steering adjustments and to 
prevent excessive wear on kingpins, 








ROD ALIGNER 


WITH POSITIVE INDICATOR WHICH 
SEAT ES GUESSWORK 


¥% Checks for both Bend and Twist. 
% Straightens Rods Quickly, Easily. 
% Operates with or without piston on rod. 


TRY IT BEFORE YOU BUY IT ON 
LISLE "LEND LEASE" 


LISLE CORPORATION 
Box 1028, Clarinda, lowa 


450 400d tool. its 


JEEPERS CREEPER now sold exclusively by LISLE 
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THE ONLY 





tie-rod ends and other parts of the 
steering line. 
Want more information? Use cou- 
pon on page 114 and you'll get it! 


705—Car Cleaner 


Car-Plate Cleaner, “rveloped espe- 
cially for preconditio: ag the surface 
of cars for liquid wax, is now being 
produced by S. C. Johnson & Son, 
Inc., 1525 Howe, Racine, Wis. 

It is said to contain cleaning ingre- 
dients that loosen dirt and weather 
film, providing a solid anchor for a 
wax job. Although designed particu- 
larly for use with liquid waxes, it is 
effective for cleaning before applica- 
tion of other types of waxes, accord- 
ing to the.manufacturer. 

Want more information? Use cou- 

pon on page 114 and you'll get it! 


706—Tire Alarm 


The “Lo-Air” tire alarm, designed 
to warn drivers with a clacking noise 
when tire becomes soft and before it 
goes flat, is now being produced by 
Reardon Products, 2109 S. Adams St., 
Peoria 2, Ill. 

The metal device can be installed 
without tools, the manufacturer said, 


and without removing tire. After car 
is jacked up and top of tire marked, 
the tire is deflated and the unit 
slipped into place. The units are avail- 
able in passenger-car sizes and for 
light trucks with tire sizes up to 6:50. 
Want more information? Use cou- 
pon on page 114 and you'll get it! 


707—Degreasing Solvent 


No. 7 degreasing solvent, designed 
to clean and brighten all kinds of 
metal without pitting or injury to the 
part, has been developed by Donn 
Chemical Co., 1417 East 61st St., Chi- 
cago 37, Ill. 

In addition to cleaning carburetors 
and other parts in a short time, the 
compound reportedly is effective as a 
motor-flushing solvent. When poured 
into a crankcase, it destroys the lubri- 
ating value of motor oil and converts 
it into a flushing oil, according to a 
company announcement. Heat from 
the motor causes vapors that help to 
clean inside of motor. 

Want more information? Use cou- 

pon on page 114 and you'll get it! 








Millions more fibtes to filter the oil! 





many new features to help you sell! 


@ You’ve never before had an oil filter cartridge 
like this— Hastings gets oil cleaner, keeps oil 
cleaner for a longer time. 

Hastings developed an entirely new filtering 
material— Densite—made from many millions of 
specially-selected raw cotton fibres. There are 
more than five million of these springy, lively fibres 
in every ounce—and they’re densely-packed, in- 
terlocked in every direction, distributed uniformly 
throughout the cartridge. Each fibre works inde- 
pendently, exposing its entire surface to the oil. 


And the cartridge remains efficient until every 
surface of every fibre is completely coated. 

Hastings developed a stronger, functionally- 
designed metal container, too—with no loose parts, 
and no adapters required—easy to install and to 
remove. 

Be the first in your territory with this new, truly 
efficient oil filter cartridge. Send for illustrated 
catalog. Oil Filter Division, Hastings Manufac- 
turing Co., Hastings, Michigan (Oil Filters, Piston 
Rings, Spark Plugs, Casite, Drout). 


DENSITE FILTERING MEDIUM*— Note the extreme COTTON WASTE TYPE MEDIUM*— Note the com- PAPER PACK*— Note the “spotty” construction. heevy 
density of the fibres, the microscopically tiny openings paratively large spaces through which oil and dirt may in certain areas, sparse in others. Paper is only s few 
through which oil must travel, the tremendous surface pass. Compare number of seperate fibres and area of thousandths of an inch thick. Light spots indicate voids 


area of fibres to which dirt adheres. fibre surfaces. 


through which dirt particles may pass. 


*Each of the three photomicrographs above 's enlarged 25 diameters. 
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708—Car Ornament 


A car ornament to embellish the 
Ford crest on both front and rear of 
1952 Ford passenger cars has been 


announced by Denton Hassel Manu- 
facturing & Distributing Co., 739 W. 
9-Mile Road, Ferndale 20, Mich. 

The chrome-plated “V” is installed 
by removing the crest, placing the 
emblem under the crest and replacing 
the crest. No holes have to be drilled. 
The emblem is packaged in sets of 
two, one for the front and one for the 
rear. 

Want more information? Use cou- 

pon on page 114 and you'll get it! 


709—Surge Control 


A surge control, said to eliminate 
build-up of high pressure and to make 
possible the use of a material-hand!ing 
pump for smooth application of dif- 








Double-duty 


RINSE 


as you 


CLEAN 


with the same 


MACHINE 


STEAM 
CLEANER 


LOOK AT ALL THE OTHERS and you'll decide on the 
new Model HR Clayton dual-purpose Steam Cleaner. 


No other cleaning machine has so much, or does so 
much, for so little. Mail the coupon today and get 
your FREE copy of a book that shows you, step by 


A PLAN TO 
LINK WASH-RACK 
OPERATION 


with 
PROFITS 


step, how to make real profit out of your wash rack 
by installing a Model HR Clayton Cleaner. 


Clayton Manufacturing Company 
Box 550, Ei Monte, California 


Send us a copy of your, book showing how steam cleaning can be profitable for us. 


NAME... 
ABORESS 2... 





ferent types of materials, including 
undercoating, has been announced by 
Binks Manufacturing Co., 3112 Car. 
roll Ave., Chicago 12, Ill 

Formerly, when an operator shut off 
spray gun, the pump continued to op- 
erate and a pressure higher than nor- 
ma]! built up in the pump and hose, 
causing spurts of materia] to flow 
when he triggered the gun. The con- 
trol automatically shuts off the sup- 
ply of compressed air to the pump the 
instant the spray gun is closed. It 
starts pump operating again when 
spray gun is opened. 

Want more information? Use cou- 

pon on page 114 and you'll get it! 


710—Floor Mats . 


Vinyl floor mats for cars, designed 
for long wear and easy cleaning, are 
now available from Robbins Tire & 
Rubber Co., Inc., Tuscumbia, Ala. 

In addition to protecting floor cov- 
erings from dirt and water, the mats 
can be used to protect clothes while 
kneeling to change a tire or placed 
under the wheel for extra traction in 
mud, sand or snow. The mats are re- 
sistant to grease and oil. Seven colors 
are available. 

Want more 

pon on page 


information? Use cou- 
114 and you'll get it! 


71 1—Battery Meter 


A lightweight meter for checking 
battery, starter, regulator or gener- 
ator, small enough to be held in one 
hand, has been placed on the market 


by Arrow Armatures Co., 15 Fordham 
Rd., Boston, Mass. 

Designed to take guesswork out of 
trouble-shooting in the charging cir- 
cuit, the meter is said to pinpoint 
trouble in a few minutes. It is easy to 
use, the manufacturer said. 

Want more information? Use cou- 


pon on page 114 and you'll get it! 
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‘Im taking no chances with 
my reputation..." 


“Ever since I started in the service business The outstanding customer satisfaction Auto- 
some 25 years ago, I've listened to hundreds Lite Original Factory Parts afford service men 


of ‘odd brand’ parts salesmen tell their pitch. a : 
It strikes me funny how many seem to stick 1S proved by this fact: more than half of 


to nothing but special price deals—forget- America’s car makers specify Auto-Lite. Make 
ting to mention quality. Maybe I've missed the wise choice of original factory parts and 
the boat, but I’ve never been one for taking . 

protect your honest workmanship . . . and 


chances—especially where my reputation is . : 
at stake. Quality is important to me and build your profits and your business. For full 


my customers, and that’s why I’ve always information, write direct to 
handled only original factory parts.” 
William J. Schauble THE ELECTRIC AUTO-LITE COMPANY 


176 Oak Street, Ridgewood, New Jersey Toledo 1 Parts & Service Division Ohio 


“TESTED (UALITV” 


HELPS YOU DELIVER AMERICA’S 
FINEST ELECTRICAL SERVICE 





TUNE IN “SUSPENSE”. . . CBS RADIO MONDAYS .. . CBS TELEVISION TUESDAYS 
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712—Switches 


A variety of Switch Paks, each con- 
taining six popular switches for re- 
placement, is now being marketed by 
Cole-Hersee Co., 20 Old Colony Ave., 
Boston 27, Mass. 

Switches are mounted on a sliding 
panel that fits in its own individual 
package, reducing the chance that 





switches will be lost or misplaced. All 
switches are clearly marked for easy 
identification. There are 28 packs in 
the line, which contain heavy-duty 
switches, starter switches, headlight 
switches, toggle switches, rotary and 
push-pull switches and heater switches. 
Want more information? Use cou- 
pon on page 114 and you'll get it! 


7 13—-Weecker Crane 


A Hydra-Lift crane with a hydrau- 
lically-powered boom, suitable for 
mounting on trucks 1% tons or larger, 
has been placed on the market by 
Pitman Manufacturing Co., 300 W. 
79th Terrace, Kansas City 5, Mo. 

The unit has a loadline capacity of 








ONE NAME THAT MEANS 
everything FOR 
SAFE LUBRICATION 


Pennzoil 
quality motor oil 


THE PENNZOIL COMPANY ~ OIL CITY, PA. 


accepted from coast to coast as the sign of 
offers you a ready market for the com- 
plete line of Pennzoil products. 

Pennzoil quality satisfies the most exacting customer, 
answers every lubrication need. It means a fast-selling, 
low-investment “one-brand” lubrication inventory. And 
proved Pennzoil meré handising programs, together with 
consistent nationwide advertising, create extra profit op- 
portunities by developing new customers 

Don’t miss these profits! Get the facts from your near- 
est Pennzoil distributor or write us for his name today. 


steady customers. 





6,400 pounds and a swinging boom 
that telescopes from 12’ to 17’ to 22’. 
Model “B,” as it is identified, has an 
increased safety margin and lever 
controls for easier operation. The 
crane is shipped almost completely 
pre-assembled, the manufacturer said, 
cutting the time and cost for instal- 
lation. 

Want more 

pon on page 114 and you'll get it! 


information? Use cou- 


714—Cooling Analyzer 


A cooling-system analyzer and 
cleaner that permits visual on-the-car 
analysis is now being marketed by 
Choldun Manufacturing Corp., 11 W. 
42nd St., New York, N. Y. 

The operator can locate defective 
radiators, hoses, head gaskets, pet 


Ped 


cocks, freeze plugs, heater connec- 
tions and other units, according to a 
company announcement. The cleaner 
gives a visual check of water-pump 
action. Check sheets that offer in- 
structions for analyzing are supplied. 
Want more information? Use cou- 
pon on page 114 and you'll get it! 


715—Door Panels 


Door repair panels for 1951-52 
Chrysler, Dodge and De Soto models 
have been added to the line of Graver 
Industries, Inc., P. O. Box 4027, Cleve- 
land 23, Ohio. 

Because preliminary work is elim- 
inated, as much as 50 per cent of 
labor costs and time can be saved on 
door repair, according to the manu- 
facturer. Holes for trim and hardware 
are already drilled in the panels. 

Want more information? Use cou- 

pon on page 114 and you'll get it! 
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it is more than a Brake System... 


it’s their 


Motorists buy brake lining to stop their cars 
safely. And they depend on you to supply it. 

American Brakeblok, the safety brake lining, 
is your answer. It’s built to respond instantly, de- 
pendably, under every driving condition. 

It maintains maximum efficiency throughout its @ 
life. Gives the same safe, smooth, quick stops, when Protect them with 
worn to the last few thousandths as when new. 

American Brakeblok lasts longer, requires fewer 


adjustments. Gives an ideal pedal, neither too ,, 

hard nor too soft. fomencan 
Protect your customers. Save lives and property. : kK 

And make a full profit. Recommend and install B 

American Brakeblok, the safety brake lining. 

Phone your local American Brakeblok jobber. 


THE SAFETY BRAKE LINING 


AMERICAN BRAKEBLOK DIVISION 


DETROIT 9, MICHIGAN 
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716—Water Heater 


A gas-fired, instantaneous water 
heater, thermostatically controlled, 
has been introduced by Quick Charge, 
Inc., 1750 N. E. 10th St., Oklahoma 
City 4, Okla. 

Operating on any type of gas, the 
heater may be used for an automatic 


unit to connect to building plumbing, 
a hot-water generator for car wash- 
ing and miscellaneous purposes or for 
both simultaneously, the manufac- 
turer stated. It is identified as 
Model QH. 

Want more in - mation? Use cou- 

pon on page 114 and you'll get it! 


71 7—Lubricating ‘Unit 


Model 835 portable lubricator, de- 
signed to give complete lubricating 
service from limited space, has been 
introduced by Grover Smith Manu- 
facturing Corp., San Gabriel, Calif. 

The unit is equipped with two air- 
operated pumps, retracting grease 
and oil hoses, a gear oil meter and 
control and three guns. It provides 
space for two 35-lb. drums, tools and 
accessories. The cabinet is finished in 
white baked ename!] and mounted on 
heavy-duty casters. 

Want more information? Use cou- 

pon on page 114 and you'll get it! 


718—Bug Deflector 


A chrome bug deflector designed by 
the manufacturer to fit cars with hood 
moulding and those without hood 
moulding has been placed on the mar- 
ket by Autoware Manufacturing Co., 
Box 3647, Highland Park, Mich. 

It measures 3” high. 

Want more information? Use cou- 

pon on page 114 and you'll get it! 


719—Sludge Syphon 


A sludge syphon designed to clean 
the filter sump has been announced by 
Fram Corp., Providence, R. I. 

The device is said to permit faster 
and more efficient changing of the 


filter cartridge. 


Want more information? Use cou- 
pon on page 114 and you'll get it! 





ze pte te EE | 
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ra ka ay f 
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TING gy spe’ 
‘tee US re OF 


prevents ‘Engine Ulcers” 
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720—Babbitting Bulletin has been added to the line of Fram 
Corp., Providence 16, R. I. 


“Hints on Babbitting Practice,” a The kit features the Filcron filter 
booklet outlining basic steps to pre- 
vent bearing failure, has been issued 
by Federated Metals Division, Ameri- 
can Smelting and Refining Co., 120 
Broadway, New York 5, N. Y. 

It includes such items as choice of 
metal for a particular bearing appli- 
cation, correct pouring practice and 
in-service maintenance. 

Want more information? Use cou- 

pon on page 114 and you'll get it! 


721—Filter Kit 


An oil-filter kit that is said to fit 
all Chevrolets from 1940 through 1952 





During engine re-assembly, use modern, time- 
saving lubricating methods. Simply spray all 
parts with the dgf 123 Pres-A-Luber for dry 
pre-lubrication and with the Miracle Power 
Pres-A-Luber for wet lubrication. Both contain 
colloidal synthetic graphite in suspension . . pro- 
tect parts during “break-ins” .. prevent costly 
comebacks. Try the twin "'Pres-A-Lubers” — 
you'll find they're a must for your work bench. 


Miracle Power Division 
THE PARTS CORPORATION 


1737 AP Building *« TOLEDO 1, OHIO 
Manufacturers of: MUFFLERS * PIPES + MIRACLE POWER «+ dof 123 


causep By DRY STARTING 
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and easy-to-install lines. It is identi- 
fied as F4-18AP2. 
Want more information? Use cou- 
pon on page 114 and you'll get it! 


22—Battery Charger 


A combination 6-volt, 12-volt bat- 
tery charger has been added to the 
line of Quick 


Charge, Inc., 1750 
N. E. 10th St., Ok 
lahoma City 4, 

‘kla. 

Identified as 
Model Q-95C, the 
unit delivers 80 
amperes when used 
to charge 6-volt 
batteries and will 
deliver 50 amperes 
when charging 12- 

- volt batteries. The 
portable model, 
shown in illustra- 
tion, can be moved 
to most convenient 
location for chare- 
ing without diffi- 
culty. The charger 
is also available 
without the port 
able cart. This type 
is identified as 


Model Q-95. 
Want more information? Use cou- 
pon on page 114 and you'll get it! 


723—" Thermostat Bulletin 


An illustrated bulletin on its line of 
Flexon automotive thermostats has 
been issued by Flexonics Corp., South 
3rd Ave., Maywood, Ill. It contains 
application data for passenger cars 
through 1952, as well as applications 
in trucks, tractors and engines. 

Want more information? Use cou- 

pon on page 114 and you'll get it! 


724—Oil Seal 


A positive, two-piece bearing-type 
seal to prevent oil leakage from rear 
main bearings of automotive engines 
has been introduced by Brummer 
Manufacturing Co., 1320 S. McKinley 
St., Chicago Heights, Ill. 

Made of oil-resistant Hycar rubber, 
the lip-type seal is molded on a half- 


A 


circle U-channel metal band. By fit 
ting two of these half seals around 
the crankshaft and tightening to- 
gether, a positive seal is obtained, the 
manufacturer stated. The assembly 
is similar to that of the bearings 
Want more information? Use cou- 
pon on page 114 and you'll get it! 


123 








725 Replacement Switches Hersee a 20 Old Colony Ave., Bos- 
ton 27, Mass. 


Kit No. B-15, containing 24 popular The assortment includes heavy-duty 
replacement switches in_ individual switches, toggle switches, headlight 
cartons, has been announced by Cole- switches and starter switches. The 
storage box can be used as a display 
with a colorful display board, either 
on counters or in windows. 

Want more information? Use cou- 

pon on page 114 and you'll get it! 


726—Support | Bracket 


A front-bumper support bracket 
for 1952 Ford cars, providing addi- 
tional support at the ends of the front 
bumper, has been added to the line of 
yee Items, 7 ae 6191 Maple Ave., 

. Louis 14, 

















/ youd THAT OIL 


Oil control, for maximum en- 
gine protection, demands pre- 
cision—and the precision cam 
bearing is the “‘all round”’. It’s 
the only true round, because 
there is no split or interlock to 
cause distortion. 

To keep the oil where it’s meant 
to be, always replace with “‘all 
rounds’’. 


DURA-BOND 


ALL ROUND 
CAMSHAFT BEARINGS 


Unguodtionably 


the fined cam bearingé 


SEND FOR “FACTS ILLUSTRATED” 


Free booklet gives you picture-proof of the all round's higher profits, superior 
performance. Our catalog (the only complete line for gas and diesel engines) will 
accompany your copy of “Facts Illustrated"’. Act today 


DURA-BOND ENGINE PARTS COMPANY + 725 Loma Verde Avenue, Palo Alto, California 
PLEASE SEND ME "FACTS ILLUSTRATED,” AND YOUR COMPLETE CATALOG 
FIRM NAM®= 


ADDRESS 





The extra rigidity guards against 
bumper end being pushed back and 
causing damage to front fender. The 
bracket is held in place to frame be- 
tween standard bumper arm and end 
bumper bolts. It reportedly can be 
installed in ten minutes. 

Want more information? Use cou- 

pon on page 114 and you'll get it! 


727—Trailer ‘Hite +h 


The Hitch-Lok, designed to prevent 
accidental unhitching of a towed 
trailer, has been announced by Traffic 
King Manufacturing Co., Box 234, 
Milford, Ohio. 

The device is engineered to provide 
positive locking of the trailer coupler 


on the hitch ball. It is said to give 
safe towing of any trailer, regardless 
of size. Built of steel plate, the unit 
can be attached to trailer hitch with- 
out special tools. 
Want more information? Use cou- 
pon on page 114 and you'll get it! 


728—“Hot-Rod” Instruments 


The “Hot Rod” line of speed and 
engine-condition indicating devices, 
built specifically for “souped-up” cars, 
has been announced by Instrument 
Division, Stewart-Warner Corp., 1826 
Diversey Parkway, Chicago 14, Il. 

The line includes a 160-mile speed- 
ometer, 8,000-rpm tachometer, oil- 
pressure gauge recording from 0 to 
100 Ibs. pressure, oil temperature 
gauge reading from 100° to 270° F., 
water-temperature gauge reading 
from 40° to 220° F., ammeter show- 
ing charging rate from minus to plus 
30, a vacuum gauge reading from 0 to 
30” of vacuum and a fuel-level gauge. 

All instruments are available for 
independent mounting, as well as 
panel mounting. 

Want more information? Use cou- 
pon on page 114 and you'll get it! 
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A Complete Line of NEW 


RIVER WATER PUMRS 


\eroo 


In responce to widespread THESE SUPERIOR AIRTEX FEATURES 
customer demand, we proudly GUARANTEE CUSTOMER SATISFACTION 


present this latest addition to the DUPLICATE car manufacturers’ original equipment 
AIRTEX family. The same high VACUUM-TESTED to assure perfect pumping action 
quality and integrity that have BEARING AND BUSHING types for proper application 
earned the respected position for LEAEROG? SEAS proiee eungnate gevieetion 
IRTEX Fuel P ; i COMPLETE COVERAGE—for cars and trucks 
AIRTEX Fuel Pumps anc PACKAGED COMPLETE—ready for easy installation 
AIRTEX Anti-Pulsation Fuel FULLY GUARANTEED FOR TROUBLE-FREE 
Filters will be maintained in this PERFORMANCE 
complete line of new IMMEDIATE DELIVERY! Contact your AIRTEX JOBBER 
AIRTEX Water Pumps. or write today for catalogs and prices 


Aimrex 


AUTOMOTIVE DIVISION 


FAIRFIELD, ILLINOIS 


The World’s Largest Independent Manufacturer of Fuel Pumps 
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729—Ring Sets 


U-Flex piston rings in complete 
sets for Buick, Nash and Interna- 
tional have been added to the line of 
Toledo Steel Products Co., 3300 Sum- 
mit St., Toledo 11, Ohio. 

The “balanced oil control” feature 
is said to provide proper upper bore 
lubrication, plus efficient wiping and 
oil drainage for engines at all rmp’s. 
A catalog describing the rings is 
available. 

Want more information? Use cou- 

pon on page 114 and you'll get it! 


730—Valve Chuck 


extension chuck for 


A redesigned 


hard-to-reach valves on dual truck and 
tires has been announced by 


bus 
Air Appliance, Inc., Brooklyn 


Acme 

 & 
Want more information? Use cou- 
pon on page 114 and you'll get it! 


731—Left-Foot Accelerator 


A left-foot accelerator, designed to 
relieve the right-leg fatigue drivers 
experience on long trips, has been in- 
troduced by William Walter Co., 2137 
N. 59th St., Milwaukee 8, Wis. 

The device is easily attached by a 








Youte Kaying tor 
DRUM -Dokter 


Farmed-out labor eats 
profit earned by your 
service sales... 


a DRUM-Dokter 


automatically machines 
drums without attendance 
... frees skilled labor 

for other work. 


Role) @ gi Mami) oe 
SEE how you are paying 
for a DRUM-Dokter . . . 
someone else owns. 


6 


GET ONE FOR YOURSELF 





BARRETT EQUIPMENT CO. 


126 


Profit Buys 
DRUM - Dokter in 
Less Thon: 
16 Months 
5-1/3 Months 
3-1/5 Months 


Gross Profit 
At 92% 
$ 287.00 
861.12 
1435.20 


World's Finest Brake Service Lquipment 
21st & Coss St. Lovis 6, Mo 





simple screw clamp to conventional] 
accelerator, with a steel rod connect- 
ing the two. Either foot may be used 
at any time. The unit fits on cars, 
trucks and buses with and without 
clutch pedals. It does not interfere 
with the brake or other controls. 

information? Use cou- 
114 and you'll get it! 


Want more 
pon on page 


732—Directional Signal 


A two-faced directional signal, fea- 
turing a lens design that requires no 
reflector, has been 
announced by 
Griffin Lamp Co., 
Hamilton, Ohio. 
A steel-disc 
light baffle sepa- 
rates the amber 
lens from the red 
and holds the one 
bulb that illumi- 
nates both front 
and rear. The 
lamp is shallow, 
measuring 2” in 
depth. One set of 
wires makes fen- 
der installation 
simple. Flush- 
mounting, single- 
faced models are 
also available for 
rear installation. The 550 Series, as it 
is identified, is a Class A, Type 1 clas- 
sification. 
Want more 
pon on page 114 and you'll get it! 


information? Use cou- 


733—Thread Restorers 


A set of eight sizes of thread re- 
storers for U.S.S. threads has been 


announced by Herbrand Division of 
The Bingham-Herbrand Corp., Fre 
mont, O. 
Want more information? Use 
pon on page 114 and you'll get it! 


734—Metal Cleaner 


A chrome and metal cleaner, devel- 
oped specifically for the automotive 
body shop, is now being marketed by 
The Arco Co., 7301 Bessemer Ave., 
Cleveland 27, Ohio 

Applied with a cloth or pad, the 
cleaner is allowed to “work” for a few 
minutes. A second application before 
the first is completely dry then wipes 
off stains, leaving chrome clean and 
ready for polishing. The compound is 
available in quarts and gallons for 
economy and easy storage 

Want more information? Use cou- 

pon on page 114 and you'll get it! 


cou- 
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GENUINE 
CHRYSLER CORPORATION 
PARTS AND ACCESSORIES 


Wherever you are ... you can get MoPar 
parts and accessories for any of the 10 million 
Plymouth, Dodge, De Soto or Chrysler cars 
or Dodge ‘Job-Rated”’ trucks on the road 
today. 

Whatever you need . . . you can be sure of 
getting exactly the right MoPar part. It 
will be a genuine Chrysler Corporation part 
. built to the same high standards as 
original parts. 

So whenever you need any part or accessory 
for any vehicle built by Chrysler Corporation 
—get MoPar. See your nearest Plymouth, 
Dodge, De Soto or Chrysler dealer. 


PARTS CORPORATION 





735—Lube-Plan Booklet 


A 16-page booklet on designing 
lubrication departments has _ been 
issued by Lincoln Engineering Co., 
5708 Natural Bridge Ave., St. Louis 
20, Mo. 

It shows how to match equipment 
to services offered and volume of 
lubrication business anticipated. 
Twenty groups of equipment combina- 
tions are illustrated and described. 


cou- 
’ 


Want more information? Use 


pon on page 114 and you'll get it! 


736—Electriec Drills 


A line of portable electric drills 
with 4” capacity has been introduced 


by Mall Tool Co., 7725 S. Chicago 
Ave., Chicago 19, Ill. 

The drills have free drilling speeds 
of 600, 800, 1,000, 1,750, 2,500, 3,500 
or 5,000 r.p.m. Three styles are avail- 
able: pistol grip, spade handle and 
center contour handle. Aluminum con- 
struction gives weights of 3% to 4 
Ibs. Balanced armatures and precision- 
matched gears are said to reduce tir- 
ing vibrations. 

Want more information? Use cou- 

pon on page 114 and you'll get it! 


737—Wheel Cups 
A chevron-type wheel-cylinder cup 


for replacement on late-model Chev- 
rolet, Ford, International, GMC and 





282R Rubber-rimmed 6"' x 9''* mir- 
ror, extends from 15°" to 27°’. Uni- 
versal clamp-on or bolt-on mounting. 
With mirror brace arm. 


“overall 


Heavy duty —Rubber Rimmed Truck 


other trucks has been announced by 
Eis Automotive Corp., Middletown, 
Conn. 

The cups are rib reinforced, a fea- 
ture that is said to hold wall pressure 
longer and better and to eliminate 
leaks. 

Want more information? Use cou- 

pon on page 114 and you'll get it! 


738—Transmission Tools 


A 12-page booklet describing and 
illustrating its complete line of ser- 
vice tools for Hydra-Matic transmis- 
sions has been issued by Kent-Moore 
Organization, Inc., 5-105 General 
Motors Building, Detroit 2, Mich. It 
includes equipment for handling the 
transmissions, as well as tools for ad- 
justing, repairing and disassembling 
the units. 

Want more information? Use cou- 

pon on page 114 and you'll get it! 


739—Fluid Dispenser 


A dispenser for automatic-trans- 
mission fluid that dispenses directly 
from original 100-lb. drums and can 
be used with a 4-caster dolly has been 
announced by The Aro Equipment 
Corp., Bryan, Ohio. 

Gasket in the cover of Model 60034 
allows tight fit to drum so dust and 


Mirrors featuring replaceable glass is . ade 

an added feature of Yankee's expand- = ass aus tie tc Ot ee 
ing truck safety equipment line. Baked " , 
black enamel finish, ball type heads, 
vibration-free mounting...they're 
built to last! 





2728 6” diam 


f 


2748 a aw 


(7 IT LASTS / 


2008 5°. 9 


EIS a 


automatic transmissions without 
adapters, according to the manufac- 
turer. Fluid hose is 7 ft. long and is 
attached to a totalizing quart meter 
with a 16-quart dial that has double 
indicators, one to show full quarts 
and the other fractions of quarts. 
Want more information? Use cou- 
pon on page 114 and you'll get it! 


Write for catalog today 


Yankee Metal Products Corp., Norwalk, Conn. 
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Let Your Acme Jobber-Salesman Tell You More About=— 


Painters everywhere have learned that 
Acme not only means quality in colors 
—but also—"everything for every 
paint shop need."" More and more 
they're telling their Acme Jobber-Sales- 
man how much they like the results 
they get with these three special num- 
bers in the line. Let your Acme Jobber- 
Salesman give you all the facts on how 
they fit into your profit picture. 


ACME 


AUTOMOTIVE 
FINISHES 


Wakes 
PAINTING PAY 


oO 


ACME QUALITY PAINTS, INC. 
DETROIT 11, MICHIGAN 








740—Steering Booster 


An automatic, compressed-air pow- 
er-steering booster for trucks, trac- 
tors, motor cranes, off-the-road equip- 
ment and other specialized vehicles 
has been announced by Air-O-Matic 
Power Steer Corp., 24 Noble Court, 
N. W., Cleveland 13, Ohio. 

The unit can be attached to new or 
old vehicles without altering or re- 
moving any part of the steering 
mechanism, according to the manu- 
facturer. One end of the booster is 
fastened to a stationary member of 
vehicle and the other end is attached 
to a movable part of the steering link- 
age. Only one air line is needed. The 
compact unit is made mostly of anod- 


ized aluminum. 
Want more information? Use cou- 
pon on page 114 and you'll get it! 


741—Black Laequer 


Jet Black lacquer, a new formula- 
tion said to match the blacker blacks 
being used on newer cars, has been 
announced by Finishes Division, E. I. 
du Pont de Nemours & Co., Inc., Wil- 
mington, Del. 

The “Duco” lacquer is said to show 
color retention over long periods with- 
out hazing or dulling after compound- 
ing under normal shop conditions. It 
reportedly is fast drying, permitting 
compounding of spot repairs in two 





POWER-TWIN 
hydraulic 


BIG BROTHER TO THE 
FAMOUS 17'4 TON 


POWER-TWIN 
hydraulic puller 


Really dynamite . . . 
that's the new, heavy-duty 

30 ton OTC Power-Twin 
Hydraulic Puller. It's light 

and compact with safe 

remote control operation. 

it develops 30 tons of 

power with only 100 

pounds of pressure on the 
pump. You'll be amazed 

at the ease and speed with 
which a Power-Twin will pull or 
install sleeves, bearings, races, 
gears, pinions, couplings, etc. 
The new 30 ton Power-Twin pays for 


itself on one tough job. Saves hours of time, stops 


breakage of expensive parts and tools—a 
must for truck, tractor, bus or auto work. The 30 
ton and 17'/ ton Power-Twins are the only 
Hydraulic Rams for which complete assortments 
and ranges of pullers, attachments and 
adapters are available. 


Removing Tractor Wheel with the OTC 
Power-Twin, Push-Puller and two pair of 
4" legs. 


4 


i 
A 
4. 


puller 


( 


BOTH HAVE THE FAMOUS CENTER HOLE 
Center Hole permits Power-Twins to do 
jobs thought impossible . . . fast, easy, 
unlimited adjustment . . . eliminates torque, 
friction... versatile interchange of parts... 





Removing either wet or dry sleeves is 
simple with the OTC Hydraulic Puller. 
Dry cylinder sleeves ore replaced quickly 
without damage or distortion with an OTC 
Power-Twin and Sleeve Installing set 


.2) 
13) 
4] 


Pinion Bearings ore easily removed or 
installed with the OTC Power-Twin, Grip-O- 
Matic Puller and Bearing Pulling Attachment 


See your jobber for complete information or write to us... today. 


OWATONNA TOOL COMPANY 


OWATONNA, MINNESOTA 


306 CEDAR STREET oe 


3. 


4. 


« 
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hours and over-all jobs in four hours. 
Want more information? Use cou- 
pon on page 114 and you'll get it: 


742—Millimeter Sockets 


A range of 12-point sockets in mil- 
limeter sizes to fit the majority of nuts 
and bolts on foreign-make automobiles 

has been an- 
nounced by Truth 
Tool Co., Man- 
kato, Minn. 
ine popularity 
Hof foreign cars 
H necessitates the 
addition of milli- 
meter sockets for 
mechanics who 
service them, ac- 
cording to a com- 
pany announce- 
ment. The sockets 
are thin - walled, 
hot-broached 
chrome-vanadium 
steel. They have a %-in. square drive 
to fit standard handles. 

Want more information? Use cou- 

pon on page 114 and you’li get it! 


743—Portable Cart 


The Scotty Mobin, a portable cart 
designed specifically to handle heavy 
loads easily, has been announced by 
Shure Manufacturing Corp., 1601 S. 
Hanley Rd., St. Louis 17, Mo. 

The cart has a top tray 4” deep and 


1” shelf, with place provided for the 
addition of one or two extra shelves. 
The cart rolls easily on 3” rubber- 
tired casters. It finished in gray 
baked enamel. 
Want more information? Use cou- 
pon on page 114 and you'll get it! 


744—Lubricating Oil 


Rimula Oil, featuring a combina- 
tion of additives to extend life of cer- 
tain gasoline and diesel engines op- 
erating in over-the-road, door-to-door 
and industrial truck service, has been 
announced by Shell Oil Co., 50 W. 
50th St., New York, N. Y. 

The oil was developed to solve prob- 
lems of engine wear and fouling 
caused by certain operatin conditions 
that are aggravated by low loads, 
high sulphur fuels and intermittent 
service. The oil is said to reduce ring 
sticking and piston lacquer. 

Want more information? Use cou- 

pon on page 114 and you'll get it! 


is 
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cated by one thing—a switch from 

mse ) , 4 a sellers’ market to a buyers’ mar- 

2 to i resent Best Potential, ket,”” Klaus told his audience. “Buy- 

. e . e ing power is immense but custom- 

Klaus Tells Sit. Louis Session ers must be sold,” he emphasized. 

“We are entering a period of read- 

pow year 1952 will present the creased to 13,600 from the previous justment—the trend is clearly 

greatest market potential in the average of 10,000 miles per year. toward normalcy,’’ he warned. 
entire history of the replacement “This higher annual mileage is “We've got to get out and sell.” 

automotive parts industry, accord- bringing vehicles to the replace- Klaus insisted that careful mar- 

ing to a prediction by Charles A. ment parts market sooner than’ ket analysis was the answer to the 

Klaus, director of sales of Mare- previous market studies indicated,” problem. “Not only should we 

mont Automotive Products, Inc., he pointed out. know who is buying what, but we 

and senior vice-president of the “However, these figures, bright should also find out how much they 

National Standard Parts Associa- though they may be, are compli- can buy,” he said. 





tion. 
Klaus made a further prediction 
of a “better-than-doubled market in 


the ten years between 1950 and 

1960.” He pointed out, however, HUNDREDS OF EXTRA DOLLARS EVERY MONTH 

that the current swing to buying ——— 

normalcy could alter things. 
Klaus, who has been in the auto- 

motive parts field since 1931, made 

his predictions in a speech before a 

meeting of the Greater St. Louis 

Automotive Parts and Equipment 


“Turned over my stock of Generators three times in 

four months,” says this ARROW Stocking Dealer. He 

has Arrow’s Stock No. 9 on the spot for immediate 
installation . . . covers 85% of all Generator needs . . . enjoys “protected 
profits” with Arrow’s unconditional one-year guarantees. 


PLUS THESE ADDITIONAL PROFITS Anee dr aiietds cade 


— Special discounts on all Generators he buys. 
— 24 hour “Rush Service” on special rebuilding. FREE 3’ x 5’ Banner 
— More Generator business than ever before. 
— More Starter, Lighting and Ignition jobs. 

—— Increased sale of related parts and service. 


FREE Point-of-sale Display 
— Transients turned into regular customers. FREE Envelope enclosures 


— New customers recommended by regulars. 
FREE Monthly mailing cards. 





Mr. Klaus 








Association, held in the DeSoto 
Hotel, St. Louis, Mo., May 27. 
“The statements are optimistic, 
indeed, but they are based on hard, 
cold facts,” Klaus said. He based wl Send for full details and get this — 
the figures on three main points. one Elctseal Cer FREE SHOP AID 
These, he said, were: First, there QUICK CHECK TIPE NAS... 
will be an all-time high of 52,000,- . +++ tells how to spot and correct 
000 vehicles registered in 1952. “It trouble in the electrical circuit . . . 
is estimated that by 1960, the reg- ais 
istration figure will have increased enn 
to about 65,000,000 vehicles. 


“Second, we can expect in 1952, 
an all-time high of 52,000,000 ve- Rca ARROW ARMATURES CO., 
hicles in the good service—those P. O. Box 1428, Spartanburg, $. C. 
Please send me full information on how to 


cars that are less than ten years 
. " a make EXTRA DOLLARS and FREE of 
old. Compare that figure with the ARMATURES Quick Chock Tips No. . ” — 


25,000,000 good service prospects 
in 1950 and the 29,700,000 in 1951 COMPANY me. 
both considered to be good busi- Sportanburg, $. C. ® Boston 34, Mass Company 
ness years.” City State 
The third point, Klaus said, was . Please include neme of 
the fact that the average annual 59 my nearest Arrow Jobber CJ 
mileage of these vehicles has in- a oe eee 


LEARN HOW THIS DEALER DOES IT 
and how YOU can get EXTRA PROFITS. 
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PPP PPP old record of 126.244 set last year. 


The crowd estimated at more 


. 
Racing News than 150,000 saw the 250 pounder 


take the lead only 22 miles from the 
finish from Bill Vukovich when the 
latter wound up on a retaining wall. 

Jim Rathmann of Chicago pulled 
in for second place. He also broke 

Troy Ruttman of Lynwood, the record with an average of 
Calif., ground out new speedway 126.723. Sam Hanks of Glendale, 
records at Indianapolis May 30 in’ Calif., placed third, trailed by 
the annual 500-mile Memorial Day Duane Carter of Culver City, Calif. 
event. Ruttman drove an Agajanian 

His average speed was 128.922 Special, Rathmann was in a Gran- 
mph, which distinctly bettered the cor Wynn Special, Hanks drove a 


Ruttman Captures “500” 








stainproof and flame resistant. They 
resist oils, greases, acids, salt’ water, 
etc. They are available in a wide vari- 
ety of beautiful colors. 


SEND FOR YOUR SAMPLE BOOK TODAYe— 


Manufactured by HODGMAN RUBBER co.., FRAMINGHAM, MASS. 
DISTRIBUTED BY 


ADMIRAL FABRICS 


22 E. 21st St., NEW YORK 10 
WEST COAST REPRESENTATIVE— M. L. BUD COHN, 1323 VENICE BLYD., LOS ANGELES 6 


N) 








3ardahl Special and Carter’s was 
a Belanger Special. 

The only oil-burner on the field, 
a big Cummins Diesel Special, went 
out with mechanical trouble short 
of the half-way mark. 

Twenty of the 33 starters still 
were swishing along the track at 
the finish, compared with only nine 
still in during the '51 Indianapolis 
race. 


“500” Record Set 


Driving a Cummins Diesel Spe- 
cial, Freddie Agabashian estab- 
lished new single-lap and four-lap 
records during his qualification 
trial for the Memorial Day 500-Mile 
race at Indianapolis. The time re- 
corded for his fastest of the four 
laps was 1:04.70 for an average 
speed of 139.104 m. p. h. His four- 
lap record was 4:20.85 for an aver- 
age of 138.010 m. p. h. 


Hot Rods May Hit 300 


Hot rods are expected to hit 
speeds of 300 miles an hour at the 
Bonneville national speed trials in 
August, according to Wally Parks, 
president of the National Hot Rod 
Association. The Utah course is 
being lengthened from five to seven 
miles in anticipation of greater 
speeds. 

“Hot rods have come a long way 
since 1948, when the winning car 
on the Utah salt flats made history 
at 150 miles an hour,” said Parks. 
“At that time 200 mph seemed an 
impossible mark, but now we are 
counting on 300.” 


N. C. Track to Open 


The new one-mile banked, maca- 
dam-surfaced speedway in Wake 
County, N. C., one mile north of 
Raleigh, will be completed for the 
200-mile event on July 4, Man- 
ager Sam Nunis stated. The track 
is near U. S. Highways 1 and 1A. 

The modern track will have 
straightaways 60 feet wide, and 
1,800 feet long. Turns will be 80 
feet wide with 45-degree elevated 
turns 14 feet high. The entire track 
will be macadam surfaced. A 50-foot 
dirt safety apron will be con- 
structed within the confines of the 
racing strip and a steel hub rail 
will be erected around the outer 
edge of the track. There will be a 
steel fence in the infield. 

The concrete grandstand will seat 
20,000 and a parking lot will ac- 
commodate 20,000 cars. 
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DODGE reipuz 


PROETT OPPORTUNITY 


THREE LINES 


DODGE ... America’s Most 
Dependable Motor Car. 


PLYMOUTH ... 3rd Largest 


Selling Car in America. 


DODGE “Job-Rated” TRUCKS 
Meet 98% of All Hauling Needs. 





THREE PROFITS 


All available in one sales 
agreement. The only agreement 
of its kind in the industry. 








Three profit-makers under 
one roof reduce operating cost 
. .. boost net gains. 


PROFIT-TESTED FOR OVER 37 YEARS 





WRITE FOR COMPLETE FACTS 
DODGE DIVISION e CHRYSLER CORPORATION e¢ DETROIT 31, MICHIGAN 
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number of housing developments 

* Y . being put up these days to satisfy 
Builders of New Homes Boost the demand for new homes,” offi- 
_ cials said. “Undoubtedly, the re- 

"Stuck in Mud Calls in 1951 cent remarkable shift in population 

from city to suburban homes has 

Lote motorists’ calls for help in found their cars stuck in their had much to do with the upswing 
getting out of mud, sand and _ tracks last year, the AAA reported’ in towing calls of this nature re- 
snow up 75 per cent last year over’ in estimating a total of 48,887,000 ported. The motorist is stuck sim- 
1950, the American Automobile breakdowns of all types for the ply because he hasn’t a decent road 
Association indicated the current year. in front of his brand-new home.” 
home-building boom is producing “Of these motorists, a sizable The annual summary, based on 
business a-plenty for the tow-ser- percentage were stuck right in reports from 20,000 garages under 
vice garages. front of their own homes—on un- contract to render emergency road 

Close to 4,000,000 motorists paved streets typical of a great service to its members, showed an 
11 per cent increase in breakdowns 
of all types last year. Car trouble 
silat occurred at the rate of 93 times a 

—— | minute. 

Flat tires, or blowouts, ranked at 
the top of the list of motorists’ 
fo tou. h 4 | troubles, with battery failure 

r g Scraping : chief headache in 1950—a close 
* second, the report from the AAA 
said. 

Among other types of car 








Herbrand i . Oscar L. Carlson (top), service 


manager of the Southern region 


for Lincoln-Mercury Division, has 

F been promoted to the new position 

; of regional Lincoln sales manager, 

: directing sales and service activities 
in the Atlanta, Jacksonville, Mem- 

phis, Dallas and Houston sales dis- 

tricts. Neil A. Wick (bottom), 


former service manager of the Cleve- 


No. 343 ¢ No. 347 aR 4 A 





Here are the perfect 
scrapers for removing old gas- 
kets, paint, caked carbon, undercoating, 
and similar substances. No. 343 flexible 
“putty-knife” seraper is 7144” long with a 
blade 144” wide. No. 347 chisel edge 
scraper is 73,” long, has a heavier, stiffer 
blade 15,4” wide. Both blades are made 
of special alloy steel, heat-treated for extra 
toughness. Scraping edges are tapered uni- 
formly for sharpness. Mirror finish pre- 
vents rust, simplifies cleaning. Tough 
Tenite II Herbrand blue handles, are 
shaped for a firm grip yet fit comfortably 
in palm of hand. 


on No. 343 $1.00 
Mechanic's Net No. 347 $1.10 


The No. 343 and No. 347 Scrapers are Herbrand’s 
Tool-of-the-Month selection for July. See them at 
your Herbrand distributor or write us. 


Herbrand Tools 


Ra ate 7 : 
VAN-CHROME TOOLS Fremont 8, Ohio 
Te ieee gece erga THE BINGHAM-HERBRAND CORPORATION 
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“NO KICKBACKS WITH HYGRADE!” 


“1 know the job’s done right when I put in 
a Hygrade Monoflex fuel pump,” says William 
Ciccone of Willie’s Garage, Providence, R. I. 
“Same with your Hygrade carburetor kits. They 
sure save time and headaches on a rebuilding 
job. Why, in an hour I can replace every wear- 
able part on the toughest Chevrolet carburetor 
using your Hygrade Fingertip System.” 


So tell the man you want Hygrade next time you 
order fuel pumps, fuel pump kits, fuel filters, 
carburetor kits, or speedometer cables and cas- 
ings. See for yourself if what Willie says isn’t 
true—that Hygrade Products really are more de- 
Write HYGRADE PRODUCTS DIVISION, 
Standard Motor Products Corp., 37-18 Northern 
3oulevard, Long Island City 1, N. Y. 


pendable 


HYGRADE FUEL PUMPS & KITS » CARBURETOR KITS ell FUEL FILTERS + SPEEDOMETER CABLES & CASINGS 


PRooucTs 
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trouble, ignition failures also rose 
considerably. Unusually inclement 
weather in many parts of the coun- 
try and the shortage of copper with 
which to replace ignition wiring 
systems accounted for these break- 
downs, according to the _ report 
from AAA. 

Last year, about 1,393,000 driv- 
ers ran out of gas on the road and 
another 733,000 absent-minded mo- 
torists lost their keys or locked 
themselves out of their own auto- 
mobiles. 

Following are national estimates 


“Blue Plate Special’ 
Pushes Ring Jobs 


ae geome Your Car” is the 
theme of a jobber machine- 
shop promotion for the sale of re- 
ring jobs introduced at the recent 
annual AERA convention in San 
Antonio, Texas. 

In anticipation of an expanded 
automotive after-market, the Auto- 
motive Engine Rebuilders Associa- 
tion has prepared a complete pack- 
aged promotion for jobbers, dealers 
and repair shops. 


consists of two promotion kits, one 
for the jobber to be used in solicit- 
ing dealer and repair shop partici- 
pation, and the second for use by 
dealers and repair shops in selling 
the motoring public. 

“Blue Plate Special” is the pro- 
motional term applied to the typical 
re-ring job, which consists of new 
rings, pins, pin fitting, rod align- 
ment and piston resizing. Through 
the use of the promotion, the job- 
ber machine-shop operator offers 
this packaged service to his dealer 
and repair-shop customers, who in 


Intended to promote the sale of 
more re-ring jobs, the program 


NUMBER OF BREAKDOWNS PER- 
Pet. of *ct. of CENTAGE 
Total 1950 Total CHANGE 
21.36 10,054,000 22.79 
21.00 10,830,000 55 

6,468,000 13.23 3,918,000 

5,226,000 10.69 4,081,000 

3,877,000 7.93 2,210,000 

2,312,000 4.73 1,006,000 

2,127,000 4.35 1,862,000 

1,608,000 3.29 2,523,000 

1,393,000 2.85 1,522,000 

763,000 1.56 701,000 
733,000 1.50 772,000 
569,000 1.22 609,000 
140,000 .90 476,000 
2,635,000 8.05 3,551,000 


100.00 44,115,000 


turn promote the special to the car 
owner. 

Dealers and repair shops en- 
rolled in the program are supplied 
with window streamers, posters, 
descriptive booklets and newspaper 
and radio copy, plus instructions on 
putting the details of the program 
to use. 

Information and inquiries on the 
program, which will be available to 
all jobbers, can be obtained from 
AERA headquarters at 419 North 
Capitol Ave., Indianapolis 4, Ind., 
or from its advertising agency, 
Grubb & Petersen Advertising, 111 
North Market St., Champaign, 
Illinois. 


of the number of breakdowns, re- 
ported by type of difficulty: 

TYPE OF SERVICE 
1951 


10,443,000 
10,266,000 


Tire 
Battery 
Ignition 
Tow 

Stuck 
Starter 
Wrecker 
Carburetor 
Out of Gas . 
Brakes ‘ 
Lock & Key 
Gas Line 
Lights .... 
All Others 


FO bah tt pet et 9 
Sowvrwarnivi 
NH DND Hiro 


TOTAL 18,887,000 
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MILLION CARS .« - 
NE BILLION TIRE AND TUBE PATCHES . - + 53 


eae Cae Om 


es . 
OVER ONE BILLION TIRE AND TUBE PATCH 
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Your best bet to get 


SMES. , . SS MILLION CAR 


your share is with Buxco’s 


Double Cushion Tire Patch 
---the best for the job 
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Over a billion at the best price 


: on the market! 


be made this year- - - 
. and a good part of this 


* Buxco’s Perma-Patch (criss- 


big business can be yours with 
’ cross) and Gum Covered 
Buxco’s Duat-Duty i Si tire patches are sure sellers, 
too, in the giant tire 4 
market! C the whole Bux- 
co line for BIG BUSINESS! 


the new, quick way to perfect 
repairs. No fire, no 
apparatus, no experience 


the 


‘BUXBAUM 


AUTOMOTIVE PROOUCTS DIVISION.....Sa6tem 8, eure 


needed! 
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With a product line 


so diversified, 


offers truly BROAD 
MARKET COVERAGE. 
It’s around-the-year 
coverage, too, for 
Willys’ exclusive 
4-wheel-drive line 

sells best when the 
weather is worst. 

The Willys franchise 
spells opportunity 


for ambitious dealers. 


The number of open points are limited but each 
offers a great future for the right man. It will 
pay you to write, wire or telephone the General 
Sales Manager. 


_|WILLYS-OVERLAND 
ae MOTORS, Inc. 
i ‘ade Toledo 1, Ohio 


ay uh S 
a eae 
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Southwest Wholesalers Plan 


Loeation of Permanent Office 
By Ayers Blocher, Jr. 


ip employment of a full-time 
executive secretary and the es- 
tablishment of a permanent office 
in Kansas City was discussed fa- 
vorably at the semi-annual meeting 
of the Southwestern Automotive 


Wholesalers Association May 19-20 
at the Hotel President in Kansas 
City. 

Final action on the proposal was 
not taken, but it will be one of the 
prime items of business at the fall 








DEPENDABLE 
PARTS 


You will find the Andrews Line 
complete for fast service. 


quality and precision workmanship in 


Andrews 


Cables, guaranteed for customer satis- 


faction, insure fast turnover for profits. 


Ignition Parts, Wire and 


The high 


ORDER 
FROM 
YOUR 

JOBBER 


And reus 
UY 





meeting September 29-30 at the 
same hotel. 

Officers and directors who were 
elected at the meeting last fall are 
continuing their one-year terms 
and no new officials were named at 
the convention. 

Its business concerned 
problems common to the various 
members and no formal resolutions 
were adopted. The morning busi- 
ness session May 20 was built 
around the discussion-table idea. 
The membership was divided into 
groups of about eight each and a 
table chairman was selected by each 
group. 

No particular discussion subjects 
were assigned, but each table group 
became involved in an animated 
discussion. After almost an hour 
of discussion, each chairman was 
called upon to report the conclu- 
sions of his table to the convention 
as a whole. 

Some of the subjects discussed 
were transportation problems, 
freight allowances, selling methods 
and salesmen’s routes. 

Principal speakers at the opening 
session May 19 were Jack F. Whit- 
aker, vice-president of the Whitaker 
Cable Co. of Kansas City, and Carl 
Bolte, vice-president of the Batten- 
field Grease and Oil Corp., also of 
Kansas City. 

Whitaker was host to the conven- 
tion for lunch, at which Earl 
Hovey, a Kansas City patent attor- 
ney, was the principal speaker to be 
heard. 

B. W. “Whit” Ruark of Chicago, 
general manager of the Motor and 
Equipment Wholesalers Associa- 
tion, addressed the convention be- 
fore the business session Monday 
afternoon. 

The round-table discussion ses- 
sion Tuesday morning was the final 
event of the convention program. 
About 75 association members at- 
tended. 

Fred Jupe, Amarillo, Texas, is 
president of the association. Stan- 
ton Thatcher, also of Amarillo, is 
secretary-treasurer and Carl John- 
Wichita, Kan., is vice-presi- 
dent. Directors are Charles Easter, 
Hastings, Neb., and Ray Echles, 
Moberly, Mo. The three officers and 
the two directors make up the 
board of directors. 


sessions 


son, 


Forrest Succumbs in Texas 


Will Y. Forrest, 74, believed to 
have operated the oldest Ford deal- 
ership in Texas, died last month at 
Jacksonville, Texas. 
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NO DRILLING! 








THE One. Windshield Washer that squirts 


right on the target at the touch of your finger! 
No dribble. No overshooting. Misses none 
of the wiping arc. 

The ONE Windshield Washer seen weekly 
on 16 million television screens. Talked about 
by 12 million users! 

And now, with Trico’s exclusive installation 
kits, there are no holes to drill. A screwdriver 
or wrench is the only tool you need! 

Your nearby Trico Distributor or Jobber 
will show you in ten minutes how easy it is to 
sell and install the new Trico Windshield 
Washer. 


Trico Products Corporation, Buffalo 3, N. Y. 








AVER$ 


CENTER-PUNCH 
ANO ORILL I" HOLE 
HERE / ADJUSTING BOLT 


~__ LINING 
QRIVE SHAFT 
“LINING 


a 


GOT AGOOD 
§ IDEA? 
will be paid for every 
time - saver or shop 
short - cut accepted 
for publication in this section. 
A photo or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use, can be considered. 
Send them to: Southern Auto- 
motive Journal, 806 Peachtree 
Street, N. E., Atlanta 5, Ga. 


FLOORBOARD 
—_— 




















CLUTCH 
HOUSING 





TRANSM/SSION 


/ 
BRAKE DRUM 








Relining Hand Brake 
On Dodge Wayfarer 
N THE 1950-52 Dodge Wayfarer 


O models, the hand brake cannot 
be relined without removing trans- 
mission removing driveshaft, 
brake drum and transmission rear 
end plate. 

I have found it much easier to 
center-punch the from 
underneath directly over the brake 
adjusting bolt. Then on inside of 
car, fold the floor mat to the front 














or 


has been 


up this 


where the cigar lighter 
installed will fit and plug 
hole in the floorboard 
F. Hardie, 
Motor Company, 


of the car, find the center-punch 
mark and recenter punch from the 
top side so it can be drilled with a 
1” drill from top side. 

The dummy plug from the dash 


floorboard 
Raymond 
service ma Gene 


Ashil 


ager, 


und, Virginia 








OTHER 
WI-TO-CO 
PRODUCTS 








PORTABLE * EASY TO USE * ACCURATE ¢ FAST 


Grinder can be set up and attached 
to crankshaft in 10 minutes. No 
need to raise car if oil pan can be 
removed without raising car. A 
dependable precision tool for 
grinding hard, battered and out of 
round crankpins. Maintains origi- 
nal alignment with main bearings. 
Positive control. Every pin can be 
ground to same size if desired. 


SPECIFICATIONS: Grinder complete 
in carrying case with stabilizer 
and one each %” and 14%” grind- 
ing wheels. Standard models will 


handle al! crankpins with lengths 
of from 1%” to 2%” and diame- 
ters of 1.6” to 2%”. Extra Equip- 
ment available to increase the 
diameter range from 2%” to 3%”. 

For in-the-car work crankshaft 
may be turned with rear wheel 
drive unit shown below, or with 
new flywheel drive (not shown) 
for Fluid Drives & Hydromatics 
Crankshaft may be pulled and 
turned in lathe with lathe attach- 
ment or may be turned in crank- 
shaft grinding Stand (both shown 
below). 


) 
ATTACHMENT 


for using Grinder in 


lothe 

















WINONA TOOL 
WINONA, MINN., 


MFG. CO 
U.S.A. 


Export Office: 238 Main St., Cambridge, Mass, U. S. A. 


Cable 


address: McKim, Boston 


REAR WHEEL 
DRIVE 


PARTS CLEANER 


SR | 


“Feather Touch” 
VALVE SEAT 
GRINDER 
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Retrieving Small Parts 
Dropped Into Engine 
SIMPLE gadget to retrieve a 


A small part, screw, nut or lock 


washer that has dropped into the 
intake manifold or some other 
hard-to-reach place can be made as 
follows: 

Remove the rubber from the 
metal container at the top of a lead 
pencil and fill the metal container 
with the sealing compound from 
the top of a storage battery. Warm 


When Turning Crankshaft 
On Fluid-Drive Car 


— installing rings, rods or 
main bearings and it is neces- 
sary to turn crankshaft slowly on 
Fluid-Drive automobiles, try this 
method: 

Remove lower half of 
found on right side of bell housing 
Insert 10” heavy-blade screwdrive1 
along inside bell housing. Flywheel 
turned direction. 
Inde 


screen 


can be any 


C. Kernaghan, 2324 Harris. 


Replacing Transmission 
On Some Buicks 


te SEVERAL models of Buicks, it 
is not necessary to release coil 
springs in any way when replacing 
transmission or clutch plate. 

After raising rear of car and re 
other parts, remove fou! 
around universal joint 
jack, 


inches to 


moving 
cap screws 
By using pry bar or 
back housing about three 
driveshaft. Then lay 
©“. Kernaghan, 2324 
Missouri 


spring 
release hous- 


ing aside. 


Missouri. Harris, 


the High Profits from 


PYROIL 


prevent 
Low Income Months 
for Jobbers & Dealers! 


You can look them all over, but you'll 
never find a product the equal of Pyroil. 
It’s tops in every way and enjoys the dis- 
of being the first choice of 
motorists—dealers and jobbers 


sealing compound before using. pendence, Independence, 
J. William Morrison, Carburetor 


Service, Lexington, Missouri. 





the Low Cost of 


PYROIL 


prevents the 
High Cost of 
Repairs! 


Your car can get “smashed up” —inside 
as well as out. When piston rings and 
cylinder walls are exposed to condensa 
tion and rust—when metal rubs against 
raw metal—it’s causing serious damage 
that will be mighty costly to replace or 
repair. Pyroil prevents this. When your 
motor becomes clogged with dirt and 
earbon deposits, your car loses effi- 
ciency. Pyroil cleans your motor and 
keeps it clean. Even when your car is 
not being used, your motor deteriorates 
unless it has the damage-preventing pro- 
tection of Pyroil. 

Pyroil contains the special property of 
making oil adhere to exposed engine 
parts, preventing needless wear-and-tear 
—friction and “dry starts”. To prevent 
the high cost of repairs—add low cost 
Pyroil—add miles to your car. 


PYROIL FOR AIRCRAFT ENGINES 


Use Aircraft Pyroil B for lubricating oil. 
Aircraft Pyroil A for gasoline. 


When Reducing Camber 
On 1949-52 Ford 


be REDUCE the camber on 
Fords and Mercurys, place 
washers or shims between 
member and lower control arm in- 
ner shaft around the bolts. 


1949-52 
cut 


cross- 


PLACE SHIMS 


every- 


HERE 


where. 


To avoid the possibility of your dealers 
buying elsewhere — add Pyroil — and 
you'll add to your profits and gain the 
assurance of regular, steady, year 
size will reduce ‘round business. 

degrees.—J. H. 
Phila- 


Use of 3/16” 
camber '%% to %4 
Martin, Nicholson's Garage, 
delphia, 


DROP US A LINE AND WE’LL 
HAVE OUR FACTORY REPRE- 
SENTATIVE BRING YOU THE 
COMPLETE PYROIL MERCHAN. 
DISING AND PROMOTION PRO- 
GRAM. 


Missouri. 


When Compounding Paint 
Around Drip Moulding 
_o we have trouble knocking 
the paint off the edge of drip 
we 





An attractive Pyroil metal savings 

GIVEN! t bank—takes coins up to 50c pieces. 
MOTORISTS, it's yours for the ask- 
ing—sent postage paid 


147 Pyroil Bldg. 


Crosse. 








mouldings when compounding, 
do this as a means of speeding up 
the job: 

Take a piece of ordinary wind- 
shield-wiper hose and split straight 
down the center on one side. Slip 
over drip moulding. Fasten on rear 
of moulding by a small wire hook 
and fasten on front with a spring La 
hooked beneath the hood of 
vehicle. 

Compounding can be done by ma 
chine without touching drip mould- 
ings. Follow up around drip mould- 
ings by hand for best results. 

M. Foley, manager, Tip’s Body 
Shop, Essex, Maryland. 


Wisconsin 

he . 
the Conedian Distributors 

Central Purchasing Agencies 
T Ontario 


Ltd ronte 





REPRESENTATIVES: 
Southeast—McDonald & McPherson Co., P. O. Box 452, Atlanta, Georgia 
Southcentral—John T. Jolly Sales Co., 1916—34th Ave., Meridian, Miss. 
Southwest—Hirsig-Frazier Co., 807 Cotton Exchange Bldg., Dallas, Texas 
West Coast—M. L. (Bud) Cohn, 1323 Venice Blvd., Los Angeles 6, Calif. 
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News Briefs West Virginia 393,500 

(Continued from page 57) The West Virginia figure in- 
cludes estimate for sales to U. S. 

Kentucky 615,214 government. 

Louisiana 600,705 

Maryland 586,560 Competition Controls Price, 

Mississippi 472,139 Costley of NADA Says 

Missouri 1,265,790 - 

New Mexico 250,856 rP\HE need for price controls, is 

North Carolina 1,013,242 like last year’s love affair, all 

Oklahoma 743,080 over now, Alton M. Costley of East 

South Carolina 520,751 Point, Ga., told the House Bank- 

Tennessee 769,751 ing and Currency Committee last 

Texas 8,514,073 month. 

Virginia 919,424 Used cars generally have sold be- 





Mr. Costley 


low OPS ceiling prices since the 
inception of the price program, said 
Costley, who was spokesman for 
the National Automobile Dealers 
Association in asking elimination 
of price controls in the retail auto- 
mobile industry. 

“Production of new automobiles 
has exceeded greatly both govern- 
ment and industry expectations,” 
he said. “Practically all lines are 
now in such plentiful supply that 
legitimate competition in a free 
market will afford the consumer 
full protection insofar as new-car 
prices are concerned. 

“The need for government price 
controls cannot be established at 
this time on the basis of any short 
supply of new or used cars. More- 
over, competition, the real price 
stabilizer, in a free market always 
guarantees to the public lowest 
possible prices.” 

Citing the recent action of the 
Federal Reserve Board in suspend- 
ing, in its entirety, Regulation W 
governing consumer credit as evi- 
dence that price controls are no 

id . longer needed to curb inflationary 

_ — : 3 trends, the NADA _ spokesman 

FOCO FLAR gives the highest in reflective pro- 5 ; : Ste! urged Congress to eliminate price- 
ager At: igdhorsge dB cogndl ‘ ‘ : control provisions from the De- 
fense Production Act as amended, 


Cleverly folds into base for scratch-free storage. ; : , 
Approved. Single or in sets of 3 with bracket. (> 9) A if the act is extended beyond June 
Also available with flags and flexible staffs. Ask ; om * 30, 1952. 


your jobber for Anthes Foco Flar. 4 f —— 





ANTHES FORCE OILER CO., Plymouth Names DeCavitte 


Frank L. DeCavitte has been ap- 
pointed to the new position of op- 
erating manager of the Plymouth 
FIRST LINE OF SAFETY Division. He has been with the 
division since it was formed in 
1928 and had been factory man- 
ager of the plant in Detroit since 
? <> and proud to serve the safest 1948. Roy W. Vorhees, former as- 

. sistant plant manager, has suc- 

drivers on the road! ceeded DeCavitte as plant man- 

ager. A native of Seneca, Kan., 
he joined Chrysler Corp. in 1938. 
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THIS FAST-MOVING ITEM CAN INCREASE YOUR PROFITS! 


EASY TO HANDLE Low inventory investment—Minimum space requirements 
—ONE TYPE—ONE SIZE fits all 15” wheels. No special 


racks—just fit it into any 15” tire for a perfect display. 


EASY TO SELL The low price for this QUALITY wheel cover will make 
this a popular item with your customers. Lyon wheel 


covers have a lasting finish—are light and strong. 


EASY TO MAKE MONEY Quick turnover with maximum discounts and volume 


sales to the mass market mean more profits. ORDER FROM 


YOUR JOBBER TODAY! 


INCORPORATED + 13881 W. CHICAGO BOULEVARD + DETROIT 28, MICHIGAN 
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Formal opening of Ford’s Atlanta parts and accessories 
depot, which will serve Ford and Lincoln-Mercury 
dealers in Georgia, Florida, North and South Carolina, 


space and 2% acres of outside warehousing space. 
Earl G. Ward, general manager of parts and accessories 
for Ford division, was the principal speaker at the 
opening. The depot employs 152 people, including the 


Alabama and Tennessee, w 
contains more than 


L-M Names Armstrong 
For Atlanta Sales 


JROMOTION of James F. Arm- 

strong, Jr., to Lincoln sales de- 
partment manager in the Atlanta, 
Ga., district of Lincoln-Mercury 
has been announced by Glenn H. 
Schricker, who is district sales 
manager. 


A native of he 


Birmingham, 


as held May 22. The depot 
146,000 square 


feet of floor 
formerly was field sales manager in 
the Atlanta district. 
Dodge Truck Advances 
Field Managers 

YAUL M. Ruef, formerly regional 

manager for Dodge trucks at 

Kansas City, has been named man- 
ager of the Midwest zone. 
Several other promotions and re- 


district sales staff. 








sToPS “Ct 


© Easy to install. . . 
© Lubricates rocker 


© Strains out dirt and grit. 


Mechanics approve Crown Valve Pads because they 
are easy to install, need no mechanical adjustment, 
and make satisfied customers. 


We manufactur 
let cars and truck 
baker, 


§ 
Shhh cece { quiet!) and Lincoln. 


the original OVERHEAD VALVE PAD 


EARL 


— PAD 
ICKING 


International trucks, 


oo NOISE 


1 minute! © Stops valve clicking noise. 
® Protects against condensation. 
® Sizes for all vaive-in-heads. 


arms. 


e overhead vaive pads for: Chevro- 
s, GMC trucks, Buick, Nash, Stude- 
Olds 88 and 89, Ford 6 


manufactured only by 


ESTES Manufacturing Co. 


UNION CITY, GEORGIA 





ae 





Hundreds attended the dedication. 


assignments have also been an- 
nounced by E.C. Dock, Dodge gen- 
sales manager. Thomas A. 
Tingle, assistant regional man- 
ager at Atlanta, has been named 
regional manager at Memphis. 

Eugene A. Rees, assistant 
regional manager at Kansas City, 
has been advanced to regional man- 
ager at Oklahoma City. John E. 
Noll, regional manager at Okla- 
homa City, is now regional man- 
ager at Kansas City. 


eral 


Top: Mr. Ruef 


Bottom: Mr. Tingle 
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Jobber News 
(Continued from page 61) 


in that city and was followed by 
the showing of a film in color 
which left no doubt in the minds 
of the several hundred viewers 
but that Miami was the spot to 
visit. 

A cocktail party, sponsored by 
Booster clubs of Atlanta, Char- 
lotte, Richmond, Jacksonville and 
Birmingham, preceded a banquet 
at which local topflight mountain 
singers and musicians were heard. 


Buddy Garrett Opens 
Business in Dallas 
B' ppy Garrett Auto Supply is to 
open for business this month 
at 6605 Snider Plaza, Dallas, Texas, 
according to T. C. “Buddy” Gar- 
rett, who formerly was a partner 
with Joe Ashby in Ashby-Garrett 
Auto Supply. 

The building has 4,100 square 
feet of floor space and parking 
space both front and rear, Garrett 
said. 

Garrett, who is widely known in 
the Southwest, previous!y was in 
the jobbing business with Auto 
Parts Co., after which he joined 
The Schoellkopf Co. He is presi- 
dent of the Southwest Automotive 
Show and past president of the 
Automotive Wholesalers of Texas 


Nine Southerners Added 

To AAR Membership 

Nt Southerners are among the 
new members of Automotive 

Affiliated Representatives whose 

names were anrounced recently by 

Ed L. Lee, executive secretary. 


ven detours can lad 


CO SUCCESS... 


Tf you keep going ]” 


Reading time: 58 seconds 


Ic took more than the 
“rough going” of two wars 
and a depression to side- 
track Bill's ambitious aims. 


In fact the experience he gained helped build his career! 

Bill made his first mistakes as a mechanic on his father’s 
horseless carriage. By the time Bill was 19 he was in complete 
charge of a fleet of ice cream trucks. He spent every waking 


hour doctoring trucks—and 
dreamed nights of having his 
own garage. 

He knew more money and 
experience would be needed to 
realize his dream so he left his 
truck maintenance work and 
helped himself both ways—first, 
with a new job in an automobile 
plant; next, with a job as service 
manager for a dealer. Bill was 
thankful fol the background he 
had acquired when a bigger offer 


came — general manager of a car dealership 

When America entered World War I, Bill was one of the 
first mechanics to serve in the Air Corps. At war's end, his 
record secured him a car dealership of his own. 


The next eleven years were prosperous but then came 
1929. Bill lost everything except the valuable know-how he had 


gained and the will to put it to 
use. He shifted with the eco- 
nomic winds. He sold cars until 


World War II. 


Too old for another enlist- 
ment in the armed services, Bill 
invested his savings in a factory 
to produce precision instruments 





for the war department. His pro- 
duction record won army and 
navy commendations, plus the 
go-ahead from the De Soto Divi- 
sion of Chrysler Corporation to 
open a dealership following the truce. 
Since then he has had to expand his dealership twice. 
The results testify to the truth of Bill's theory: “In this country, 
even detours can lead to success — if you keep going!” 


They are: Chaney & Co., Char- 
lotte, N. C.; J. Boe Murphy & Son, 
Kansas City, Mo.; L. W. Bell Co., 
Philip D. Boehm, Roy and Hefner, 
Art Styron & Associates, all of At- 
lanta, Ga.; Hirsig-Frazier Co., Mc- 
Clintock Sales Co., McDermott & 
Tighe, all of Dallas, Texas. 


HV 


APPROVED 


Prest-O-Lite Appoints Write for our free booklet of these true 
~ ~ stories about enterprising men. Chrysler 
Four Men for South Corporation, Highland Park 3, Mich 
;OUR personnel changes in the 

Southern districts of Prest-O- 
Lite Battery Co., Inc., have been 
announced by A. A. Feldman, sales 
manager. 

R. J. Moore has been transferred 
to the New Orleans sales district 
from Detroit. Ben M. Betts, Jr., 
has been named sales representa- 
tive at Charlotte, N. C.; Charles E. 
Ozburn at Atlanta, Ga., and Eugene 
T. Long at St. Louis, Mo. 


Chrysler Corporation 
PLYMOUTH ¢ DODGE ¢ DE SOTO « CHRYSLER * DODGE "‘Job-Roted" TRUCKS 
Fine Cars of Great Value 
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Got a Bottleneck in Shop? 
Maybe You Should Try This 


By H. B. TRUSLOW* 


President, Richmond Auto Parts, Inc. 
Richmond, Va. 


Spreng starts when the job 
enters the shop and continues 
until it is completed. 

We must know what we have 
taken in and what is to be done if 


MAMMOTH 





we are to successfully schedule the 
work so that we may fulfill our 
promises to our customers, because 
that is what really counts. 

If the job taken in needs several 


OR MIDGET... 


 |,,.LAMSON FASTENERS 
help KEEP EM ROLLING 


Lamson bolts and nuts are probably the “best traveled” of all fasteners. 
For Lamson is the world’s largest manufacturer of automotive fasteners. 


Most new cars and trucks that leave the assembly lines boast fasteners 
by Lamson as original equipment. What better recommendation could 
any service shop have that Lamson automotive fasteners are best for 


all repair purposes? 


Tee LAMSON & SESSIONS ©. 
1971 West 85th Street * Cleveland, Ohio 





Plants ot Cleveland and Kent, Ohio + Chicago + Birmingham 


WORLD’S LARGEST MANUFACTURER OF AUTOMOTIVE FASTENERS 


things to be done, such as engine 
overhaul, rods reconditioned, crank- 
shaft ground and elutch rebuilt, 
which is often the case, the only 
way you can get such a job out on 
time is by scheduling the different 
jobs to the various departments in 
such a way that you will not be held 
up in any department that would 
delay completion of the job. If a 
bottleneck exists, make a_ time 
study and find out the cause and 
correct the trouble. 

A couple of illustrations: 

Recently we were delaying jobs 
through the brake division. Get- 
ting brakes lined and clutches re- 
built created a bottleneck. A time 
study from our shop schedules re- 
vealed that we were taking six to 
eight minutes each to debond, 
clean, bond and box shoes. 

By moving our cleaning machine 
and changing our method of de- 
bonding, we reduced this time to 
two and a half minutes per shoe. 

Let’s analyze the net result. We 
get 25 cents per shoe for bonding. 
The same man that used to turn out 
75 shoes a day now turns out 225. 
The income increased from $18.75 
to about $50 per day, which changed 
this operation from a loss to a good 
profitable department, but—most 
important—we could take in 100 
shoes in the morning and deliver on 
the afternoon delivery, or take in 
200 shoes one day and deliver them 
the next morning, regardless of the 
condition of our stock. The result 
Was more income and no complaints 
from customers on delivery. 

The additional outlay was about 
$400, which we will get back with 
our present shoe volume in about 
four months. In addition to the 


*Excerpts from an address be- 
fore the convention of the 
Automotive Engine Rebuild- 
ers Association last month. 
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The Mysterious Case of 


FISHEYE BLISTERBOT TOM 


How the TINTOMETE 


Do you REMEMBER old Walter Slade? I can still see his tired 
face just as he was seven years ago; just as he was on that 
warm Spring day when he sold his auto paint shop to me and 
lit out for old Wyoming. I never saw Walter after that, but 
I never forgot what he told me. 

Would you like to hear it in his own words? This is the 
mysterious case of Fisheye Blisterbottom ... the story of the 
Beast . . . just as Walter told it to me. 

“Son, I want to warn you. Be on the lookout for this low 
monster. No prison has ever 
been able to hold him! 

“How low can a man get? 
Well, let me tell you, they don’t 
come lower than Fisheye. His 
specialty is robbing car paint- 
ers. Could any act be more 
loathsome? 

“Well, son, to go on with my 
story ... Fisheye crept into this 
very shop through a back win- 
dow one dark afternoon. I am 
convinced to this day he thought 
I was asleep, but I saw him 
instantly and rushed at him 
with the butt of my spray gun. 


Write today for 
your copy of the 
heipful R-M Re- 
finishers’ Manual, 
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revealed his true colors! 


He vanished like a ghost, with a case of my prize R-M Black 
Lacquer under his arm. 

“The police caught him that same day, but the evidence had 
disappeared . . . everything was gone except a smudge of green 
enamel on his coat. This was all I needed! The police were amazed 
when I told them the exact formula of that green enamel, ex- 
plaining to them that I had just prepared that car color on my 
R-M Tintometer, according to R-M’s color formula, right down 
to the one-thousandths part of measurement! 

“In his haste, Fisheye had spilled some of the color on his 
coat; it sealed his doom! The R-M Tintometer revealed Fisheye 
in bis true colors!” 


Ask your R-M Jobber to explain the scientific, profit-saving 
Timtometer Color matching system 


5935 MILFORD AVE., DETROIT 10, MICH. 
1244 N. LEMON ST., ANAHEIM, CALIF. 


Manufacturers of passenger and commercial 
car lacquers © enamels © primers 
surfacers © tinting colors © thinners 
© removers « rubbing compounds, ete. 
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CLAMP - LOCK NUT 


Made in U. S. A. Patent Pending in 
Patented in Mexico U. S. A. and Canada 


@ More Gripping Power! 

@ No Key Needed! 

@ Every Nut Tested and Guaranteed to be 
@ good workable nut. 


The Clamp Lock Nut is far superior to 
any ordinary nut. 

Tapered threads grip the spindle like 
WELDED. 

No rethreading is necessary on old 
worn threads. 

Nuts made for autos, trucks, tractors, 
and all purposes. 


THE CLAMP LOCK 
NUT WRENCH 


Designed to reach 
into protruding wheel 


Ask your Jobber, Dealer, 
or write to 


Sj >> 


~ SCHWAIGER 


MANUFACTURING COMPANY 
P. O. BOX 154, CULLMAN, ALABAMA 








tremendous savings affected by this 
change, we know when we can make 
delivery and make it when the cus- 
tomer wants it. 

Illustration No. 2: 

Cleaning is always a problem in 
every shop. We have 14 production 
men in our shop, and we found out 
that the delay or bottleneck in 
cleaning was requiring most of 
two men’s time, and still we had 
costly delays, as your high-priced 
men must be kept busy. 

The answer came by adding a 
second-hand sand-blasting machine 
at $250 and a fast rotary-type 
cleaner at $700 which not only 
eliminated the bottleneck causing 
the trouble but one man could then 
keep three small electrically-driven 
washers going without delays to the 
high-priced machinists and me- 
chanics and do all the cleaning. 

So, with an investment of $950 
we improved efficiency throughout 
our shop and reduced direct clean- 
ing costs $225 per month by elimi- 
nating one man in the cleaning 
department, and reduced overhead 
generally by reducing the non-pro- 
ductive time. 

I could give at least a dozen sim- 
ilar experiences, but these two il- 
lustrations should suffice, as you 
know such things are happening in 
your shop daily that can be cor- 
rected. If you know these condi- 
tions exist and do not make any 
attempt to correct them, don’t 
blame the shop for losing money. 
Gentlemen, the weakness lies in 
management... 

Patten Succeeds Gilbert 
At S.E. Show Helm 


EBB Patten of Patten Sales Co.. 

Inc., Miami, Fla., became pres- 
ident of the Southeast Automotive 
Show, Inc., this month, succeeding 
George V. Gilbert of Charlotte, 
N. C., who resigned due to con- 
tinued ill health, it was announced 
by Harry F. Gee, Jr., of Federal- 
Mogul Service, Atlanta, who is 
show secretary. 

“The board of directors accepted 
Mr. Gilbert’s resignation with deep 
regret and then elected Mr. Patten, 
who is from Miami, where the 1953 
show will be held next May,” Gee 
said. 


Flenniken Dies i in N. M. 


Gordon Flenniken of General 
Parts & Equipment Co., Tucum- 
cari, N. M., died recently. He for- 
merly had worked for Connor 
Mathes Co. 


International Boosters 
To Meet Dec. 8-9 


ben annual meetings of Automo- 
tive Booster Club International 
will be held Monday and Tuesday 
of the ASI Show week in Atlantic 
City, President Walter J. Sullivan 
has announced. 

The executive committee will 
Dec. 8 and the board of 
governors, consisting of qualified 
delegates and/or alternates from 
each of the charter clubs, will meet 
on Dec. 9. Meeting place will be 
announced later. 


meet on 


AAR Schedules Meetings 
During ASI Show 

HE schedule for meetings of 

Automotive Affiliated Represen- 
tatives to be held in connection 
with the ASI Show in Atlantic 
City, N. J., has been announced by 
Executive Secretary Ed. L. Lee of 
New York. 

Officers’ meetings will be held 
Dec. 6 and 7 and the directors will 
meet Dec. 8. The general member- 
ship meeting is set for Dec. 9 and 
the annual banquet will be Dec. 11. 
All functions will be at the Dennis 
Hotel. 

Watt Welch and Ken Tucker are 
new salesmen in the northern ter- 
ritory of Smyth Auto Supply Co., 
Inc., Amarillo, Texas, it was re- 
ported by Johnson Whitsett, vice- 
president. 








10 CHARGE ‘EM WITH |," 
RECKLESS DRIVING -EXCEPT 
|} KNOW THEY CAN STOP 
WITH THEIR SOUTHERN 
hey _FIBER BLOCK : 
) E SOD 


bea ake t 
‘ BR ne SOUTH ! 


FRICTION MATERIALS CO.- CHARLOTTE , N.C. 
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Operating Costs Higher, 
SAJ Survey Shows 


( PERATING costs for wholesalers 

are running higher than a 
year ago, according to a survey by 
SOUTHERN AUTOMOTIVE JOURNAL 
in the South and Southwest. 

But volume, as well as expenses, 
was up in many cases so profits, 
while smaller, were not trimmed 
enough to cause anxiety. 

“We are doing more volume but 
our expenses are higher,” said a 
typical answer from a Floridian. 
“We have found that to keep our 
volume up from one year to the 
other, we have to increase our in- 
ventory with new lines. 

“To show a gain each year over 
the others, we have to give more 
and better service. Dealers are be- 
coming more price-conscious each 
year.” 

Several reasons for smaller mar- 
gins of profit were given. 

“Operating costs are slightly 
higher than a year ago and we have 
a smaller margin of profit,” re- 
ported a West Virginia firm. “Too 
many small wholesalers are spring- 
ing up to split volume of business. 
They invariably sell off. or under 





This two-story building of concrete and steel construction will add 
20,860 square feet of manufacturing space to the St. Louis, Mo., 
plant of Barrett Equipment Co. It will be completed soon. 


the established price for the com- 
modity to get started, which fur- 
ther hurts net profit for the old, 
established houses. 

“This will get serious if followed 
by manufacturers much more so 
than now.” 

Increased costs produced by rapid 
expansion of defense industries in 
some areas brought extra head- 
aches to wholesalers in those locali- 
ties, as well as extra business. 

“Although our volume is larger 


this year, we are taking a small 
gross profit,” said a firm situated 
near one of the biggest defense 
projects in the Southeast. “Ex- 
penses are taking a larger percent- 
age, so profits will be squeezed 
pretty thin, if any. Our area is 
now a very high-cost area.” 

“Increased freight costs, forced 
selling by some jobbers, competi- 
tive tactics in paying freight and 
special deals have forced operating 
costs up,” said a Texan. 




















MOTIVE EQUIPMENT 
MANUFACTURERS, INC. 


5253 W. Roosevelt Rd., Chicago, lil. 


Pilot offers you a quality line of 
hydraulic brake cylinders, parts, 
repair kits and universal joints. 
Write for complete catalog. 

















“I told you we should get . 
PILOT REPLACEMENT BRAKE PARTST ! 


SB oh 
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i dependability and lesting 
[efficiency 


+ +» be sure it’s one of the 


Electric time clock and circuit 
breaker. 
. Slow charging feature. 
- 80 Ampere output. 
. Available with or without cart. 
“A low priced portable charger that solves 
the problems of service stations, fleet own- 
ers, truck operators, used and new car 
dealers. Model Q85C shown at right. 
Many other models available.” 


Produces a continuous supply of steam 
or hot water. 
« No moving parts. 
. Compound does not pass through coils. 
. Adaptable to any type gas. 
. Low initial and operating cost. 
“A heavy duty precision built cleaner that pro- 
duces steady high pressure steam and a con- 
tinuous supply of hot water for car washing and 
miscellaneous uses. Shown ot left Model QSB 
Stationary Gas Fired Cleaner. 


QUICK CHARGE. hie. 


1750 N.E. 10-—— OKLAHOMA CITY, OKLA. 





This warehouse at 1409 Howell 
Mill Road, N. W., Atlanta, Ga., will 
provide Southeastern distributors 
with World Bestos brake linings 
and clutch facings. Occupying 
5,000 square feet, the warehouse 
was opened recently under the 
management of C. A. Paine. 


MEWA Adopts Measure 
On Free Markets 


PRESS release from Motor and 
l Equipment Wholesalers Asso- 
ciation last month stated, in part: 

“Reiterating the conviction of 
MEWA members that automotive 
wholesalers must be kept competi- 
tive with car and truck manufac- 
turers so they can continue to 
serve vehicle dealers at a profit, 
and thanking manufacturers who 
are doing so, the board of directors 
of Motor & Equipment Wholesalers 
Association at its San Antonio, 
Texas, meeting, May 2 and 3, de- 
nounced as highly dangerous the 
thinking expressed in some quar- 
ters that wholesalers should be 
kept competitive with car and truck 
dealers only and be content with 
just selling the independent garage 
trade. 

“Such thinking essentially is a 
‘crumbs from the table’ attitude in- 
sofar as wholesalers are concerned, 
and policies in accord with same, 
the board said, would accelerate 
the present trend toward monopo- 
listic domination of the automotive 
service industry by major vehicle 
makers and be destructive alike of 
the welfare of independent manu- 
facturers, wholesalers, vehicle deal- 
ers and independent garages, and 
thus be detrimental to the public 
interest. 

“The board expressed its appre- 
ciation to those manufacturers 
whose policies and programs ac- 
cord with a realistic understanding 
of the importance of wholesalers’ 
being able to sell competitively in 
free and open markets. It called 
upon wholesalers everywhere to 
join together and present a united 
front against very apparent at- 
tempts to deliver the car- and 
truck-dealer markets to vehicle 
makers. 

“In line with the above, the 
MEWA board took due notice of 
the Federal Trade Commission’s 
current investigation to determine 
the extent to which automotive 
wholesalers and others are being 
discriminated against in price in 
favor of car makers, oil and rubber 
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ANSWER to ALL 


of your ENGINE 
BEARING NEEDS 


Mi The COMPLETE Engine 


Bearing Service 


HM More than 7,000 items 


FepeERAL-Mocut SERVICE 
(Division of Federal-Mogu! Corporation) 


DETROIT 13 + MICHIGAN EDE RA 


Engine Bearings (Main, Connecting Rod and Camshaft) e Bushings « Con- 
necting Rod Service ¢ Exchange Insert Rods, Rebabbitted Rods « Connecting 
Rod Bolts and Nuts e V-Seam Piston Pin Bushings « Shims and Shim Stock 
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Brake seg Mol | 
| SEE THIS Z POINT 

| BRAKE LINING PROGRAM 


| A Superiority 
iy Due to Equolized Friction Engi neering 


| A Berrer prorit picture 
| Ay COMPLETE TRADE COVERAGE 
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NATIONAL SEG-MOLD 
(Fully cured seg- 
ments) Boxed 

. « « Greater heat 
resistance under 
tough braking condi- 
tions. For riveting 

and bonding. 


NATIONAL 


braking with 
less pressure. 
Available 
boxed, in bulk 
and in 25 ft. 
rolls. For riv- 
eting and 
bonding. 


NATIONAL SF 
Heavy Duty 
Clutch Facings 


Be way ahead with NATIONAL Brake Block 
and Seg-Mold . . . Available to meet the 
individual requirements of all passenger cars 
and trucks. You can’t find a better brake lin- 
ing anywhere! That's the result of Equalized 
Friction—NATIONAL’s laboratory-exact com- 
bination of the right materials engineered 
for perfect balance, more efficient braking 
. .. A-generation of research and develop- 
ment has gone into it! 

Look into the attractive money-making 
deal NATIONAL has for you. Write now for 
complete information and latest easy-to-read 
catalog to Dept. C 


NATIONAL BRAKE BLOCK 
lee] ite) y- Nile). 
79 MADISON AVENUE +» NEW YORK 15. N.Y 
Dependable Performance Since 1919 


Stock Warehouses at 
New York Chicago Fort Worth Los Angeles 


Birmingham Dallas 


Neal Greenfield Sales Co., 509 East Third St., Fort 


Worth, Texas. Hermon J. Downey & Co., 2429-31 
First Ave. N., Birmingham 3, Ale. 
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companies and chain stores. 

“B. W. Ruark, MEWA’s general 
manager, commenting on the asso- 
ciation’s stand, pointed to the pres- 
ent steel situation as an example 
of what happens when over-big 
government steps in to resolve is- 
sues between over-concentrated in- 
dustry and labor. He described 
government’s duty as being to pre- 
serve free competitive enterprise, 
and said if it discharges that duty 
by vigorous enforcement of our 
anti-trust laws, there will be no 
occasion for it to assume dictatorial 
powers under the spurious claim 
of inherent executive powers to pro- 
tect the public welfare. 

“Ruark expressed the hope that 





Airman Ben L. Siegal of Tusca- 
loosa, Ala., is reported missing 
after a mid-air collision of two 
planes off the California coast. His 
father, Ed Siegal, operates Auto- 
motive Parts Co. in Tuscaloosa, 
along with his uncle, Harry Siegal. 
Another uncle is Arnold F. Siegal, 
president of Alabama Auto Parts 
Co., Birmingham, and a past presi- 
dent of the Southeast Automotive 
Show. 








Warehouse distributors from Alabama, Florida, Georgia, North and 

South Carolina, Tennessee, Kentucky, Virginia and West Virginia met 

at Atlanta, Ga., last month to hear The Gabriel Co. outline its 1952-53 

sales program. Lawrence M. Hirsig & Co. of Jacksonville, Fla., also was 
represented at the sales conference. 


free and open competition can be 
restored and maintained in those 
segments of the automotive indus- 
try where it does not now exist in 
order to avoid possible nationaliza- 
tion of the industry that might 
otherwise ultimately result .. .,” 
it was stated in the release from 
the association. 


Johnson Joins Service Parts 


R. N. “Dick” Johnson has joined 
Service Parts Co., San Antonio, 
Texas, operated by his father-in- 
law, Bill Wagenfehr. Johnson for- 
merly was with General Electric 
Co. 





ROGERS 
"PROTECTO-PUL” 


@ The Rogers “PROTECTO-PUL” 
Truck Bumper protects entire rear 
body and fenders. Made from 4-inch 
steel channel with streamline design 
for beauty and protection. Installed 
in very few minutes. 


A complete line of pickup truck bumpers, 
step plates and spare tire racks. 


Distributor inquiries invited. 


W. ALLEN ROGERS — 


P. ©. BOX 272 <DEMOPOLIS, ALA. 
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oie Insist On 


~ Ask For ‘or KEN-TOOL 
aes 


" or KEN-TOOL Standard 


3 The Hammers 


The ONLY RECIPROCATING SANDER 
Powered with an ELECTRIC MOTOR 


Now TWO full-size — positive drive — genuine recip- 
rocating, (STRATE-LINE)) action sanders — Electric 
and Pneumatic (air) Powered DETROIT EASY FINISHERS 


STRATE-LINE reciprocating action works up to right angles 
—no abrasive scratches, no hand clean-up—does the complete job! 


POSITIVE DRIVE—plus rugged, powerful air and electric 


motors—insures power for the really tough jobs. Try to stop an Easy! 


WET SANDING with Model AF’s new No-Surge mist type 
automatically controlled water applicator for wet work maximum 
efficiency and operator comfort. 

FULL SIZE—single pad, proven most convenient—uses “4 
standard abrasive sheet, 3%” x 9”. Convince yourself —try 
an Easy! Write for bulletins describing Model DF (electric) 
and Model AF (air). 


DETROIT SURFACING MACHINE COMPANY 
1Z4> E. EIGHT MILE RD., DETROIT 20, MICH, 
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BOOST YOUR PROFITS 
with this radiator repair setup 


Just set up this boil-out tank, fill it with Oakite 
Stripper solution—and you're ready to make 
money out of reconditioning clogged radiators. 


The tank is easy to construct and install. Made 
of welded steel plate, with slabs to keep the 
work off the bottom, tank is heated by a 12-inch 
circular gas burner, Pump circulates solution 
under pressure to flush the radiator clean. 


The solution is Oakite Stripper, designed for 
the job of removing sludge and silt from clogged 
radiators, Stripper works fast, has long solution 
life. Radiators come out clean—easy to inspect 
and repair—in as little as 30 minutes. 


Detailed drawing, in-shop help 
yours for the asking. Call your 
local Oakite Technical Service 
Representative. Or drop us a 
postcard. 
Get this FREE BOOKLET, too! Tells 
all about 

* Declogging radiators 

* Degreasing parts 

¢ Descaling motor blocks 

* Cleaning motors and chassis 

* Body washing 


Write for your copy today! 


OAKITE PRODUCTS, INC.,40B Rector St., New York 6, N.Y. 


acu INDUSTRIAg Citay 
Nin 








The second organizational meeting 
of the North Carolina Automotive 
Wholesalers Association was held 
May 17 at Asheville, N. C., im- 
mediately after the end of the 
Southeast Show Conference. Those 
who attended are shown in photo 
at right, while officers of the asso- 
ciation appearing in the other pic- 
ture are (1. to r.): Front row, 
Nathan M. Roberts, executive sec- 
retary of the Antomotive Whole- 
salers Association of Alabama, who 
was “lent” by his group to appear 
at this meeting to help with organ- 
izational details; George McFarlane 
of Wilmington, president; E. L. 
Brown, secretary; standing, Lee 
Braxton of Whiteville, membership 
committee chairman; H. Lester 
Flowers of Hickory and Floyd C. 
McLean of Laurinburg, directors, 
and Max A. Hayes of Asheville, 
member of the membership com- 
mittee. 





North Carolina Association 
Adds More Members 


gee wegen of the 13 whole- 
sale firms attending a “dutch 
treat” luncheon of the new North 
Carolina Automotive Wholesalers 
Association last month indicated 
virtually to a man their desire to 
join up, bringing more strength 
to organizational efforts begun 
only a few weeks ago. 

“This is not going to be an ex- 
clusive association except that 
—— bh you must be a legitimate jobber 
location of ain Jobber somnne i quickly ; and must have a place of busi- 
refill —a time-saver for everybody. ness,” said President George Mc- 
One cabinet with 6 different assortments — Farlane (of Mac’s Auto Parts Co., 
priced to suit your needs. Room for expansion, Wilmington, N. C.) 
even on the largest stock we suggest. Bylaws have been adopted along 
7) ' the lines of the Alabama associa- 
tion, “which is one of the out- 
standing associations of the 
United States,” McFarlane point- 
ed out. “We are very anxious for 
you to see that this is the most 
vevrolet, | r EN 4 democratic group you have ever 
Be, EIS fea q ; belonged to. The majority will 

EIS AUTOMOTIVE CORP, rule the association.” 

MIDDLETOWN, CONN. Lee Braxton of Braxton Auto 

ASK YOUR JOBBER OR WRITE US ( Parts, Inc., Whiteville, reported, 
as chairman of the membership 
committee, that 77 replies to let- 
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A. B. Coffman has again been se- 
lected to manage the Automotive 
Service Industries Show, to be held 
Dec. 10-13 at the Atlantic City 
Auditorium. Mrs. Ruth Hall, who 
has been actively engaged in show 
management for 18 years and who 
is at present assistant to Coffman, 
is secretary-treasurer. 





ters sent to wholesalers indicated 
strong enthusiasm for becoming 
members. 

Nathan M. Roberts, executive 
secretary of the Alabama associa- 
tion, asserted that his board of 
directors “feel that they have a 
direct responsibility to their fel- 
low wholesalers in neighboring 
states and have permitted me to 
be of some assistance to them.” 
In his remarks he urged careful 
planning of the program, with 
the goal of planning one that 
would be attainable. 

Carl Dietrich of MEWA also 
spoke briefly at the short session 
of the group. 

Eventually the group ccntem- 
plates employing a full-time sec- 
retary. 


Ramsey Names Pike for Ads 


Samuel G. Pike has been ap- 
pointed advertising manager of the 
Ramsey Corp. Formerly assistant 
to the general sales manager, Pike 
succeeds W. G. Myers, who has 
been named director of purchases 
for the corporation. 





BALANCE 
os needed ! 


> >PERFECT-> 


WHEEL WEIGHTS 


@“u" TYPE 

A favorite in the 
industry. Fits ALL 
rims having fac- 
tory trim rings ex- 
cept late model 
Cadillacs. 


—— 


The Wheel Weight 
that lives up to its name 


@“c” TYPE 


The “C” type 
weight (newstyle) 
in six sizes will 
give most satisfac- 
tory results on pas- 
senger cars with 
“K’ or" L" type rims. 


3) PERFECT EQUIPMENT CORP. 


@ “SPECIAL” TYPE 
Made for late mod- 
el Cadillacs with 
hub caps covering 
entire wheel, ex- 
cept 1951 model 
for which “C” type 
weight is recom- 
mended. 6 sizes. 


ca 
y 
/atle ‘eo 
ME MA) 
nd | 
“Ss 


Manufacturers of Wheel Weights for Trucks and Passenger Cars 
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Wet Ream ortione 
with LEMPCO 


Originally designed and wide 
if a pr n hone, the 8 
te i ne now serves a 
eamer and | 
1 suitable speed 
amer and hone The 
, Cleaner and faster. ‘ 
nerea he diameter of the 
simply turn the micrometer dial 
Ideal for speed and accuracy in fit- 
ting pins master cylinders. King 
bolts and steering sectors. For de 
tails write Lempco Products, Inc 
490 Dunham Rd., Bedford, Ohio 
SAJ 


[epee re 


LEMPCO EQUIPMENT 
«lf pays its own way 








successful operators push car 
washing because the car owner who has 
his car washed is the best potential 


*, for additi j 





automotive services 


cold: steam 


blasts the washer connects to 
stubborn your regularair and hot 
dirt or cold water supply. 


no back | no boots or apron 
splash | needed with washer. 


WASH! MIT!) RINSE! LET DRY! 
easy | 
effective 


HYDRO-AIR vs." 9° 
Washer 

~ -— 3 
D&M Products, Inc. | If your jobber cannot | 
26 W. Raymond Avenue | supply you, we will | 
Pasadena | - California | ship direct — postpaid | 


Rirancisiconssctscnaatl 


saves time, effort in 
cleaning motors, parts. 
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The first quarter of 1952 was the 
best in the history of Bowers Bat- 
tery and Spark Plug Co., Harry J. 
Noznesky, vice-president in charge 
of sales, told this sales conference of 
branch managers recently. Among 
those present were Homer Sander, 
Baltimore sales supervisor; William 
Doenges, Baltimore branch man- 
ager; Marvin White, Southern di- 
vision sales supervisor, and Arthur 
L. Corcoran, Atlanta branch man- 
ager. 





Mrs. M. D. “Buck” Taylor 
Dies at Andalusia 


M* . “Buck” Taylor, wife 
of tag president of Taylor 
Parts & Supply Co., Inc., Andalu- 
sia, Ala., died May 30 after several 
months’ illness. 

Taylor is a past president of the 
Automotive Wholesalers Associa- 
tion of Alabama. 


Hirsig Represents Mercury 


Lawrence M. Hirsig Co., Jack- 
sonville, Fla., has been appointed 
Southeastern representative for 
Mercury Brake Products Co., Chi- 
cago. 





Wendell Pendleton has been ap- 
pointed manager of the Kansas 
City territory of the Automotive Di- 
vision of Van Norman Co. He was 
with the U. S. Air Force as a pilot 
for some time and more recently 
operated his own business. 








COMPLETE REPLACEMENT LINE 


© SHOCK ABSORBER © NOKEE SELF-LOCKING 
LINKS GAS TANK CAPS 

© GAS CAPS © Obl FILLER CAPS 

© RADIATOR CAPS © HEADLITE DOORS 

© PRESSURE RADIATOR © HUB CAPS 
CAPS 

© KEY LOCKING © IGNITION POINT 
GAS TANK CAPS FILES 


Badger tot & MANUFACTURING C0 

















Stands Alone 
—Has no Equal 


ll L777 


The original liquid metallic preparation for 
repairing cracked engine blocks, cylinders and 
valve ports. 


MILLER MANUFACTURING CO. 


Dept. 5A Camden 5, N. J. 
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8 to 5:30—un.ess she is out of 
town on business. In five years 
she has not attended a party, has 
had only one vacation. 

Now remarried since May of 
1951 to Daniel F. Duden, former 
automobile dealer and _ vice-presi- 
dent of the company, she answers 
when called Mrs. Duden, Mrs. Dan- 
nenburg, Sue or Mrs. D 

“There were occasions when | 
had helped Mr. Dannenburg at 
night,” explains Mrs. D. “He al- 
ways made up the payroll and per- 
sonally opened the mail. He had 
explained the books to me, too, and, 
of course, I knew quite a bit about 
the business. Naturally, however, 
I had never thought of running it 
myself. 

“But after Mr. Dannenburg went 
away, I decided to run it. Every- 
thing we had was in the business 

: and if I took over, ran it and lost 
Mrs. D prepares to pay some bills. everything, it would be the fault 
of no one but me. 

“Besides, no one will look after 
your business or your money like 


° a you will yourself. It is too easy 
for someone else to use your money. 
So I quit parties, golf and horse- 
back riding and went to work.” 
Yes, she it was a bit 


agrees, 
difficult to jump into the middle 








By Baron Creager 


Southwestern Editor CHEVROLET 


A' THE time of the death of 


Walter N. Dannenburg in June 
of 1947, his wife, Sue, was an ac- 


complished bridge player, golfer 
and equestrienne. . : 
For center point steering assemblies on 1949- 


She had helped her husband 
make up the payroll of the Stand- 50-51-52 passenger cars and sedan deliveries. 


ard Parts Co. of Tulsa, Okla., she 
understood the bookkeeping system 
and the rudiments of the business. 
But no one ever thought of her as 
qualified to run that business. 
Now she refers to that bereave- 
ment of five years ago as “when 
Mr. Dannenburg went away.” That 
was on a Saturday. On the follow- 
ing Tuesday she took over the 
Standard Parts Co., held a store = : aie . 
meeting that night, assured every- The new IDLER ARM ADJUSTER is 
one the business would continue 
under established policies and got 
a 100 per cent expression of co- i : 
operation. front end notse, excessive wear on as- meee 
Giese thet dee che bee tet sembly, and car weave. It’s adjustable and... IT NEVER 
tenchad a deck of cards. golf clubs, WEARS OUT! Retail Price $3.95—Liberal Discount to 
or saddle leather. And _ perhaps sother 
that is one reason volume is just GUARANTEED TO DO THE JOB! 


about double what it was five years 


“Tice yur a oeians ot ve || D&W MANUFACTURING CO. 


firm, are the same as those of 1953 BESSEMER ROAD BIRMINGHAM, ALABAMA 
everyone else who works there— 


easily and quickly installed. By taking 
up the slack in the steering assembly, 


it eliminates unnecessary road shock, 


and Dealer. 
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of wu good-sized business like that 
and take over. Not too difficult, 
though, for some of the key em- 
ployees have been with the firm for 
many of its 32 years, since it 
started as a hole in the wall. 

Mrs. D wraps up her theories 
of doing business in one short 
sentence: 

“If you have the merchandise 
and give service, you are bound 
to get some business.” 

And how, specifically, did she 
double the volume in five years? 

“Just a lot of hard work,” is the 
answer. And while upping the total 
business she found this accomplish- 
ment was possible with a few less 
people. There were 77 employees in 
1947, now there are 69. 

Mrs. D personally examines and 
approves for payment every state- 
ment for merchandise bought. She 
likes to know where the money goes. 

She is likely to be found any- 
where in the establishment, too-— 
in a sales meeting, in the ware- 
house, back among the bins or 
closeted with a stack of bills to be 
paid. She demonstrated on at least 
one notable occasion that she can 
be as tough-minded as the next 
jobber. 


It was a union incident. Before 
Mrs. D knew it, seven employees 
had signed up. She still thinks the 
union picked Standard Parts for a 
soft spot to drive an opening wedge 
because it was run by a woman. 


Store Meeting on Unionizing 


She called a store meeting. In 
specific terms she told those as- 
sembled that if they wanted a 
union, all right. But if they got 
sick, they could look to the union 
for their checks. If they needed 
money in advance, they could call 
on the union. In other words, if 
there was to be a union, there 
would be radical alterations of the 
humanitarian policies that were 
legend with Standard Parts. And 
the union threat dissolved. 

Before his death, Dannenburg 
conceived the idea of an annual 
business and social meeting with 
his jobbers and dealers, for the firm 
is distributor on a number of lines. 
Now the customers are about 60 
per cent dealers and 40 per cent 
jobbers. 

The first meeting was held in 
1940, and then came the war. 

“After the war I decided it was 
a good idea to revive that plan,” 


says Mrs. D about that period. 

“I didn’t want to lose contact 
with the company’s old friends. I 
wanted to get better acquainted 
with them and the new customers. 
A meeting with some business, 
some fun and some food seemed 
to me to be the best way to get 
better acquainted with our friends. 
So we’ve had those meetings every 
year during the month of May and 
they have been entirely satisfac- 
tory and quite successful. There 
isn’t too much business involved, 
it’s just a friendly party, the only 
party I go to any more.” 

As previously pointed out, Mrs. 
D often attends sales meetings, but 
leaves most sales problems. to 
George Roysdon, sales manager, 
and his four city and three country 
salesmen. 

In addition to Standard Parts of 
Tulsa the firm operates three other 
stores, Auto Parts and Machine Co. 
of Muskogee, Dannenburg Distrib- 
uting Co. of Oklahoma City and 
Standard Auto Parts of Poteau. 

With Mrs. D constantly on the 
job, tirelessly making sure there 
is merchandise and service, it would 
seem that the four stores are 
“bound to get some business.” 
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A. Lee Proctor has been appointed 
Southeastern district sales manager 
for The Black & Decker Manufac- 
turing Co. He will supervise sales 
and service activities for the At- 
lanta, Charlotte, Baltimore, Mem- 
phis and Miami branches. Proctor 
joined the firm in 1924 as a sales- 
man and has been Atlanta branch 
manager for 20 years. He is a 
member of Automotive Booster 


Club B-6. 





R. T. Clapp of Knoxville 
Succumbs in Kentucky 


T. CLApp,. 71, founder and 
e president of R. T. Clapp Co., 


with Automatic Shut-Off for 


SAFER, MORE PROFITABLE TUBE REPAIRS 





Knoxville, Tenn., died last month 
in Louisville, Ky., where he had 
gone for the Kentucky Derby and a 


There's an Electro-Patch for every tube repair on synthetic or 
natural rubber Round or oblong patches giant, truck-size 
patches — replacement valve stems hey're handy, speedy and 
clean tops for safe, dependable repairs 


short vacation. 

A native of Knox County, Clapp 
in 1914 founded the R. T. Clapp 
Battery Co., the forerunner of the 
present business. He was well 
known to the trade throughout the 
area. 

Last October he suffered a heart 
attack and spent about three 
months in quiet convalescence. He 
had returned to his office about 
four months before his death. 

He is survived by his widow; a 
daughter, Mrs. A. R. Ponsot of 
Coral Gables, Fla.; a brother, W. B. 
Clapp, and a sister, Mrs. Lelia C. 
Burkhart, both of Knoxville. 


Lynch Opens Southern 
District Office 


| baer Corp., manufacturer of 
PAR air compressors, has 
opened a Southern district office at 
1036 Peachtree St., N. E., Atlanta, 
Ga. 

The district will be managed by 
B. J. Scholl, who has been a district 
manager for the Par Division for 
a number of years. R. W. Graf, 
factory-trained sales and service 
engineer, will assist him. 





TO BE DOUBLY SURE - 





PROFIT with this 
ELECTROMATIC OUTFIT 
No. E-100 
Complete outfit includes 
materials for over $100 
worth of top notch tube 
repairs 
1—all-steel pressure 
clamp with trans- 
former 110-125 Volt 
A.C., 50-60 cycles 
40—Round Electro-Patches 
20—Oblong Electro-Patches 
20—Giant Round Electro- 
Patches 
3—assorted valve stem 
units with heat plates 
1—buffer 
Instructions and Gvuar- 
antee Certificate 


only $1475 


COMPLETE 
No. E-100X Electromatic 
pressure clamp 


only ....$8.50 


GET IT FROM YOUR JOBBER 


SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1952 





Here’s the Perfect Combination 
for Profitable Electro - Patching: 


Speaker Electro-Patches and the 
ELECTROMATIC VULCANIZER 


Now you can go Speaker all the way in your tube 
repair department fF you do not have electric patch 
ing equipment or you want to go modern — the 
Speaker ELECTROMATIC is your answer Check 
these features 
@ TOGGLE ACTION @ PREDETERMINED PRESSURE 
@ EXTRA LARGE THROAT @ RUBBER PRESSURE CU- 
SHION @ SWING-DOWN BUFFING TABLE @ WATCH- 
MAN PILOT LIGHT @ UNDERWRITERS APPROVED. 
ne > These Electromatic advantages 
add up to a coordinated tube 
repair system for your shop 
Be sure — switch to Speaker 
Electromatic and Electro- 
Patches NOW. 





reached into the board of directors 
for James H. Templin, of the 


AERA Delegates Get Urging Motor Car Supply Co., Chicago 


C. W. Yount, of the Eagle Machine 


Toward Profits in Hot Rods ©»... indianapolis, ind, was re- 


By Baron Creager 
Southwestern Editor 


— of the Automotive En- 
gine Rebuilders Association 
doubtless pocketed an educational 
profit when for the first time in the 
history of this trade group the 
annual convention—the thirtieth 
was held west of the Mississippi 
river, May 6, 7 and 8 in San An 
tonio, Texas. 

There, from an imposing array 
of hand-picked standouts in their 
industry, they got from a crowded 
speaking program the answers to 
some of their most pressing market 
and shop problems. 

If trade association efficiency is 
measured by the amount of lean 
meat in a convention program, 
tnen AERA is among the most 
aggressive on behalf of member- 
snip, for business sessions were 
more like clinics than speaking 
programs, with the ballroom of the 
Plaza Hotel packed to standee space 


elected treasurer. R. G. Patterson 
is executive vice-president. 

Four new directors were elected. 
They are Clyde Lang of Standard 
Motor Parts of Akron, Ohio; H. A 
at the rear wall for every session Torgis, of A. L. Torgis and Son, 

Play time was climaxed by Texas Toronto, Canada; George W. Yount 
Delegation Night, featuring a bar also of the Eagle Machine Co. of 
becue with entertainment trim- Indianapolis, and Fred Lambert, 
mings; and Texas and Texans were The Lambert Co., Los Angeles, 
subjected to good-natured “rib- (Calif 
bing” in the introductory comments Holdover directors are F. C. 
of some northern and eastern’ Bradley, Jr., Connecticut Bearings 
speakers. Company, Inc., New Haven, Conn.; 

In the first business session the H. E. Campbell, Howard Campbell 
convention accepted the recom- Co., San Antonio; D. H. Goldham. 
mendation of a nominating com- K. & G. Sales Co., Baltimore, Md.; 
mittee headed by J. C. Rogers of E. A. Jenkins, Jr., Jenkins Auto 
Atlanta, Ga., and advanced Morrill Parts Service, Inc., Columbia, S. C.; 
Palmer of the Trackman Auto Sup-_ H. L. Lowery, The Lowery Co., Bay 
ply Company of Joliet, Ill., from City, Mich.; Edward McGovern, 
first vice-president to president. Jr., Mack Boring and Parts Co. 
He succeeds W. M. Hudgins of the Newark, N. J.; L. J. Messer, L. J. 
Koochook Co., Inc., St. Louis, Mo Messer Co., Inc., Lincoln, Neb.. 

tobert E. Phelps, of the Phelps- and W. H. Slack, Jr., Slack Auto 
Roberts Corp., Washington, D. C., Parts Co., Gainesville, Ga. 
was advanced from second to first After brief remarks by President 
vice-president and for a new sec- Hudgins, in which he praised the 
ond vice-president the committee type of program arranged. Patter- 
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son, the executive vice-president, 
prefaced his report on association 
affairs with the admonition that 
Texas Delegation Night was not an 
association affair, but had been ar- 
ranged by Director Campbell, chair- 
man, and his convention committee 
Campbell disclaimed credit for his 
efforts, saying that industry fac- 
tors all over the Southwest had 
made this convention highlight 
possible. Other committee members 
were Francis J. Bowen, Bowen 
Auto Parts; Cory Mountjoy, The 
Mountjoy Co.; T. E. Poppe, Poppe 
Auto Supply, and Elmer Miller, 
Straus-Frank Co., all of San An- 
tonio, with Robert Flato, Motor 
Supply Co., Corpus Christi, Texas 
In his report Patterson related 
that there are 1,047 wholesaler Officers of AERA include (I. to r.): Front row, R. G. Patterson, execu- 
shop operators who are members tive vice-president; W. M. Hudgins, retiring president; Morrill Palmer, 
of the association, this number president-elect, and C. W. Yount, treasurer; standing, Howard Camp- 
having been attained without a bell, director and convention committee chairman; James H. Templin, 
: second vice-president, and Robert E. Phelps, first vice-president. 
campaign. There are 153 manufac- 
turer members, he said ; 109 mem- to consider inflation as one of its to get a higher rate of depreciation 
bers have been added since the last biggest problems. and that is the problem you are up 
convention and only 35 withdrew “Take a crankshaft grinder that against. That is a challenge to this 
because of discontinuing a shop. you paid $5,000 for 20 years ago,” industry to make a profit from the 
There are eight applications to be he invited, “that you have depre- shop. So you must carefully study 
acted on and, he admitted, most ciated a: five per cent a year and your operating statements and 
new applications are frye Texas. now must replace. It is impossible carefully guard your profit.” 
Patterson invited the convention 
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Fred G. Wacker, president of 
Ammco Tools, Inc., of North Chi- 
cago, drew the curtain on a market 
he described as almost unlimited in 
his address, “Hot Rod Engine Re- 
building.” Wacker, who is presi- 
dent of the Sports Car Club of 
America, said hot rod engine re 
building is the fastest growing 
sport and hobby since the advent 
of baseball. 

“Don’t make the mistake at the 
beginning of thinking all hot rod 
enthusiasts are irresponsible juve- 
niles,” he warned. 

“Generally speaking, a hot rod 
is an automobile of American make 
with changes and improvements 
and rebuilt for better performance. 
There are now four hot rod maga- 
zines with 2,000,000 circulation and 
5,000,000 readers and sales in speed 
equipment—parts for hot rod re- 
building—are running between 25 
and 50 millions of dollars annu- 
ally.” 

Wacker urged his audience to 
get into hot rod rebuilding as soon 
as possible. 

“Interest is still growing at a 
fantastic rate,” he said, “but the 
work being done for hct rod en- 
thusiasts can be improved upon. I 


suggest that you investigate the 
situation locally, get an idea of how 
much work is to be done and what 
the local competition picture is. 
Many owners do much of their own 
work, but much of it they can’t do 
because they don’t have equipment. 
And service is notoriously poor be- 
cause of the limited number of 
equipped rebuilders in the business. 


“4 Wide Open Market” 

“So there is a wide open market. 
And if you go after this work you 
will be doing operations that you 
do in your shop anyhow, only this 
work will be to different dimen- 
sions. To get started stock some of 
this speed equipment, let it be 
known you are in the _ business, 
sponsor a car in local events and 
take an interest in these events. 
Maybe you are already in the busi- 
ness without realizing it.” 

In the crowded room with a ca- 
pacity of probably 500, two dozen 
hands went up when Wacker called 
for a showing by those already do- 
ing hot rod work. 

From A to at least X, E. F. Lind- 
sley, service engineer for the Wau 
kesha Motor Co., discussed “What 
a Factory Expects from the Auto- 


motive Engine Rebuilder.” 

“It isn’t a question of what’s ex- 
pected, it’s a question of what must 
be done,” he contended. 

“When some used parts are put 
back in an engine it is just a sort 
of overhaul, but a real rebuilding 
job makes the engine as good as 
new and possibly better. And in 
rebuilding there are a series of 
highly important phases you must 
watch closely. 

“First, in disassembly, the shop 
foreman should supervise and even 
the owner should see the engine 
come down, see where dirt has col- 
lected and where wear is greatest. 
There is so much to be learned by 
the owner who, with the advantage 
of seeing the engine come down, 
will know how to treat it in the 
future. 

“Second, there must be a very 
careful and painstaking inspection 
of the disassembled parts, both 
conditional and dimensional. Third, 
a highly skilled man must be used 
on assembly, with probably a check 
of the various stages by an inspec- 
tor and, fourth, installation of ac- 
cessories must be done with preci- 
sion and with head work. Finally 
no engine is truly rebuilt unless 
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Partners Zack T. Layfield, Jr. (ieft) 
and Dexter E. Swanstrom (right) 
are shown at work behind the 
counter of their attractive new 
store at 186 Courtland St., N. E., 
Atlanta, Ga. With them is Counter- 
man Fred Coker. Both Layfield 
and Swanstrom were well known 
to the trade in the area before they 
opened their own business in this 
building. 





given a run-in test. And one thing 
we do expect of you is eternal 
vigilance against the use of outside 
materials and parts.” 

Robert E. Phelps, new associa- 
tion first vice-president, first gave 
the convention facetious advice on 
getting along with Texans, then in- 
troduced the “Blue Plate Special.” 
This is an association promotion 
program devised by a committee 
headed by Phelps and consisting 
principally of association officers. 

“This is a re-ring job,” the 
speaker explained, “with the parts 
and the labor all in one package 
and tagged ‘Blue Plate Special.’ We 
would like for you to adopt this 
name and use it as we expect to 
promote it on a country-wide scale. 

“You haven’t had this because 
you haven’t had time to sit down 
and plan a promotion campaign, 
but we have here a program that’s 
all you could ask for. 

“We wanted to keep the price 
down to an attractive figure and 
as close to $20 as possible, for the 
package is small. Use the bare 
minimum price in your own pro- 
motion, but don’t worry. The cus- 
tomer will build it up from there. 
And one thing this promotion does 
is create in the customer’s mind a 
doubt that the ‘Blue Plate Special’ 
will be enough. He wonders if he 
doesn’t need a complete rebuilding 
job, and maybe he will buy just 
that.” 

Phelps related that where the 
“Blue Plate Special” has been in 
use, sales have averaged more than 
double the minimum price adver- 
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tised. He used many slides to illus- 
trate packaging, and non-technical 
advertising and promotion helps 
available. 

With an address entitled, “We 
Did It,” P. J. Sawyer divulged de- 
tails of a financing plan through 
which his firm achieved sensational 
increases in shop volume. He heads 
the East Alabama Auto Parts of 
Anniston, Ala., and is a past presi 
dent of AERA. 


“The time finance industry was . 


eager for extra business and pre- 
sented a workable plan to our in- 
dustry,” he explained, “that com- 
bines the good points of all pre- 
vious selling campaigns into one 
package.” 

Then he quoted statistics. In 
February there were 65 applica- 
tions, of which 19 were approved. 
Then newspaper advertising was 
launched along with other promo- 


tion. As a result, applications for 


March jumped to 120, with 42 ap- 
proved and a total of 53 loans made 
and shop volume increased by more 
than 38 per cent. And in 25 days 
of April there were 141 applica- 
tions, 55 approved, 78 loans made 

and shop volume increased 63 per 
cent plus. 

Sawyer gave advice on produc- 
ing similar results. He said: 

“Don’t try to do this alone. Get 
some competitor you have con- 
fidence in to help you sponsor the 
plan. 

“The plan must be properly and 
thoroughly presented to your sales 
force and you must insist they 
work the plan. 

“There must be proper promo- 
tional advertising at the proper 
time. 

“There must be the proper type 
of meetings with certified automo- 
tive engine rebuilders at which 
they are taught presentation of the 
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plan to owners in your territory. 

“Finally, there must be the right 
type of management on the part 
of the finance company.” 

Another association past presi- 
dent, H. B. Truslow, who heads the 
Richmond Auto Parts Co. in the 
Virginia city by the same name, 
had made extensive studies in 
preparation of his address on “Job 
Scheduling—Use of Good Forms.” 
He said he had the assistance of 
Phelps, who was handy to Rich- 
mond. 

“We studied forms submitted by 
a great many members and from 
these we selected forms that are 
contained in a 12-page booklet, 
with samples of every kind of form 
for every size of job. This booklet 
is available to association mem- 
bers,” he pointed out. 

“You have a regular scheduled 
procedure for jobbing functions, so 
why should you let the shop do as 
it pleases when the same efficiency, 
by scheduling in the shop, would 
give you more income immediately ? 
Also, the same efficiency would re- 
sult in more parts sales and more 
satisfied customers. 

Minimum of $500 Per Man 

“You should have a minimum in- 
come of $500 per man per month 
in a complete shop and $400 where 
you do not do heavy work.” 

The speaker said for proper 
scheduling the shop must have 
room, arrangement and modern 
equipment. 

Perhaps the shortest address was 
that of H. B. Eldridge, of Universal 
Parts and Service, St. Louis, on 
“Quality Control of Machine Shop 
Operations.” He said it was pos- 
sible to control quality, “even 
though sometimes you think it con- 
trols you,” and he prescribed four 
principal guides for consideration: 

1—A method or routine for a job 
to follow through the shop. 2 
Cleanliness. 3—Assembly. 4—Ap- 
pearance of the finished job. 

“It is my opinion that as a group 
we are turning out a better class of 
work than we did ten years ago,” 
Eldridge commented, “and our com- 
petitors seem to think very well of 
the men we train the way they hire 
them.” 

B. W. Ruark, general manager 
of the Motor and Equipment Whole- 
salers Association, had the topic, 
“Profit Is Where You Find It,” and 
said shop operators should be more 
conscious of the need of putting 
the business on a profitable basis 
than ever before. 

“Too often we find methods used 
years ago still being used because 
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of inertia and failure to dig out 
the facts for improving business 
methods,” he complained. 

“Sometimes, too, we fail to dis- 
tinguish between gross and net 
profit. We also set up price sched- 
ules without a true regard for the 
effect on profit. And too many re- 
gard the shop as a necessary evil, 
disregarding the fact that a shop 
promotes the sale of parts. Every 
department of your business should 
stand on its own feet.” 

Ruark opined that charges are 
too low for services performed in 
relation to the value of equipment 
performed on and that there are 
too many non-paid shop services. 

“Metallizing” was a highly tech- 
nical discussion by R. J. McWaters, 
sales manager for the Metallizing 
Engineering Co. of Long Island 
City, N. Y.; “Financing as a Means 
to Business Development” was the 
subject of Al Taylor of the Generai 
Acceptance Corporation of Allen- 
town, Pa.; and the program also 
scheduled “Crankshaft and Cylinder 
Plating in the Air Forces,” a dis- 
cussion by Fred J. Britz, foreman, 
eylinder chrome plating section, 
Kelly Air Force Base, San Antonio. 

Business sessions occupied only 
half of each day with the remainder 


devoted to conferences with manu- 
facturers, 79 of which were listed 
in the program as sponsoring con- 
ference booths, which occupied part 
of the Plaza lobby and all of the 
mezzanine floor. 

Although a number of delegates 
and their wives took post-conven- 
tion trips to Mexico, the convention 
closed with the anual banquet and 
dance at “LaVillita,” an outdoor 
entertainment spot known as San 
Antonio’s “Little Spanish Town.” 


New Tallahassee Store 
Opened by Keenan 


rP\HE new home of Keenan Auto 

Parts Co. was opened recently 
at 412 North Duval St., Tallahas- 
Fla. The building has 5,000 
square feet of floor space for bins, 
offices and machine shop. 

Joe McLendon is manager of the 
store, which opened in Tallahassee 
in 1944. It is owned by P. A 
Keenan, Sr., his wife and two sons, 
P. A. Keenan, Jr., and W. R 
Keenan. 


see, 


Hershey Takes on Lines 


Maxim Hershey, manufacturers’ 
representative at Miami, Fla., has 


Walter F. Heick, Jr., has becn 
named Southern district manager 
for the Dynamometer Division o 
Clayton Manufacturing Co. He 
works with the Ozburn, Crow & 
Yantis organization in Mississippi, 
Louisiana, Alabama, Arkansas, 
Oklahoma and Tennessee. He heaid- 
quarters at 1031 Wingfield Road, 
Memphis, Tenn. 





been named Southeastern repre 
sentative for Apco Mossberg Co 
and So-Lo Jack Co., Inc., both of 
Attleboro, Mass. The territory in- 
cludes North and South Carolina, 
Georgia, Florida, Alabama, Missis- 
sippi and Tennessee. 








oui : 


Magnolia Brush Mirs. Inc., has made high 
quality brushes for the automotive trade since 
We manufacture a complete line of 


1924. 
brushes for 

The Wash Rack as 
Driveway Sweeping 
Whisk Brooms 


ages or to show you 


L. K. BELL CO., Atlanta, Ga. : BEN SEARS CO., Dallas 
Magnolia Brush Mfrs. Inc. vavvas, Texas 


Driveway Squeegees 
Wire Scratch Brushes 
Parts Cleaning 

Radictor & Acid 4 Fountain Truck Brush 


Ask your Agency for our catalogue 
E samples 


RESIST 





— 











On fitting... 


Piston Pins 


CORROSION 


Hew Seal THOSE CLAMPS 


Con-Rods 
King Pins 


Brake 
Cylinders 


Generator 
Bushings 


to Arrange a 
Demonstration 
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Aero-Seals stay bright, lock tight, grip right. Vibration won't 
shake ’em, or rugged tiecatment break ‘em loose. Curved saddle 
prevents distortion or biting at clamping point. Grip never 
slacks, worm-drive screw never back-tracks, yet Aero-Seal 
won't bind —is easily removed. Screwdriver or thumbgrip 
types. Aero-Seal gives you more to sell — 

— more profit from each sale. Contact 
your jobber, or write us direct. 


= = 
“2 SS 


The Largest Selling Quality Hose Clamp in the World 


anotmee 


BREEZE CORPORATIONS, INC. G77) 


41 S. Sixth St., Nework, N. J. 


Use of stoiniess steel subject to government regulations. 


veoouct 











branch stores in Buckhead, Deca- 
tur, East Point, Marietta Street 
and West End, plus a new-accounts 
winner. 

Two salesmen, two branch man- 
agers. two countermen and one 
shop man of Genuine Parts also 
won trips to the race with others in 
the group. 

A bus was chartered to take the 
25 winners to Indianapolis. E. S. 

“Dewey” Parks, general manager, 
and D. R. “Mac” McCleary, who di- 
rected the contest, traveled with 
the winners. 

“We are completely satisfied with 

Shoving off from Atlanta, bound for Indianapolis! the result of our ‘Off to the Races” 
contest,” said Parks. “Its purpose, 
of course, was to stimulate sales, to 

a acquaint new customers with our 
“Off to the Races Awards Go ain service and to exploit our 


* ' five local branch stores. 
To Customers and Salesmen “Further than that, we think we 
have done something different with 
— customers and salesmen of chases during November, Decem- a contest. We let the customers in 
Genuine Parts Co., Atlanta, Ga.,_ ber and January, with a minimum on it. Typical contests are for 
ad a chance to win an all-expense quota of $150. Customers showing salesmen. 

trip to the Indianapolis “500” in a the largest percentage increase “It was gratifying to notice how 
successful “Off to the Races” con- over their quotas were winners in quickly the contestants got into the 
test. the event. spirit of the contest and kept inter- 

The contest ran throughout There were two winners for each ested throughout.” 
March and April. Quotas for cus- of the four main-store salesmen Race-track scoreboards were set 
tomers were based on actual pur- and two winners for each of the up in the main store and each of the 








RAJAH PAT. HAND CRIMPING TOOL 


SE =a 


NOTE—The simplicity of this Tool 
It strips and also crimps Rajah Terminals to 


Al oo 
Le Ute think of Ignition Cable 


.rilterzone Order from your jobber or direct from us. 


FIRST IN SALES IN THE SOUTH! Send for circular and prices. 


FIRST IN MOTORING SAFETY! ‘ ; 
STATE APPROVED . .. NATIONALLY ADVERTISED! The Rajah Company, Bloomfield, N. J. 
made of 30 gauge HEAVYWEIGHT “Plyotron.” 


FILTERZONE AUTO VISION CO., 641 Lexington Ave.. Brooklyn 21. N. Y. 


NO. 645 WET VALVE FACE FARM SALES 
SIOUX GRINDING MACHINE MANAGER 
More Dollar Value Than Automotive concern with complete line hav- 


ing strong farm appeal, has opening for man 
Ever Before thoroughly acquainted with business. Must 


NEW — different — out ° ° 
standing features. Wet know dealer organization, sales of accessory 
vee Geos. TAppaNe ‘ j implements, how to organize farm distributor 
and ROCKER ARMS — 7 anizati 
producing finest finish Ot eel organization. ; : 
end factory precision Zz. Write, giving outline of experience, salary re- 
Ask, the SIOUX Jobber quirements. All replies in confidence. 


for full particulars 
BOX 151 


Sold only through 


Authorized SIOUX SOUTHERN AUTOMOTIVE JOURNAL 


Distributors 
Albertson & Co., Inc. Sioux City, la. 806 Peachtree St., N.E. Atlanta 5, Ga. 
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This miniature racer, borrowed 

from Manning’s Garage, Atlanta, 

was displayed in the window of the 

main store along with a racetrack 

scoreboard. Smaller boards were 
set up in branch stores. 


branches to show progress of the 
McCleary sent regular bul- 
written in 


contest. 
letins to all contestants, 
race-track lingo and _ illustrated 
with checkered flags and other 
race-track equipment and scenes. 
In addition to the trips to Indi- 
anapolis, 130 other prizes were 
awarded to the runners-up. 


Ruark Addresses Jobbers 
At San Antonio Meeting 


E MPHASIZING the Boosters’ pledge 
to assist in the development of 
markets in all segments of the in- 


dustry, B. W. “Whit” Ruark, gen- 
eral manager of Motor and Equip- 
ment Wholesalers Association, told 
wholesalers in San Antonio, Texas, 
last month that freedom of choice 
in the market place is a basic es- 
sential of economic freedom. 
Ruark was the principal speaker 


at a luncheon given by Automotive 
Boosters of Houston for San An- 
tonio wholesalers and the directors 
of MEWA. 


Ricke of Dallas Heads 


°53 Shew Committee 


ce Ricke, representative for 
= Proto Tools at Dallas, Texas, 
has been named chairman of the 
1953 Southwest Show Committee, 
it has been announced by T. C. 
“Buddy” Garrett, show president. 
Other members of the committee, 
Egan, The Motor Mart, 
Walter Frazier, Hirsig- 
Frazier Co., Dallas; Fritz Keller, 
Fritz Keller Co., Fort Worth; 
George Liser, George’s Auto Parts, 


are: Joe 
Dallas; 


Mr. Ricke 


Fort Worth, and D. B. Pickens, 
Terry Automotive Supply, Dallas. 

At its initial meeting, the com- 
mittee studied an attendance-pro- 
motional c2mpaign, possible show 
themes and show hours. 

Manufacturers and Southwest- 
ern jobbers are asked to forward to 
the committee any ideas that might 
assist in the planning of the show, 
to be held March 26-27. 


Jones Succeeds Reynolds 
At Federal-Mogul 


— Olney Jones, vice-presi- 
4dent and secretary of Federal- 
Mogul Corp., has been elected se- 
nior vice-president and secretary. 
Stafford C. Reynolds, former senior 
vice-president and treasurer, has 
retired but will continue as a mem- 
ber of the board. 

E. R. Darby, vice-president, re- 
search and development, has also 
retired. Gordon J. LeBrasse, for- 
merly superintendent of the re- 
search laboratory, has been named 
acting director of research. 

Samuel E. MacArthur has been 
elected treasurer and will also re- 
tain his former title and duties as 
controller. 


Redshaw Buys Interest 
In Virginia Company 


T W. REDSHAW has purchased an 

e interest in Marion Auto Parts 
Inc., Marion, Va., and become 
sales manager of the firm, it has 
announced by H. G. Roland, 
president and manager. Redshaw 
was with Du Pont for 23 years, 
working with refinishing. 

Marion Auto Parts _ recently 
opened a branch store at Abing- 
don, Va., with W. H. Land as 
manager. 


Co., 


been 


Cleveland Names Oklahoman 


James L. Eyler has been named 
field sales representative for the 
Replacement Sales Division of The 
Cleveland Graphite Bronze Co. in. 
the Kansas City, Oklahoma City 
and Denver NAPA warehouse ter- 
ritories. A member of Automotive 
Booster Club 87, he lives at 2016 
East 21st St., Oklahoma City, Okla. 








Less 
INVENTORY 


NO SLIP—NO FLEX 


The best in engineering design, fin- 
est materials and years of manu- 
facturing know-how are combined 
to give you the truly ACCURATE 
weight 

After a few jars and scrapes against 
curbs ordinary wheel weights flex 
and slip on the rim... not with 


> pass. car and 
2 truck types 
whole field 


ACCURATE. Accurate weights are 
specially designed to eliminate this 
by a special setting of the clip. 


Get the facts about the ACCURATE 
line which also includes castor 


SOLD ONLY 
THRU JOBBERS 


shims, flat spacer rings and the new 
contour spacer rings for coil spring 
knee action 


ACCURATE WEIGHT MANUFACTURING COMPANY 


P. ©. Box 1063 AMERICUS, GA. 


AUTOMOTIVE 
PRODUCTS 
BURD PISTON RING € 


ABRIE MPAP 








OMPAWNY 
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NEW Sparton Two-Face 


Directional Signal Lamp 


Series 600—Class “A” 


Model No. 650 
Red & Amber Lenses 


Gives you @ 9 powerful sales clinchers 


DEPTH ONLY 2”! 
ONLY ONE BULB! 
LIGHTWEIGHT! 


Here comes a winner for sure! Skillful Spar- 
ton design brings you a thinner lamp with 
one bulb, one set of wires. Light weight 
eliminates fender tearing. Stimsonite lens 
gives powerful beam without reflectors. Fin- 
ished in black enamel with chrome-trim 
bars on each side. 

Meets SAE requirements and has passed 
all required tests by The Electrical Testing 
Laboratories Inc. Approved for use in most 
states requiring approval. 


Other Sparton Series 600 Stars . . . 


@O@ 


2651 Red— #6105 Red +664 
Amber— #652 Amber—*6106 Amber— *665 


Single-face pedestal lamp (left), full-flush lamp 
(center) and semi-flush stud-mounted lamp (right 
available individually or in complete sets with 
self-cancelling switch 


MAKERS OF 
QUALITY 
AUTOMOTIVE 


f 6 
a DUMON sauna 


AUTOMOTIVE 


PCa 
Division of 

THE SPARKS-WITHINGTON 
COMPANY 


JACKSON 
MICHIGAN 





or Manufactu 


_ 


IT’S EASY to understand why Hirsig Ser- 
vice means complete service for manufac- 
turers and jobbers in the South. A quick look at 


Lawrence M. Hirsig§ Mrs. Lawrence M. Hirsig B. T. Brantley the Hirsig organization all thot is necessary 


AUTOMOTIVE EXPERIENCE .. « Hirsig Service 
is complete because of the many years of auto- 
mobile experience behind this organization . . . 
an average of over 13 years per man! These 
years of experience bring know-how to the crea- 
tion and maintenance of the kind of service that 


builds business. 





SMALL TERRITORIES , . . Hirsig men have small 
territories so they can make more frequent calls 
on their customers and serve them better. From 
headquarters in 17 Southern cities, information 
brought to customers on Hirsig lines is timely and 
complete. 

CAREFUL PLANNING .. . The work of the 
Hirsig men in the field is planned and directed 
from Headquarters by men with long and suc- 


cessful experience in the automo- 


tive field. A fully staffed home 


office promptly handles the nec- 
essary details as required by an 


efficient sales organization. 
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Tough on Oil-Pumping... 


GENTLE on cytindet Walls / 


GENTLE because Steel-Vent's two wall-contacting steel sections have rounded edges 
which provide hairline contact and reduce drag to a minimum. 


GENTLE because the Steel-Vent spacer has extra wide vents that let oil flow through 
freely for extra cylinder wall lubrication. 


GENTLE hecause Steel-Vent’s flexible, low-tension inner spring works only against 
the steel sections—holds them on the cylinder wall with soft pressure. 
Result: maximum life, minimum wear. 


HASTINGS MANUFACTURING CO., HASTINGS, MICHIGAN e¢ HASTINGS LTD., TORONTO 
Piston Rings, Spark Plugs, Oil Filters, Casite, Drout 


— TOUGH but oh so GenTLE 


— 


. Fi ; 


al 


4) == 3 


=. 


STEEL-VENT 
PISTON RINGS 


Richt for re-bore, re-ring, re-sleeve 





so far ——— in design 


Cher Kingeven | looks like it! 





















- no gap 
—— an steel spring-action 


Available from your 
. 
\ / Cf 


Ramco Jobber with 
and without 

enables you to guarantee the OUT- 
STANDING BUY in Engine RE-POWERING 


V\\)) 


\\\n' 


Ramcrome finish 


= Less engine drag because the steel Spiro- 
oe Seal ring in the Ramco 10-Up combination 
automatically adjusts its wall pressure to 
1a st- ME beslolt bel MMe) ME C-t ol-) ale) Mon 2b bele (=) ai ole) ¢-+- oa Li 


Ite : ‘ 

a erating Pressus makes possible reliance on stabilization 
ALANCE SPRING rather than heavy, friction-causing pres- 
ENging Fi0b ¢-1- 9 (oMMele) +16 de) Me) MMMM (oMMole) ss} ol-)e1-7- 11-9 (0) 4 


wear. Like a watch’s balance spring... 
it alternates its pressure action. Provides 
lower pressure on the up-stroke for lubrica- 
tion and stronger pressure on the down- 


16 de) ¢- ME CoM -1-) More) ssh ob q-1-1-) Ce} sME- belo Morey ol eco) Mey! B } 
It all adds up to LESS ENGINE DRAG ... an 
assurance of maximum SPRING-AWAY POWER 4 


when you install Ramco 10-Up. 








CR — py —— 
- *roducts, Ini 


—— Thompson fF 


Ramco 42 


NOTHING LIKE IT FOR 
PUTTING Ye Sing INTO ANY ENGINE 





FROM THE OLDEST TO THE NEWEST TYPE! 


